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When a boy goes fishing, he needs the right sort of pal 
with him. Today's sportsman and the modern vacationist 
needs Sports and Recreation Liability Insurance and a 
good Accident Policy. LOYALTY GROUP agents are 
equipped to insure carefree vacations for their clients 





wa gone ; } £ ea arold M. Lombert 
j . a “ 
FIREMEN'S INSURANC COMPANY OF NEWARK, NEW JERSEY 
The Girard Fire & Marine Insurance Company The Concordia Fire Insurance Co. of Milwaukee 
National-Ben Franklin Fire Insurance Company Royal Plate Glass & General Ins. Co. of Canada 
Pittsburgh Underwriters @ Keystone Underwriters The Metropolitan Casualty Ins. Co. of N. Y. 
Milwaukee Mechanics’ Insurance Company Commercial Casualty Insurance Company 


Western Department HOME OFFICE 
, Newark, New Jersey 


Southwestern Dept, Ferciqn Depastment 
912 Commerce St. 
111 John St. 


Dallas, Texas New York, New York 
Pacific Department Canadian Departments 


220 Bush St. 461 Bay St., Toronto, Ontario 
San Francisco, Calif. 404 West Hastings St., Vancouver, B. C, 


THURSDAY, JULY 10, 1941 

























ae friendly atmosphere ema 


Do you create a friendly atmosphere when you suggest to your clients the value 
of a household inventory? Do you offer a “different” and pleasant means of 
making this important record? 

Royal-Liverpool agents report real results from the friend-making personalized letter 


shown below—which carries a compact inventory form on its inside pages. Certainly 
you may examine a copy; just write ; to our Publicity Department. 
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S43 This is a photograph of an insurable 
loss. What if the unfortunate house- 
holder had been one of your clients? 


Would his loss have been covered? 


Here’s Everything You Could Ask! 


W ater DAMAGE insurance offers the alert producer unusual opportunities for successful selling. | 


It is a line that is needed by many types of prospects — householders, manufacturers, retailers, hotels, 


apartment house owners, and municipalities — yet is greatly undersold. 


| Competition is limited, for only a few companies 





write it. The rates are reasonable and are accurately 





determined by classification of risk. 


4, The A-tna, which has pioneered the line and 
writes a large proportion of the business, has re- 
cently prepared a visual sales presentation to assist 


its representatives turn prospects into policyholders. 


J YOU would like to know more 
about this specialized and profitable line, address 


your inquiry to the A2tna’s Water Damage De- 





partment at Hartford. 


The A‘tna Casualty and Surety Company 


HARTFORD CONNECTICUT | 
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WHAT YOU 


DOCTORS DON’T SELL PILLS 


They prescribe for their patients only after a diagnosis indicates 
the medicine needed. And, “diagnosing” your clients’ insur- 
ance needs is not only a more intelligent way of selling insur- 
ance... it’s also the most profitable. A survey may disclose 
numerous policies that the prospect did not know he needed. 
Our field men will be glad to help you plan your survey 
campaign. 


See our advertisement in 
the July 14th issue of Life. 


INSURANCE COMPANY OF 
NORTH AMERICA 


PHILADELPHIA 
and the 
INDEMNITY INSURANCE CO. of NORTH AMERICA 


Write practically every form of insurance, except life. 
Founded 1792 
Capital $12,000,000 Losses paid over $457,000,000 




















avpeaaa 


WEZERLY 
NZWS?APER 
oF 
INSURANCE 


FieNATIONAL 
UNDERWRITER 





Forty-fifth Year—No. 28 


Cuicaco, CrncinNATI, New York AND SAN FRANcisco, THurspAy, Jury 10, 1941 


$4.00 Year, 20 Cents a Copy 





Hail Business 
Generally Good, 
But Off in East 


Total Premium Income 
Expected to Run 50 
Percent Ahead of 1940 


NEW YORK—Hail premiums in the 
eastern part of the country are off 
roughly 10 percent of what they were a 
year ago at this time, but hail under- 
writers feel this is no alarming slack. In 
the first place the rush of business came 
early in the season a year ago and almost 
everything had been written by the end 
of June. This year, however, business 
has been coming in more steadily and 
probably will be written into July. 

An early warm spell followed by 
frost plus a dry, hot spring were re- 
sponsible for both fruit and vegetable 
crops getting off to a slow start. When 
this happens farmers will not insure 
until they can see a reasonably good 
crop in sight. Buta series of freak hail 
storms in the past two weeks have been 
a boom to the hail business, because 
farmers now predict a fairly good year 
and are rushing to insure their undam- 
aged crops against a continuation of 
these storms. 


Losses Are Up This Year 


Losses are higher this year compared 
with the same period last year, but this 
is not surprising in view of the early hail 
storms in the east. Also, experience 
over the last three years has been ex- 
ceptionally good and this year’s record 
stacks up better against the average ex- 
perience of the last 10 years. 

The frost that followed the early 
warm spell hurt the early fruit crop and 
growers had not been covering them- 
selves because of the prospect of a poor 
yield. But with a smaller crop and the 
increased market for vegetables and 
fruit because of the wider dispersement 
of buying power due to defense spend- 
ing, it is predicted growers will want to 
protect themselves more than ever. Early 
hail storms have not hurt to any extent 
crops in New York, Pennsylvania, Vir- 
ginia and eastern West Virginia. 


Vegetable Crops Are Late 


Because of the dry spring vegetable 
crops are behind schedule, but the main 
crops—tomatoes, beans, peppers and 
potatoes—seem to be doing nicely and 
just will be late crops. Fortunately, the 
hail storms have not been too damaging 
and have been followed by ideal weather 
for the recovery of damaged crops. 
Farmers in New Jersey, Pennsylvania, 
New York and Maryland, are becoming 
more optimistic after a discouraging 
planting season. 

The cotton crop is excellent. Cotton 
thrives on hot, dry weather and plants 
were large enough to escape serious 
damage from the hail storms. The dan- 
gerous period for the cotton plant is 


Time-Payment Curbs Plane Parts Scarce, W Va. Agents 


May Cut Premiums 


Insurers Hope Buying 
Urge Will Offset Effect of 
Federal Pressure 


NEW YORK—Companies issuing in- 
land marine coverage on _ installment- 
purchased articles are hopeful that pre- 
mium income from this source will not 
be greatly cut by governmental pres- 
sure for shorter term installment financ- 
ing and larger down payments. Basis 
for this hope is the evident eagerness 
of the public to buy, which is the re- 
sult of wage increases, greater employ- 
ment, anc fear of future price rises. 

Where installment plans have run 18 
months, two years, and in some cases 
even longer, the present trend is defi- 
nitely in the direction of a maximum 
term of 12 months. Coupled with this 
is the insistence on a larger down pay- 
ment, the net result being to decrease 
the net outstanding balances on which 
insurance premiums are paid. Since 
this type of coverage is on a reporting 
basis it will be some months before 
the premium volume would fall off, as- 
suming that sales continued only at 
their present level. 

While the government’s main object- 
ives in bringing about shorter install- 
ment terms and larger down payments 
are to keep the public from competing 
with the government for goods needed 
in defense and to prevent the upward 
spiraling of prices due to the public’s 
demand for commodities, the aspect of 
primary interest to the insurance busi- 
ness is the lessening of the deflationary 
effect when the defense boom passes. 
During the recent depression the over- 
extension of installment credit added 
measurably to the severity of the panic 
and repossessions, actual and _ threat- 
ened, had a bad effect on loss ratios. 








when it is in its early growing stage. 

Tobacco in Virginia has been badly 
hit in certain areas from the series of 
storms, but altogether losses in spite of 
being numerous are not severe. North 
Carolina tobacco premiums are down 
this year and storms have been more fre- 
quent. Losses are not too great, how- 
ever, and with a somewhat normal sea- 
son the experience will not be below 
average. 


GOOD HAIL SEASON 


With only two weeks to go before 95 
percent of the wheat is harvested and 
out of the way, early season predictions 
of hail business have been borne out. 

Premium income for hail writing com- 
panies should run at least 50 percent 
ahead of 1940, and in some cases will run 
75 to 150 percent. This would bring to- 
tal hail premiums on growing crops 
only to $10,000,000 or $11,000,000, close 
to the all-time high of $11,281,000 in 
1928. 

A large part of the increase has come 
from states where drought hurt crops 
and premiums the most in the last ten 
years. Texas has been double or better, 
Nebraska about double, Minnesota and 








“Total” Losses Rise 


But High Salvage Value 
of Damaged Craft Holds 
Costs Down 


NEW YORK—The extreme difficulty 
of getting replacement parts for light 
airplanes, even those used in the civilian 
pilot training program, is causing avia- 
tion underwriters to pay many total 
losses on damaged planes which nor- 
mally could be readily repaired. How- 
ever, the same shortage of parts which 
causes this situation has brought about 
so high a salvage market for the dam- 
aged machines that the underwriters 
are little if any worse off by reason 
of having to pay these total losses. 

The worst feature is that payment of 
a total loss usually means losing the 
insurance business on that plane unless 
the owner buys a new one. Emphasis 
on production of military aircraft makes 
that course difficult. The government 
will permit airplane manufacturers to 
build private planes only up to a cer- 
tain ratio of their output of military 
ships. In some cases manufacturers 
having contracts for construction parts 
and assemblies for the government have 
been permitted to build some private 
aircraft although there have been cases 
where production of these planes has 
been shut off entirely. Efforts are being 
made to use plywood and plastics as 
substitutes for aluminum and other light 
metals, where the pinch is most felt 
in the manufacture of aircraft for pri- 
vate owners, 


Lose Big Private Planes 


Parallelling the situation of marine 
insurers in the yacht field, aviation un- 
derwriters have felt the loss of many 
big private planes owned by wealthy in- 
dividuals and by corporations. Some 
corporation planes which operate on a 
regular inter-plant schedule are allowed 
to be retained if their operation is in 
the interest of the defense program. 
Otherwise the owners have to sell their 
machines to the government. 

In this field the loss of premium in- 
come has been probably more than off- 
set by the great number of planes which 
are insured by the manufacturers before 
being turned over to the government. 








Kansas up substantially, the Dakotas 
only fair, Montana, where premiums are 
just beginning to develop, 75 to 100 per- 
cent, and Canada substantially below 
last year for companies insisting upon 
cash premium and declining notes in 
view of the tremendous Canadian sur- 
plus. 


Loss Ratio Below 60 


Losses are running well ahead, in 
some cases four times 1940. However, 
at this point, allowing for substantial 
losses during the remaining three or four 
weeks when hail could cause damage, 
hail men say that the loss ratio should 
be below 60 percent. This figure is the 
dividing line between profit and _ loss. 
While theoretically the companies would 
like to have a ratio of 50, they can make 
money at anything under 60. The 50 
percent permits 40 percent for expenses, 

(CONTINUED ON PAGE 27) 


Hold Annual 
Parley at Spa 


Interest Is Taken in 
Issues Raised by 
National Councillor Bell 


By GEORGE E. WOHLGEMUTH 


WHITE SULPHUR SPRINGS— 
Officers of the West Virginia Associa- 
tion of Insurance Agents were reelected 
at the annual meeting here as follows: 

>, L. Summers, Parkersburg, presi- 
dent; F. R. Bell, 
Charleston, na- 
tional councillor; E. 
Cc. Nuzum, Fair- 
mont, chairman ex- 
ecutive committee; 
H. S. Ellis, Hunt- 
ington, secretary- 
treasurer. 

Holdover vice- 
presidents are: E. 
G. Jackson, Ches- 
ter; L. M. Thrash, 
Buckhannon; C. V. 
Feller, Mullens; 
Everett Sayre, 
Beckley, and H. P. 
Barnes, Pennsboro. H. L. Fisher, Mor- 
gantown, succeeds Harry Sanders of the 
same city as a vice-president. 

Committee chairmen continue as fol- 
lows: R. D. Watts, Beckley, conference; 





F. L. 


Summers 


C. B. Whetsell, Elkins, finance; T. J 
Neff, Wheeling, fire prevention, and 
new chairmen are Howard Hardesty, 


Fairmont, legislative, and A. B. C. Bray, 
Logan, membership. 

In his presidential address, Mr. Sum- 
mers said that many changes are occur- 
ring in the business and that agents 
must adapt themselves to meet changing 
conditions. “We must meet the chal- 
lenge of a new era and act wisely to pro- 
tect the interests of our clients, compa- 
nies and ourselves,” he declared. 


Summers Sounds Keynote 


Mr. Summers’ report keynoted the en- 
tire meeting which was devoted to dis- 
cussion of current problems of the busi- 
ness such as casualty and surety coun- 
tersignature agreement; appointment of 
unqualified agents; adoption of a new 
state financial resnonsibility law; public 
relations, and meeting competition. 

Following the recommendations made 
by Mr. Summers, a committee will be 
appointed by him within 30 davs to 
work with an interim committee of the 
state legislature on strengthening the au- 
tomobile financial responsibility law 
along the lines of New York and New 
Hampshire laws. 

Continued unanimous support was 
given National Councillor Bell in his ef- 
forts to secure a survev of the National 
Association of Insurance Agents office, 
following approval of his suggestions 
last year by a resolution which has not 
yet been acted upon by the National as- 
sociation. Mr. Summers urged such sup- 
port in his report. 

(CONTINUED ON PAGE 30) 
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Senaliow Tells “ 
National Work 


The committee on gradation of ex- 
penses and commissions of the National 
Association of Insurance Agents 1s 


faced with one of the most important 
assignments ever assumed, R. W. For- 
shay, National vice-president, told the 


West Virginia association at its conven- 
tion at White Sulphur Springs. This 
committee has been in session since 
June 16 with company representatives 
and other producer organizations, re- 
sulting in one of the largest files ever 
accumulated, he said. The deliberations 
involved not only a close study of the 
big risks but also of prime importance, 
the evaluation of agency service neces- 
sary to cultivate the vast market of 
small premium business, much of which 
is today uninsured. “That we must solve 
the problem in order to prevent chaos, 
ripping the agency system to shreds, is 
recognized on all sides,” Mr. Forshay 
said. 

He also called attention to the agency 
cost survey now being conducted by the 
National association. He urged the 
agents to cooperate in completing in full 
detail the agency cost questionnaire 
which they have received from the na- 
tional association. “Realizing that the 
time has come when a rechecking of all 
agency expense factors is essential, we 
believe that the data will prove of as 
great benefit to the companies as to the 
agents,” he said, 


Calls for United Front 


Mr. Forshay called for a united front 
by the organized agents of the country 
in attacking the leading problems which 


confront the business. The-TNEC re- 
port should be viewed with alarm, he 
said, even though at the moment the 


main publicity and investigation is cen- 
tered on life insurance. The fire, cas- 
ualty and surety interests will eventually 
be scrutinized, he warned, unless their 
combined houses are in order. 

The entire weight of the business 
should be thrown into the effort to se- 
cure the proper equalization of taxes be- 
tween stock and non-stock carriers, he 
said. The business must give thought 
also to gaining the good graces of the 
public as well as of legislators. “We 
must substantiate our compensation and 
let the public know just how little profit 
the agent and the companies realize,” 
he said. 

Phe association is surveying the much 
discussed production branch office and 
working toward establishing the right 
and propriety of countersignature, Mr. 

Forshay said. A nationwide movement 
for the agents’ education is being 
launched for the proper instruction of 
those who sell insurance today and 
those who will carry on tomorrow. 


Companies File Appeal in 
Missouri Fire Rate Case 


KANSAS CITY.—Fire companies in- 
volved in the Missouri rate case settle- 
ment have appealed to the U. S. Su- 
preme Court and the eighth circuit court 
of appeals from the ruling of the three- 
judge federal court here which held that 
the premiums impounded in the case 
must be returned to the policyholders. 
Appeal to the two courts is because of 
doubt as to which has jurisdiction. 

The companies had asked for 
hearing, which was denied. 

The companies contend 
ship of the money is theirs, or is at 
least doubtful, and that the issue can be 
disposed of only by trying the original 
cases on their merits. In awarding the 
money to policyholders the court said 
that the companies had implied knowl- 
edge of the conduct of C. R. Street in 
securing the settlement by bribery, and 
that the companies are therefore en- 
titled to no consideration. 


a reé- 


that owner- 


H. Z. Hopkins, an adjuster for the 
assured in Atlanta, was elected inter- 
national president of Civitan Clubs at 
the convention in Chicago. 
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Notable National 


Union Occasion 


PITTSBURGH—tThe staff of Na- 
tional Union Fire on Wednesday tend- 
ered a luncheon at the Pittsburgh Ath- 
letic Association commemorating the 
40th anniversary of the company and 
the 10th anniversary of the administra- 


tion headed by President John M. 
Thomas and _ Vice-president H. A. 
Yates. Reminders of the occasion were 
presented to Mr. Thomas and Mr. 
Yates. 


At the same time the 35th anniver- 
sary of W. A. Strouss, assistant treas- 
urer, was recognized. He devotes at- 
tention to financial and real estate 
activities. 


Governor Sends Observer 
to Missouri Hearings 

F. E. Atwood, former justice of the 
Missouri supreme court, appeared briefly 


at the ouster hearings being conducted 
in Chicago by Attorney-general McKit- 


trick as an “observer” for Governor 
Donnell. He did not return after the 
holiday. 


Hobbs’ Testimony Attacked 


McKittrick noted 
ance by an especially 
amination of R. D. 
Western Actuarial Bureau, and again 
threatened to impeach his testimony. 
Subsequent to this rally the hearings in 


Atwood’s appear- 
severe cross ex- 
Hobbs, manager 


the Missouri case became extremely 
placid. 
Harvey Snediker, Western Actuarial 


Bureau, was on the stand briefly to iden- 
tify minutes of an inter-regional confer- 
ence on use and occupancy June 29, 
1938, in Chicago. Mr. Snediker acted as 
secretary of the meeting. The meeting 
dealt with the problem of a countrywide 
adoption of the business interruption 
form. 


Trans-America 


Has New Insurer 


SAN FRANCISCO—A stock permit 
has been granted to Premier Insurance 
Company for issuance of 100,000 shares 
of stock which has been sold to Trans- 
America Corporation, holding corpora- 
tion of Bank of America, for $199,000 
cash. 

Officers of New Company 


Officers of the new company, which 
will write all lines of automobile ex- 
cept liability for personal injury, are 
affiliated with Trans-America. W. L 
Andrews is president and H. Campana, 
vice-president. Formation of the com- 
pany by this group has created specula- 
tion whether its principal activity will 
be writing of automobile insurance on 


cars financed by Bank of America’s 
“time-plan.” | Trans-America is also 
owner of Pacific National Fire. 


Foreign Report t Blanks Delayed 

NEW YORK—Although July 14 is 
the date by which companies must re- 
port to the government all foreign 
owned property and related matter, 
blanks upon which the information is to 
be supplied have not yet been received, 
nor has any word come from Washing- 
ton as to when they may be had. As 
some time will be required in preparing 
the data, the assumption is that the gov- 
ernment will grant an extension of time 
for their filing. 


Mich. Actuary in Field Work 


In connection with the reorganization 
of the Michigan department, Wayne W. 
Garnett, actuary, has been assigned pri- 
marily to actuarial work in connection 
with field examinations. Whenever oc- 
casion requires, he will receive the aid 
of the assistant actuaries of the depart- 
ment in the field as well as with depart- 
mental work 








THIS WEEK IN INSURANCE 





Compensation exnerience of companies 


entered in New York shown bv New 
York department exhibit. Page 20 


Annual meeting of the West Virginia 
Association of Insurance Agents is held 
at White Sulphur Springs. Page 3 

National Bureau cuts automobile lia- 
bility and property damage rates in Chi- 
cago suburban territory. Page 19 

Compulsory disability insurance rec- 
ommended in Social Security Board re- 
port. Page 19 

Experience good on $5 auto accident 
and health policy. Page 21 


Trans-America Corporation of San 
Francisco has formed a new insurance 
company known as Premier which will 
write automobile insurance except third 
party personal injury. Page 4 

R. W. Forshay reviews work of com- 
mittee on gradation of expenses and 
commissions at West Virginia agents’ 
meeting. Page 4 

Exhibit shows reinsurance premiums 
ceded and net premiums retained on fire 


and inland marine lines. Page 5 
“Total” losses higher in light-plane 
field due to parts shortage. Page 3 


N. Y. Sennd  Renent 
Analyzes N. J. Loss 


NEW YORK—The New York Board 
has issued a report on the Jersey City 
waterfront fire May 31, which did dam- 
age of $10,000,000, and caused insurance 
loss of $5,000,000. 

The eight-page pamphlet, prepared by 
W. G. Hayne, supervising engineer of 
the board, analyzes the conflagration 
from all angles. 

The fire demonstrates several points, 
including the hazard of large frame 
structures along a waterfront accessible 
to the land fire department from one nar- 
row end only; the exposure to other 
properties even across the comparatively 
wide distance of a 210-foot slip; that au- 
tomatic sprinklers cannot be expected to 
cope effectively with severe and pro- 
longed exposure to fire; that buildings 
of reinforced concrete using quartz 
gravel as in the Midhudson Warehouse 
may sustain damage disproportionate to 
the severity of the fire; that waterfront 
fires have conflagration possibilities when 
the combination of inflammable pier or 
wharf structures are combined with 
slips blocked by numerous combustible 
barges which communicate the fire from 
one pier structure to another and pre- 
vent efficient operation of fireboats. 

In addition it indicates the vulnerabil- 
ity of waterfront structures to possible 
air raid attacks, 

There seemed to be some delay in 
sounding the alarm, possibly 20 minutes. 
Cause of the fire is not believed unusual. 

Mr. Hayne observed proper aisle space 
is imperative so that the fire department 
can operate affectively and to permit 
salvage operations. In the Midhudson 
Warehouse it was necessary to wet 
down bagged storage of crushed bone 
for many days because the fire had a 
tendency to burrow in among the bags 
and spread throughout the entire pile. 
Fire doors between sections of the 
warehouse prevented the fire from com- 
municating, but the sills at the openings 
were not raised and water passing 
through the openings caused consider- 
able damage. 


Reciprocal to Discontinue 
General, Agency Field 
KANSAS CITY—Lumbermen’s Un- 


derwriting Alliance has indicated that it 
will discontinue writing general busi- 
ness after Sept. 1, and concentrate in 
the lumber and woodworking _ field. 
Lumbermen’s, for which U. S. Epper- 
son Underwriting Co. is attorney in 
fact, started writing general business 
seven or eight years ago when lumber 
premiums fell off. Its experience with 
this business, like that of most other 
reciprocals that got into it in order to 
bolster declining premium income, was 
indifferent, and the exchange has been 
easing out of the general business pic- 
ture for some time. 

Less than 25 percent of the reci- 
procal’s writings have been coming 
from its agency contracts and 90 per- 
cent of this business has been reinsured 
with Lloyds. Its premium income 
reached $2,651,730 in 1936, when its 
general writings reached their peak. 
~ writings now are running around 

.300,000 a year. 

ppneetd is in the same group as 
Universal Underwriters, which special- 
izes in insurance on automobiles owned 
by dealers. 


Arkansas Capitol Uninsured 


LITTLE ROCK, ARK.—Following 
the veto by Governor Adkins of an ap- 
propriation for capitol insurance, the 
capitol and its power plant are with- 
out fire and tornado insurance. The 
$500,000 of insurance on the properties 
lapsed with the close of the 1940-41 
fiscal year June 30. 





Glen C. Webb of Lima, vice-presi- 
dent of the Ohio Association of Insur- 
ance Agents, has gone to Florida for a 
rest, on the orders of his physician. 
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Premiums Retained and Ceded 


In the following table an exhibit is miums written, before reinsurance, but 
given in respect of straight fire business this figure 1s not obtainable from the 
and also of inland marine of reinsurance annual statement blanks. The figure 
premiums ceded and net premiums re- net premiums retained includes reinsur- 
tained. The companies on the table are ance premiums received as well as pre- 
those licensed in Illinois, with a few of miums on direct business. 
the smaller insurance companies being By and large the companies cede a 
eliminated. much larger proportion of inland ma- 

This showing is interesting insofar as rine premiums than they do of straight 
it indicates that the operations of a fire business, and much of the inland 
company may be a good deal mors ex- marine reinsurance goes to London 
pansive than in the light alone of its Lloyds. Thus, the total inland marine 
net premiums retained. The true extent writings in the country are substantially 
of a company’s agency operations is greater than the figure net premium re- 
best given by the figure net direct pre- tained would indicate. 

Fire ~ -—Inland Marine—, 


Prems. Net Prems. Prems. Net prems. 
Ceded Retained Ceded Retained 
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EE GOS We6 6 naw ee 6 MMOD Ds Beas iele 694,651 393,593 9,305 4,358 
ON ee ee 421,576 1,111,086 err TerTer 
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Bs. Ee PINE x hss atascrsnesnr eons 804,599 433,527 256,771 67,666 
Es I fas ncealeis doesn ae abso 0k oes 1,354,037 2,039,649 330,045 160,452 
FE iuap MR eine MOREE EE eT 162,562 245,638 34,757 21,500 
SE ls ins 6s 6:5: 4k ei 0/6 ce wii ea eeewa 2,294,927 9,414,119 661,619 1,532,052 
rs. ES Fs i os enim dtiodiadiascalalagenaians 313,308 751,043 21,827 70,624 
pO SS Ee ere ee 387,545 rer ae ee 
AMOP. ROSOTVE 2.0 .ccsescsscccvcccecses 1,726,619 2,061,302 15,186 95,700 
Bs I hi choo chee eeeeeedesbaces™ 550,063 258,683 57,261 oooene 
BOE orcs cose tadcaseresadcooveonea® 171,716 341,084 54,146 121,662 
I i lera. ah oS wa edwaeetinew ois 1,238,157 4S er ee ee eee 
PS ee re eee eae = —sa eee iS) eer 
Pe ee ne nn ene 248,511 375,717 456,631 889,931 
RE Perret re ere 2,511,860 2,074,793 206,614 166,078 
PI SRS 6 a 6.0.8 cin 0-00 6:6:30 wa 0:06 oW aie 1,847,550 4,915,312 841,784 2,684,408 
ee eee 228,938 394,682 3 90 
ES eibinig oc aRe on.6 0.0455 GAR aed ole 1,698,563 1,261,974 257,892 80,608 
Se, Se. 2s kdasdesthusaceweawam 657,469 1,705,321 81, ot 90,501 
oe Oe SS een 272,310 691,996 3,718 
ee ee er 550,765 118,000 32, 948 19,305 
oo a re ene 1,345,038 By i eee 
NE Sessa tien Sih oh Wate. 0.6% wae he ee 1,173,897 2,928,839 176,557 368,944 
ee a EE eee ne 1,897,109 Ue oe 
DE GEO, isto eesvieds vtnboneens 41,504 aa. ~e2660  whawne 
SE SS ou boa aie cakes ow aeons atts 8 sesaee 72,459 37,776 
SD MINE 604 55'0'46.4460005455 04086686 300,533 263,352 18,713 29,111 
DE Guscacsend cat dubenekuaedes cad eee 586,093 1,640,946 16,975 33,566 
EE ae ees 165,575 ee § saeees seine 
D.. iwadeckehddceseddoaerewakene 531,651 1,073,645 23,071 46,241 
Doe ie wie wg dewey ds wok ee we we 1,091,052 987,374 223,039 29,444 
I SN ks Gt ol aie we © 0 wie k K-66 ew ela ee 1,032,253 3,358,229 251,625 408,488 
PE: cccta sag ds cw ebhw enc ewwdan ea 681,129 216,763 42,747 12,919 
Pn stetivsrdedhaee-abeeW nd ee aeaeae 6 625,386 490,480 33,514 30,407 
Gs See RWeteWhcw~ neschewsewnucwad 800,675 743,324 23,449 22,539 
oe er ree 505,062 2,721,103 20,964 186,382 
rr ee ae eacvies .!..,d Ae 
Oo ee ee ee arc 283,514 109,342 ae 
PE Reh Geee «sdkh keen ete deu a ewelaee 683,610 879,512 61,304 81,591 
5 CS dae e.eweon wees sab ace 653,371 517,371 93,040 47,353 
ee Pe eee re 389,093 679,129 147,519 5,207 
Rs Minis ssa pieawe saves esssenaae it 27,621 236,849 161 4,832 
Rr ac wih ep wNe See Re eee 1,940,182 266,597 91,523 13,202 
— AS he SPS er eee ere 1,875,148 1,118,217 143,443 51,609 
NE alc ibs ase es are, t-ochce ie os ok ba wre 1,116,942 387,858 52,897 53,944 
CG Ile Naess hb os ese cwessedemanwe 824,273 525,447 38,198 24,137 
ih ss wa bh arn ed beanie ee weed 314,787 1,045,205 27,279 26,640 
Ce, SN, Sh weit cock weawase ened 2,408,378 2, 846, 283 472,563 1,212,887 
a a 2 er ery ee 1,060,506 615.700 153,543 29,273 
SL ci sedndesusdawniaes qaamae 328,564 1,245,592 87,934 115,313 
UL. S606 54.0 eee dae ce Vanesosdbaewns 1,745,630 1,079,070 52,235 43,219 
Tt Pn KLidrccerereeescd edbnned eeu 2,646,004 3,375,795 900,157 685,458 
ER SE er eee ee 3,919,887 13,496,005 990,659 830,524 
Pe Ge UNO, BONGNIR.. . 6.0. cckeseidne pene 611,099 a) eR ae 
SE PE id cis bo Raod os oetaa Siena aw eee 532,993 340,112 24,641 13,998 
ee as Sr ee on 130,894 159,449 8,279 11,174 
2 Se ere 1,090,441 623,999 33,101 27,969 
oe a a Pr reer re 1,014,473 196,928 79,150 28,009 
EB ea eee pee ee 81,995 Danae ~~ Sedeay ° “\thbeaa 
Dubuque F. & M........-.sseccescccccse 967,716 1,553,630 134,528 135,407 
ee Se Mi Wis ceca sei a tases ee Ske eee 995,759 434,526 14,910 14,540 
eee Serre ee 642,158 1,175,927 238,078 94,187 
ee 1,269,548 488,910 20,579 9,227 
NN oo io diN whe Ae 0 Cd) 6s eee Re 416,598 885,441 34,496 86,100 
Ce coh genders Saeko saeco 725,429 1,494,195 172,319 271,176 
SO OE, PUR nc ccsccccccowedene 88,934 115,506 14,497 5,171 
DO ES Sedgeis os.ce0sSwessebeadaa 387,545 | ES SE EE EE ete 
EE Cs. 5.5 GS ab.6 0.059 0a wis es aewiee 1,356,467 675,159 398,309 137,091 
EI 6.6 6ip4.< acids 000s omele 6 - 1,862,427 2,173,342 43,140 92,755 
EE tots 6b 4 lS oe 5.4 6 aa wien bea 125,007 264,482 347 309 
PO, cob diccccunesnewcdeeebe 455,679 leila SASS Pina Baar Re 
I RP II, 5.6 bork 0:0 00:0 0s wee aw Rane 155,036 eee * © eaueals- © | Oowdaataes 
I, Rs Ns 2 Sb Ow bs, 00 dards arses 24,740 SOT . ~esiseae 

| ES ere ar oe 641,875 566,659 3,092,868 
DS SINR. os viegsis oes 4.48 nub ew ee 196,240 457,723 7,238 
I ae aie eens Oe wa een aeee 947,547 520,232 44,655 
eT SR gr re ee 727,038 2,345,420 66,991 

1, Be Ee re err 17,568 160,731 5 1,436 
SN oh Re at cnc Sieh ves beat Bros 1,249,946 10,014,461 518,169 636,237 
Oe RE EE re ee re ee 2,768,247 5,088,329 197,787 447,667 
te ere ee 1,250,386 7,650,562 383,907 2,342,619 
oo aE RE rn eee 8,563,646 9,249,179 702,195 370,454 
EY OES a wivan . ckeeaneeewe wana 2,224,859 RS gee rae 
SS ere ee are 666,069 542,008 146,583 23,829 
SME Sol ceaea dad aed ahs tab diekele backs 47,628 441,994 1,032 541 
a. 3, eee eee 5,604,064 4,003,330 856,811 422,015 
EE ES Cini ace, 6 ik wine ores 40 Shwe 877,242 325,782 58,117 22,983 
on EE ee eee re 2,919 ie —_rrert 1,660 
OE ee ene oe a. eee S550. weecas 
Se ee ee a re 661,965 1,367,724 473,737 336,038 
| Ra Se ee EE rere 432,185 778,886 12,150 127,565 
LR oo) os Di tees wakes aaats - 1,599,901 4,942,963 410,193 590,024 
ED, ca babes tos was ceeteoeaeke 620,984 577,296 22,991 30,397 


oo Rp ere rrrcrrrre es 924,044 848,781 48,036 45,969 





Fire 


‘ 
Prems. Net Prems, 


Ceded Retained 


ee Me POPP rte rr Fee 1,956,402 1,079,070 
LL POP err eee 1,405,376 4,261,794 
eG: 0 OL 60.664 dss ose ncoewsneae 1,722,534 2,065,330 
a SO. 5 a 5 5 5 aca 6 & Wee ee eee Oe 728,213 1,790,621 
BME DEMOS eC kcccccaedebervésvdc 393,275 2,053,181 
CEE veisckasWenecvsnkdeusweteee 447,071 1,115,279 
SOREN: is ac esee ead wenh ones oece 4,851,085 9,362,224 
AER nels acaba Wt i.e eit ci det al Seles AT te wettest 415,002 1,126,610 
Ef ota v-oy ah citnke 8's did wea ea ok ee wa 291,524 —292,153 
DT shah wseessbhes suavarscsecteaevence 1,151,487 3,543,017 
Hardware Dealers Mut.............+e0% 429,540 5 20mate 
ee oat te nenedaaveeKiens 343,677 os 532,3 

EE i ons ae bee Ree an ee 3,769,827 22,799, 037 
GTS. Mab nnas vec h ave cde Kearse setae ee 18,406,994 28,759,700 
OY FS OD are rrr er ree ae 276,059 1,689,085 
I: cnc deine ood ae eaee smeenee Sad ee 163,902 558,650 
PO, Pecudud de haten 4 scank ahem ees 737,376 774,533 
SS ES ee eee eee 71,124 92,059 
SO eee eee 46,425 53,039 
GEE SOs Kone veccncceesnseee 826,379 705,866 
Implement Dealers Mut...............- 295,314 480,22 
BOGEN TEED ccc cccccccctsscciseocn . a60dee . _ nesbees 
BA bbc ce cocccvsceseesvasons 1,200,594 1,650,975 
ROGUE SHUN, bs ott c dean ccke ee cne we 16,842 400,542 
BEEN ED TREE. ve caccccdacdnccseeeece 305,549 324,043 
SE Gn Ey Aieccdsvcdscuesecsecens 2,395,303 13, 214,656 
BERGTRREOONRE ccccccescccecsessenscccres 2,766,273 2,145,246 
REGO Ts 5 6 6 cs nce svrsatectbncsene 263,186 1'806,832 
SOOUTESS Ge DOMES PR. ccc ccasccsccee 518,873 1,296,387 
| SEPPPTTOVETTILETIL Lie 138,534 335,486 
BE ee erry Ee LITE r Tee eee 385,375 1,110,829 
De ee a Ge Be cctsctivercsessocene 520,279 87,123 
PP, cides isads canes nenncnce ee 1,466,059 1,555,138 
ee ee Oa bcs 0n oe 4s bob ese endo 241,292 482,831 
Liverpool & London & Globe.......... 7,083,721 5,979,212 
TONGON ABSETERNCS 2... cc icccssevsvvcseve 832,657 2,008,387 
SE A I cass ses esecsvecwosene 1,144,398 2'220,982 
London & Prov. Marine............++e6. 247,028 228,467 
RAPE Oe Es ccccccccrccccccoeces 202,895 241,252 
EARNED Bs BB cc ccc ccccccesvcesees 839,515 1,243,331 
SAE BG podcast ccc ested vavsweeus 1,002,809 794,614 
i Cs 6b seb eses aeRO NW OO eS 620,166 2,012,186 
DE noc sb code ce 0 ee eeeseseenes 796,760 1,227,361 
I Wn EN Bho 6 60 05.0402 bedewt renee 258,403 717,393 
Ss RS ws dct elsateeesee sarees 652,714 1,407,548 
DT Scbiaceeeeeavissreaceebeuvavexeee .d8t0Gs sannee 
DE sn.ctebheeteavcaets evi séceonses 565,877 294,545 
Massachusetts F. & M.........cececeeee8 719,866 340,897 
BOOG, BONNE WO cc ccccccécscsovecsene 387,545 844,529 
Mechanics & Traders...........eeeee008 795,450 705,861 
Dt! ieee dicasebbteredseeas eee 392,780 1,309,064 
Merchants & Manufacturers............ 1,124,172 1,223,899 
DEOTORMOMED DITO, We Foc cc cccccnccssosece 917,213 2,606,616 
POP OGD WOE, COBIO.. ccccccsicessseoese 309,524 804,203 
Merchants Fire, a asi 6 awe pbk 6 drile-eea © 406,647 371,341 
DE shtkabtdbe be cnccenekheesnesévee 189,646 1,336,837 
DUPRE IPE co ccccccetvsdvievevec 76,910 1,233,198 
, PP ve cecscesesedevedecee 12,308 259,415 
DEE Te (ED Moco str cocsvececeeseous 1,474,844 1,032,146 
PERSE MENNNES BEE isc ccccccccccececs 380,468 2,128,497 
SE as BRUReNWwacduverevevseccseooes 81,949 1,423,465 
Millers Mut., | See ee ee 194,030 594,092 
Ns WE e ccc ccvcserosevinceovece 99,110 824.441 
DE DEE cad ceecsawecnensesdvece 546,920 2,368,274 
Bees, Gees Bee, BR. ccccccsccscccecses 103,827 1,959,225 
ee SON, Bicecc ccc res etiscovscancee 1,008,361 442,230 
DEUIWRMOD BOOGR. 2 cc ccccccesssccceccene 3,498,137 2,928,906 
Ss he ea Soren sea sdorcvenceseieees G4G,006  cevcce 
PERG, BONE, Deliee cc ccccsccvccccessessees 496,221 4,195,968 
PEOMATOR DWTS csccccccccseccccccvecscecses 737,898 893,094 
National-Ben Franklin.............eee00. 1,784,312 1,079,070 
TIRRIONES DISS cecivccrscvcceesesosacseves 3,716,921 9,501,980 
National Grange FPire....cccccscccccccse 28,406 35.724 
Watiomal LADOPEY ccc ccc ccveseccccccses 7,524,383 3,421,922 
National Mut. CRarch. ...2ccscccscsccsses 46,709 147,422 
po i ere re re eek i 63,924 180,528 
NGCIONR! TRODOTVS cc cccccccescvcsseosece 245,660 787,696 
National Retailers .........+.... coos 86 eee 1,491,023 
Wational BOCUPty 2. cose ccccccccceenvese 638,475 247,774 
National Surety Marine.............+006 44 79 
DORE SONNE cece ccs vevscsveccsseenaee 1,373,457 5,234,673 
eg, eer rrT erry Te reer rr ry 2,130,260 1,907,986 
DOO TOI, | 5 oc. sc cwccsusitcscesaces 1,343,699 1,013,963 
New England Fire... ..cccccccccsccvesec 714,321 258,036 
New. HAMmpehire ...ccccccccccccssscesee 728,477 3,407,229 
SS Las adn esate ones WoMae 2,035,471 1,784,853 
Netherlands OS ee Pe ee rer Tr YT TT. Tt 119,463 261,360 
a a NS errr re 13,224 312,209 
NW. VY. Umdlerwriters. ....cccccccccccccccs 3,600,808 761,736 
DOIRMRSR, FEO cece cccccvecccessesececes 1.643.507 3,773,959 
TIO NEES ok cs vcivcecasesavassviven 1,097,825 4,304,178 
Worth RIVE? .cccccccsccccccccecssceccese 634,032 4,167,745 
OS errr re eee 164,709 1,642,959 
ee eee, OE POTEET LETETTT CTL 652,330 1,704,610 
Northern, ENG. .....cccccccccvcccvcccce 1,067,799 2,680,455 
WMortherh, BW. Bcc ccosccesssccvsscsceses 891,001 3,311,113 
Northwestern F. & M.....ccccccscscveee 1,420,615 395,955 
Northw. Mutual Fire............cseeee0 954,538 6,173,326 
Marte. DRGIOMEE 4.00 c cc cessassciceenes 923,733 3,222,120 
WOPWHGN TROD. ccc ccccccvccseccsvscesce 1,609,815 2,039,238 
NE op utes 0b 400s 2460680009 > 000s 97,432 596,147 
PR TD dike dd. dbeedececccnssanS eee. +seeenele eee 
Dike DOGMETE ccceccccctocscccesvecsser 495,709 1,828,733 
Ohio Hardware Mut......cccccsccccccses 189,087 366,780 
GO TEGNGE occ kc cccccsevesescsescnvoes 25,424 77,017 
Ohio TREO WHIGTS 2c cccccccvscccoccceus 38,172 170,451 
Ce OD 6c Sis be eac s veasn céedaecbunede 371,598 1,081,854 
Oe ere rire ee 553,932 1,182,258 
Pacific Const Fire... .ccccccesccccsscees 166,684 293,170 
EE OOD, cat eh is ke ervenasede ete ineas 1,281,748 2,060,993 
a err rr ery rer TT 1,170,867 2,618,738 
DD bbb kb 68 65045605450 Coed EROS ORS 804,278 678,902 
POCONOS. cccceccccccvcccesuanvesceess 328,429 wees 
EEE cea ctswhsovedbarcdatenene cerned 136,301 368,007 
Pawl Bevere PIO... .cccccvesscccecssccce 584,168 754,559 
Peeyeeteet BEAM oc cccwcesucecesséenes 274,697 1,058,536 
PE: sweden de ttbs swede keV Kiaen ee eae 4,837,483 2,525,215 
i nh ssadsiteeoshddewetssanvibaw 896,848 2,923,575 
Pk, BRAM Bk as bo ieee vocccstsbeecens 101,143 767,999 
, 2... eS Pee ‘weseeeuns 1,006,960 1,863,465 
PetiaGeteetn FH. B Min ciavccessvecevnses 1,278,960 825,916 
Philadelphia Mftrs. Mut.........sesesee 1,622,253 916,031 


(CONTINUED ON PAGE 26) 
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70,998 
122, 468 
27 


591,034 
2,452 
731 
242,986 


95,710 
10,369 


73,453 


2 tO te wen’ 
omc 


51,545 
20,539 
55,831 
98,233 
381,413 
31,088 


265,351 
131,251 


35, 769 
169,896 


Net prems. 
Retained 
43,219 
465,286 
46,989 
124,212 
69,961 
83,284 
543,922 
15,270 


3,966,904 
35,260 
181,698 
261,874 


20,297 
32,857 


14,787 


224,602 
65,076 


331, ‘136 
525 
30,891 
257,153 
129,671 
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157, 774 
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1941 Promises to 
Be Good Year for 
Farm Business 


Premiums on farm business, exclu- 
sive of hail, are up, and 1941 promises 
to be a good year for farm writing com- 


panies. Companies report some _ in- 
crease in new premiums, coming from 
several sources, including high grade 
tenant farmers in the richer farm states 
such as Illinois, Indiana and Iowa. Such 
assured often have property of their 


own up to $6,000, and now are able to 
afford coverage. 

Market prices are higher for 
products, live stock, grain, feed, etc., 
and the crop situation is good, with a 
big harvest assured in most areas. 
are not excessive, even on 
windstorm. Farm insurance men feel, 
on the basis of experience, that if they 
get through June and possibly early 
July without an excessive number of 
windstorm claims, they will have a good 
year. 


farm 


4OSSes 


Solving Farm Problems 


Farm agents and companies are 
vigorously attacking their problems, and 
the general situation improves from 
year to year, though hard years in the 
past makes them reluctant to “brag.” In 
the case of the small windstorm loss, 
company men have solved some of the 
worst situations by talking “turkey” to 


agents who, in handling such losses, 
have been too liberal in their adjust- 
ments. 


The suggestion has been made that 
to offset small windstorm losses and to 
give the agent something with which to 
meet the post-defense period of eco- 
nomic restriction farm writing compa- 
nies should offer two policies. One 
would be the present form at regular 
rates. The other would be offered on a 
franchise basis; that is, assured would 
get nothing up to $50 or $100, but over 
that would be paid the full loss. The 
rate on this would be a good one, and 
the form would, observers believe, at- 
tract assured whose property is “well 
nailed down” and who does not have the 
small “repair” losses. One objection to 
this is that it sets up a selection factor 
against the company. While “cost 
should follow loss,” at present assured 
who has few small losses is helping pay 
for those who have many. 

There has been a surprisingly 
demand by 


small 
assured or agents for in- 
creased coverages to cover increased 
values on the farm. The companies 
are glad of this. They have to fight to 
hold down the ratio of insurance to 
value during prosperous periods. 


Most on Five Year Term 


Most of the farm business now _ is 
written on a five-year basis, which 
makes it difficult to get an adjustment 


to value during a downward economic 
trend. Such an adjustment, when busi- 
ness gets bad, agents aren’t anxious to 
suggest because it means a_ smaller 
premium and a _ smaller commission, 
plus a return commission to the com- 
pany during a ‘time agent’s income is 
shrinking anyway. Some assured accept 
the suggestion of a downward revision 
favorably, but many object. However, 
in the present situation, the lack of 
pressure On companies for a revision of 
coverage upward is believed to reflect 
a changed temper of mind on the part 
of agents who also have learned that 
the downward revision is so difficult. 
They remember what a time they had 
after the last prosperous farm era. 

Companies try to follow the rule of 
permitting insurance of not more than 
three-fourths of the actual value. 

The five-year installment policy, on 
which the farmer pays a premium each 
year, and by which he gets a reduction 
in the per year rate, has been a big fac- 
tor in stabilizing farm premium income 
for farm writing companies. Well over 
50 percent of all farm policies now are 
written on this basis. In some states 
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the percentage of policies so written 
runs to 65 or 75 percent, and it is be- 
lieved that in a few years almost 100 
percent will be so written. 





Cal. Tax Change Up to Voters 


LOS ANGELES Constitutional 
Amendment 53, which was nqeeee by 
the legislature and signed by Governor 
Olson, will be on the 1942 general elec- 
tion ballot for final approval by the vot- 
ers. 

It is the measure providing for a new 
schedule of gross premium taxation for 
insurance companies. Starting in 1943, 
providing the amendment is ratified, the 
insurers will be permitted to reduce their 
taxes from 2.55 percent until they reach 
2.35 percent in 1947. At the same time 
the allowable offset for payment of real 
estate taxes would be reduced from 75 
percent in 1943 to 15 percent in 1946. 





Edward D. Field, vice-president of 
National Life of Vermont, has been 
elected a director of Vermont Mutual, 
close neighbor of National Life. 


L. G. Spies, state agent of the North 
America in South Dakota, is recovering 
from a broken ankle sustained in an 
auto accident on the first of June. He 
is able to be around on crutches and 
reports at the office daily. 


Now Lieut. Col. 





J. R. KNOWLAN 





Joseph R. Knowlan, past most loyal 


grand gander of the Blue Goose, 


has 


been elevated from major to lieutenant 
colonel in the U. S. marine corps. Since 
October of last year he has been on 
active service with the first division of 
the marine corps. In private life he is 
senior partner of the firm of Knowlan, 
Thorpe & Co., publishers of Schmidt 
Surveys of Philadelphia. 


Missouri Legislature to Adjourn 

The Missouri legislature was sched- 
uled to adjourn July 12. There has not 
been much in the hopper to worry in- 
surance companies. A firemen’s pension 
tax bill was defeated last week. 

The house committee on insurance 
has recommended for passage a bill set- 
ting up a method to escheat unrefunded 
impounded premiums that have accumu- 
lated in the state phase of the Missouri 
rate litigation. This bill was passed by 
the senate two months ago, and Gov- 
ernor Donnell has urged its passage. 

It would affect $2,360,000 of im- 
pounded funds in the hands of the Mis- 
souri superintendent for which owners 
cannot be found. 

The Missouri house has passed a bill 
providing for fire protection districts 
and paid fire departments in unincorpo- 
rated sections of Jackson county, which 
contains Kansas City. 

The Insurance Check Chart 


detect hazards. 
from National 


helps to 
yet a copy for 75 cents 
Underwriter. 

















TAKE A GOOD LOOK 





We have a plan for Agents—a straight-forward selling 
plan — called The Employers’ Group Analysis Plan. It 
gets right to the meat of a man’s insurance problems. 
Shows him what coverages he has—and what coverages 
he needs —all in a simple, attractive and effective pres- 
entation. 


Take a good look at the results this plan is getting for 
Employers’ Agents. Our monthly magazine “The Pio- 
neer” gives tips on how it works. For a free copy of the 
current issue write to The Employers’ Group Publicity 


Dept., 110 Milk St., Boston. 
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* National | caused by delays as * 
Defense brings add- | aresult of such hazards. Con the oo , 
ed responsibility to insurance | “first line of defense,” the insurance agent protects ° 
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~ AS SEEN FROM CHICAGO 





RENEW EXCHANGE LEASES 

important leases have_been 
Insurance Exchange Build- 
Continental Casualty, 
Paul Fire & Ma- 


Several 
renewed in 
ing, including: 
Western Factory, St. 


rine, Magill Agency, Edward H. 
Walters & Co., Jefferson Adjustment 
Bureau, D. F. Broderick, Inc., New 


York Underwriters, Enger, Barnett & 
Hurwith, and Meyers-Engel Co. 


& CO. SPECIAL 
Smith 


NAGHTEN AGENT 

has been named 
Cook county special agent by John 
Naghten & Co., Chicago. Mr. Smith 1s 
a native of Scotl nd and has — Cook 


James Bruce 


county special agent with W. Alex- 
ander & Co., Chicago, for the rhe 10 
years. 


SPECIAL AGENT IN COOK COUNTY 
Bong has been appointed 
Cook county special agent for North- 
western Mutual Fire in Chicago. Mr. 
Bong is a graduate of the University of 
Minnesota and joined the Northwestern 
Mutual in 1939. 


Kenneth A. 


LEVENS ADDS TO STAFF 
M. H. 


been added to 
Levens & Co.,, 


& CO. 
Stroube have 
the staff of Wilson S. 
independent adjusters 
for all lines, Chicago. The firm is plan- 
ning considerable enlargement of its 
quarters in the Insurance Exchange 
building. 


Pauly and Roy 





DU PAGE COUNTY OUTING 
The DuPage County Association of 


Insurance Agents is holding its annual 
outing and dinner at Ruth Lake Coun- 
try Club ‘near Hinsdale, Ill, Julv 22. It 
has been decided that the golf tourna- 
ment of the Chicago contingent of the 
Blue Goose will be held at the same 
time and place. The two highest men in 
that tournament will represent Chicago 
in the playoff with the winners in the 
Peoria and Springfield-Decatur puddles 
to determine the grand Illinois Blue 
Goose champion. The arrangements for 
the outing are in charge of G. C. Mochel 
of Downers Grove, president, and Har- 
old G. Schoen of Elmhurst, secretary 
of the DuPage county association. 





DEMAND FOR UNSKILLED HELP 

There is a substantial demand for un- 
skilled help among the Chicago insur- 
ance offices, and a good supply of boys 
and girls who have just graduated from 
Chicago high schools, junior colleges 
and commercial courses, Helen Dobbs, 
proprietor of Dobbs Personnel, Chicago, 
finds. Many offices have adopted the 
policy of hiring inexperienced help and 
training them to be policy writers, dicta- 
phone operators, file clerks, etc. 

While there is a certain amount of 
unrest among the employes in Chicago 
insurance offices who think they are 
underpaid, Miss Dobbs finds their pay 
about the same as that in other 
lines of business. In fact, she says, 
the insurance offices generally pay 
somewhat better and have superior 
working conditions on the whole than 
do offices outside. There is also a bet- 
ter chance for advancement in insur- 
ance work. 

There has been found a _ constant 
turnover among boys and young men 
due to the defense industries drafting 


sc ale 1S 


them steadily at advanced wages. 
The salaries in insurance jobs have 
not increased but there is more em- 


ployment for inexperienced help, Miss 
Dobbs says. She finds the new crop of 
workers better qualified in fundamentals 
such as penmanship, typewriting and 
stenography. The high schools are lay- 
ing greater stress on commercial and 
business courses. 





OLD CHICAGO DOCUMENT 


George W. Carter, president of the 
Detroit Insurance Agency of Detroit, 
Mich., got his early insurance schooling 


in Chicago. The other day he ran 


across a bulletin signed by many Chi- 
cago insurance men of that day, Nov. 7, 


1904, commending the Liberty fire ex- 
tinguisher. At that time an effort was 


being made to promote this drv powder 
extinguisher and seemingly it was 
deemed a success. Those who signed 
the endorsement were F. R. Thompson, 


Fred E. Jones, Chicago manager 
Liverpool & London & Globe; Rol- 
lings & Burdick, Brown, Anderson & 


Faulkner & Ettelson, 
& Gardiner, J. L. 


Young, DeRoode, 
Parker, Aleshire 


Whitlock, manager Glens Falls; Charlies 
Nelson Bishop, Chicago manager 
Northern of England; C. E. Affeld, 
Conrad Witkowski, J. D. Murphy, 
Thomas & W Goodman, Marsh, 


Ullmann & Co., Rollo, Webster & Co.. 
S. R. Harris & Co., O. C. Gay, Chicago 


manager Phenix of Brooklvn; Carl 
Huncke, Chicago manager Germania 
Fire; Montgomery & Funkhouser, J. L. 


Skelton, Whitlock, Cummings & Co., | 2 
J. Van Every, Newburger & Co., C W. 
Higley & Co., Frank A. Early, W. M. 
Umbdenstock & Co., Klee, Rogers & 
Cory, George M. Harvey & Co., Cun- 
ningham, _Coe & Co., 





)  ? Coffey & 


o., G. T. Kessberger, state agent Mil- 
waukee Mechanics; P. McGregor, 
manager Queen; J. J. Johnson, state agent 
Niagara; I. S. Blackwelder, western 
manager Niagara Fire; George S. Has- 
kell, R. D. Harvey, general agent New 
Hampshire Fire; C. A. Myers, Secor 
Cunningham, manager American of 
Philadelphia; Nichols & Grey, Wiley 
Jennings, Corlies & Magill, George M. 
Fisher, manager Railway Underwriters; 
3rummel Bros., H. P. Magill, E. M. 
Teall, pees Chicago Board; J. M. 
Wile, J. Lewis, Harry Fox, W. C. 
Magi, “Moore, Janes, Lyman & Her- 
rick, R. G. Tennant, A. Loeb & Son, 
R. J. Whitlock, Rogers & Rollo, P. F. 
Cameron & Co., H. S. Tiffany & Co., 
Rothernel & Hasbrouck, J. L. Ross & 
Co., Lyaman, Otis & Co., John Naghten 
& Co., Shipman & Wayne, C. T. Chan- 
dler & Co., Letterman & Chamberlin, 
Swanson & Waibel, John E. Hendry 
manager Royal Exchange: N. J. Ben- 
nett, S. F. ReQua & Son, Eliel & Loeb, 
Edward Waller & Co., F. H. Osborn & 
Co., H. Dalmar & Co., J. F. Joseph, as- 
sistant manager North British & Mer- 
cantile; ij E. Briggs, state agent North 
British; F. H. Burke, special agent Fire 
y vanes le E. D. Kinney, Baker & 
Wetzel, E. G. Halle, western manager 


Germania Fire; C. R. Stouffer, local su- 


perintendent Royal; C. M. Cartwright, 
managing editor “Western Under- 
writer,” R. W. Hosmer & Co., W. E. 
Spangenberg, Fleetwood & Pellet. 


CHICAGO BOARD DIRECTORS 


Charles Buresh of Fred S. James & 
Co., A. W. Jenkisson, manager of 
Northern of London, and W. J. Laadt 
of Cramsie, Laadt & Co., have been se- 
lected by the nominating committee 
for directors of the Chicago Board. The 
election takes place July 24. 


Charles R. Robinson Retires 


SAN FRANCISCO — Charles R. 
Robinson, manager of the loss depart- 
ment of the American of Newark in the 
Pacific department, will retire July 31. 
He has been active head of the loss de- 
partment for more than 31 years. 


Last Sunday, F. Elmer Sammons, 
vice-president of Hanover Fire, made a 
hole-in-one at North Hills Golf Club. 
The shot was 155 yards. 


J. Ross Moore, manager of the Na- 


tional Automobile Underwriters Asso- 
ciation, is on vacation at Estes Park, 
Colo. 








READERS OF WIDESPREAD CARDOX ADVERTISING 
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THE NON-DAMAGING FIRE EXTINGIUISHNG SYSTEM 


CARDOX CORPORATION «+ BELL BUILDING + CHICAGO 


@Shown here is some of the advertising on 
Cardox Fire Extinguishing Systems now directed 
at plant men and managers. Many are being 
impressed with the significance of Cardox pro- 
tection. As they take concrete action to investi- 
gate the Cardox story and weigh the facts be- 
fore a decision is made, it is only natural that 
your comment will be sought. To demonstrate at 
that point more than a mere acquaintance with 
Cardox is to register yourself as an agent 
or broker clearly interested in the policy 
holder's or prospects’ problems. That's why 
it's to your interest to get the Cardox Data 
File, with full details on Cardox’ unique 
three-way protection against fire: Instant 
smothering of fire by low temperature car- 
bon dioxide, immense capacity to meet the 
largest as well as the smallest hazard, 
freedom from damage by the extinguish- 
ing medium. 










THE WHOLW IMPRESSIVE STORY 
TOLD IN THIS 
DATA FILE 


Contains Under- 
writers’ Laboratories 
Reports, Test Data, 
Case Studies, etc. 





SEND FOR YOUR COPY 
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In the seventy-five years ensuing since 
it was organized, the capital stock fire 
insurance companies constituting the Na- 
tional Board of Fire Underwriters have 
expended millions of dollars in an engi- 
neering service of protection. Because of 
their efforts, homes and business property 
everywhere are safer from fire and thou- 
sands of lives have been saved. Today, 
in America’s emergency, the experience, 
training, and engineering personnel of 
the National Board are safeguarding the 
nation’s young men and the industries 
producing defense material. Make it 
evident, in your community, that pur- 
chase of capital stock insurance gives 
support to this worth while public spirited 
service. 





HARTFORD FIRE INSURANCE COMPANY 


HARTFORD CONNECTICUT 
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New Laboratories Mobile Unit 





The last word in trailers has now 
replaced the well-known Underwriters’ 
Laboratories’ “red trucks’ which have 
toured the country the past 5% years 
testing wires, cords, armored and non- 
metallic cables, fuses, and other elec- 
trical equipment. 

The new testing units have air con- 


ditioning, fluorescent lighting, loud 
speakers, a compressed gas system, and 
complete testing equipment for the 


work they are to do. 

Two traile rs are now on the road and 
a third is expected to start in a few 
weeks. 

In addition to testing “on the spot” 
UL approved fuses, wire, cables, and 
such products bought from retail stores 
and secured from jobbers’ and contrac- 
tors’ stocks, the engineers in charge of 
the trailers will call on city officials, 
electrical and building inspectors, insur- 
ance rating bureaus and_ inspection 
departments, fire chiefs and marshals, 
and at manufacturers’ plants. 

The units are available for display and 
demonstration at meetings and _ the 
engineers in charge are qualified to talk 
generally on Underwriters’ Labora- 
tories’ activities. 

A further function performed by the 
mobile laboratories is the purchase of 
samples of approved products on the 
open market. These are sent to the 
Laboratories’ main testing station in 
Chicago for countercheck test to supple- 
ment the regular inspection which is 
continuously being carried on at the 
factories to maintain the high standard 
of safety in products bearing the UL 
label and approval. During the time 
that the red trucks were in the field 
10,000 market samples were bought and 
sent to Chicago, 15,000 samples were 
tested, and 200,000 miles were traveled 
taking the laboratories-on-wheels into 
the chief cities of nearly all states. 

The interior equipment consists of a 
tensile strength machine for testing the 
insulation of wires and cords. A pro- 


pane gas system conforming to Under- 
writers’ Laboratories’ specifications for 
this type of device makes it possible to 
make flame tests on wire insulation. 
Micrometers and other tools are avail- 





Field engineer George Hilton is here 
standing beside new field laboratory trailer 
of Underwriters’ Laboratories just before 
leaving Chicago to conduct tests and 
demonstrations of tests on electrical prod- 
ucts in cities along the Atlantic coast. 
Hilton is standing beside open loud 
speaker in side of trailer and is wearing 
lapel microphone which is used when 
addressing large crowds from either out- 
side or inside of the trailer. 


able for making detailed examinations 
of wires and cords of many kinds. 

A step-down transformer providing 
as much as 100 amperes at low voltage, 
together with accessory equipment, is 
arranged for rating, blowing time, and 
temperature tests on cartridge and plug 
fuses. Calibration and overload tests 
on circuit breakers are also made on 
this same apparatus. 

Equipment for running elongation and 
tension tests on armored cable is 
included. 











Chicago Ween Plan Clinic 
to Attract Women Employes 


A serious shortage of women em- 
ployes in the insurance industry due to 
the defense situation and the ignorance 
of young women as to the opportunities 
offered in the business were pointed to 
by the insurance division of the Wom- 
en’s Executive Committee of Chicago, 
at a recent luncheon. Miss Sara Rynear- 
son, personnel department Kemper In- 
surance, is chairman of the committee. 
She is assisted by Miss Ethel Elmer, 
office manager Connecticut General 
Life; Mrs. Phyllis Boynton, manager of 
the casualty department Edward H. 
Walters & Co., and Miss Edith Sissle, 
comptroller Bartholomay & Clarkson. 
In connection with Youth Week the 
committee plans to conduct a clinic for 
girls Sept. 11 to acquaint them with in- 
surance, 

A survey is being compiled by insur- 
ance women to include pertinent infor- 
mation concerning training for potential 
employes and will be distributed to girls 
attending the clinic. Similar programs 
are being carried out by women execu- 
tives in 25 other industries in an effort 
to extend the Youth Week theme to a 
permanent program of aid to the young 
woman desiring employment. 


Pendergast and O’Malley Appeal 

KANSAS CITY.—Petitions of T. J. 
Pendergast and R. E. O’Malley for 
right to appeal to the U. S. Supreme 
Court the decision of a federal court 
here that had held them in contempt 
have been granted by the latter court. 
They were held guilty by the court for 
their part in the Missouri fire rate case 
settlement. 


The Insurance Board of Trumbull 
County will hold its annual outing July 
16 at Warren, O. 


Agents Support Uniform 
Fire Prevention Ordinance 


NEW YORK.—A nation-wide pro- 
gram seeking to strengthen national de- 
fense through the adoption of a com- 
prehensive fire prevention ordinance has 
been launched by C. W.. Schoelzel, 
chairman fire prevention committee Na- 
tional Association of Insurance Agents, 
and W. E. Mallalieu, general manager 
National Board. In a personal letter 
to 850 state and local agents associa- 
tions affiliated with the national body, 
Mr. Schoelzel said the enactment and 
enforcement of the 1941 prevention or- 
dinance suggested by the National 
Board would materially aid in prevent- 
ing fires, and that no greater service 
could be rendered the country by agents 
at this time. 

Mr. Mallalieu referred to the approval 
given by the National Board at its latest 
annual meeting to the fire prevention 
ordinance, which supplements the aid 
it is giving the army and navy. He 
stressed the necessity of safeguarding 
industry against fire hazards at this 
time, stating that “with many manufac- 
turing plants at work on defense orders 
it is of the utmost importance to reduce 
the likelihood of fire. 





Breckon in Pacific Northwest 


John T. Breckon, assistant director in 
charge of Business Development Office 
operations on the Pacific Coast, is in the 
northwest this week. He spoke before 
Spokane agents Monday and is sched- 
uled to speak at Seattle Thursday, going 
on to Portland for a meeting early next 
week. 

Senator K. Gray, agency superintend- 
ent Yorkshire group, who underwent an 
operation for appendicitis recently, has 
returned to his home in Louisville and 
is making such progress that he will be 
able to return to his office shortly. 
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In July, 
the Freedom Month 


There is no more appropriate 
time than this July for giving 
a thought to freedom ... free- 
dom, among other things, to 
choose a Company with 
which you wish to make 
your living. 


Agents who choose this 
Company are assured of the 
full co-operation that means 
a profitable association. 





PHILADELPHIA 


FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE: 1600 Arch St., Philadelphia, Pa. 
Service Offices located in principal cities. 


Complete Nation-wide Insurance Facilities for 
Agents and Brokers 
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EXPERIENCE WITH 


HENRY EVANS 





John Florida Stafford, Babson Park, 
Fla., retired western manager of the 
Sun, has commented on the article 
by Editor C. M. Cartwright of THE 
NATIONAL UNDERWRITER in its issue of 
June 19, referring to the demolition of 
the Postal building, south of the Board 
of Trade building in Chicago, which was 
known in days gone by as the Rialto 
building. It housed a number of western 
departments and Mr. Cartwright’s ar- 
ticle was of a reminiscent nature con- 
cerning these offices. 

Mr. Stafford said in part: “There was 
not a man mentioned in that article but 
whom I know personally or by reputa- 
tion and was acquainted with many 
characteristics about them. For instance, 
I was well acquainted with George E. 
Kline, who was manager of the Con- 
tinental. He was as fine a looking man 
as it was ever my good fortune to see. 
I knew of his troubles, for I was wont 
to go out to his hotel and remain with 
him overnight many times. I knew what 
it was to be awakened at 6 o’clock a. m. 
sharp. Mr. Kline was most meticulous 
in that he walked into his office right 
on the dot. He was never behind time. 
I recall, too, that he disliked very much 
to receive a summons to go to the New 
York office for he had to beard Presi- 
dent Henry Evans in his den. Mr. 
Kline’s life was not always a happy one. 


Experience with Henry Evans 


“Speaking of Henry Evans, I had a 
fairly close association with this man 
who seemed always eager to bring a 
man way up in the elevator of insurance 
life and then pull it out from under him. 
Here was a man that I will never forget 
as long as I live. It was a curious thing 
how I happened to go with the old Eagle 
of New York. Ed Meinel, who was an 
intimate friend of mine in the field, told 
Mr. Evans about me. Mr. Evans was 
financially interested in the company. 
He wired me about the job. I happened 
to be in Kansas City at the time and 
the telegram was forwarded. I still have 
it tucked away somewhere among my 
possessions. All he said was, ‘Would 
you consider general agency of the 


Eagle? He simply signed Henry 
Evans. There was not another word 
about the job. I had never met Mr. 
Evans. I knew about him, of course. 


Being a young special agent, I think I 
was about 39 years of age, wondering 
just what kind of a reply to make I 
struck on the thought that perhaps I 
might just as well answer in the same 
vein as he did so I sent a telegram 
reading, ‘I will consider anything.’ 
Then signed it John F. Stafford. A little 
later came a reply asking me to go to 
New York. I went there. I sent in my 
name and I was told to go into the pri- 
vate office. 

“Then came an occurrence that I did 
not expect but it brought us both to- 
gether and caused us to be thoroughly 
good friends. Henry Evans told me 
that if I’d stay with him he’d make me 
rich but if I went back west I would 
never be a millionaire. I told Mr. Evans 
that I might get a knife stuck into me 
some time but if I did, a westerner 
would stick it into my chest and not 
into my back as seemed to be the fate 
of so many in the east. He laughed 
over this for he knew that I was aware 
that he was one of the men that broke 
Theodore H. Price, of. the Eagle, in the 
first place. 


Had Plenty of Time 


“When I entered Mr. Evans’ private 
office, the big man, and that is what he 
truly was, BIG in capital letters, he 
looked me up and looked me down, then 
he said, ‘Well I’ll be damned, are you 
the fellow who sent me the wire” I 
replied that I was the chap and without 
any further ado as to my experience or 
questioned me along any other lines, 
made me an offer to become supervising 
general agent of the Eagle at its head 
office and I was stationed in New York. 
Many a time I went over to Mr. Evans’ 
office and when I would find the foyer 
filled with men of importance waiting 


to see him I’d send in my name and he 
would tell the girl to take me in. He'd 
say, ‘Sit down.’ That was his greeting 
and he would hand over a cigarette. 
One of his eccentricities was his great 
fondness for rolling cigarettes. We 
would sit there without any hurry and 
he did not seem to be pressed for time 
yet he knew that there were important 
people outside waiting to see him. Some- 
times I wonder if I made a mistake in 
not sticking with him. Others who went 
through his mill tell me I did the right 
thing in declining to remain in New 


York. Somehow or other I was able to 
get under his hide and I never knew 
just how. After I went to Minneapolis 
for London & Lancashire he sent me 
his photograph inscribed, ‘Yours, Henry 
Evans.’ 

“T went with Charles E. Dox, who 
was western manager of the London & 
Lancashire and I never regretted it. 
One day when I was traveling in the 
west on a train coming out of Omaha, 
J. J. McDonald, who was manager of 
the Continental, offered me a job. He 
also was a fire eater.’ 





The Insurance Check Chart helps to 
detect hazards. Get a copy for 75 cents 
from National Underwriter. 





CONFIDENCE 
A Marketable Asset 


Connbeataaboats Seed 








for Foreign Companies 


BOSTON—The Massachusetts legis- 
lature has enacted a bill which will re- 
quire the countersignature of local resi- 
dent licensed agents on all insurance 
contracts of foreign insurance compa- 
nies. 





Robert G. Hubbell, who has for a 
number of years been employed by the 
National Inspection Co. of Chicago, as 
inspector, has resigned to take a posi- 
tion with National Fire at the head 
office in Hartford. 











cA. nm agency connection 


with the HOME FIRE & MARINE, founded in 1864, is 


an alliance with a company of unquestioned security 


and unfaltering service—security and service that rest 


on a‘firm foundation of strength, permanence and 


stability. With underwriting and loss-paying facilities 


available throughout the nation, HOME FIRE& MARINE 


has earned the confidence of the insuring public. 





Fire Automobile -Marine : Casualty - Fidelity» Surety 


IREMAN'S FUND GROU 


Firemans Feand fosuranecs os ry ~ Cocidentan, Jnsurance Company 
Fireman's Fund Indemnity Company ~ Occidental lidemaily Company 


Home Sire 


NewYork - 


Chicago - 


farine Insurance Com, 


SAN FRANCISCO” - 


Boston , 


Atlanta 














12 


FieNATIONAL UNDERWRITER 


July 10, 1941 











NEWS OF FIELD MEN 





Elder Indiana 
Association Head 


Roy P. Elder, Fidelity-Phenix, was 
elected president of the Indiana Fire 
Underwriters Association, meeting at 
Lake Wawasee, with George R. Pritch- 
ett, American of Newark, as vice-presi- 
dent. Miss Elizabeth S. Cooper was 
reelected secretary. The executive com- 
mittee is appointed by the president and 
will be announced later. 

R. C. Walker, Liverpool & London & 
Globe, presided at the banquet. He in- 
troduced a dozen or more guests. He 
announced that they had been disap- 
pointed in getting a speaker, this feature 
of the program having been assigned to 
W. R. Caskey, Travelers Fire. Because 
he had fallen down on the assignment, 
Mr. Walker said that it had been de- 
cided that Mr. Caskey be required to 
make the speech himself. Mr. Caskey 
got away to a fine start but paused now 
and then to ask, “Is there a speaker in 
the room?” After no result for a half 
dozen times, a lank individual arose and 
ambled to the speaker’s table. After 
showing his “union card” he was permit- 
ted to take over and proved to. be a 
splendid entertainer. He was Richard 
F. Mills, attorney of the Fletcher Trust 
Company and a clever speaker who is in 
wide demand. He talked on “Raising 
Vegetables,” one of his most popular ef- 
fusions. When Mr. Caskey was told 
that his section of the program was 
quite as entertaining as that of the 
guest speaker, he remarked: “The only 
difference is, he gets paid for it and I 
don't.” 


Sidelights on Meeting 


A soft-ball game was played, part of 
it in a steady downpour. Two apprais- 
ers and an umpire were needed to keep 
the affair from degenerating into a riot. 
Among snappy plays made was one 
where a runner on second caught a fly 
that looked like a two-bagger, but re- 
tained control of the ball until his team- 
mate on third and he himself managed 
to seore. This play and the rain com- 
bined to break up the game. The final 
score has not yet been computed. 

R. M. Hubbell, State of Pennsylvania, 
is recognized as the official photographer 
of the association and shot officers and 
guests as well as high spots in the sev- 
eral athletic events that were included 
in the program. 
features 


The various entertainment 


were run through by the chairmen in 
charge: Edward Smaidginnis, Home, 
goif; P. J. Mangan, Royal, tennis; W. 


lL. Mickelsen, Commercial Union, ping 
pong: G. L. Heinz, Springfield F. & M., 
horseshoes; James A. Bawden, Spring- 
field F. & M., and George J. Burke, 
Scottish Union, bridge. 

Miss Cooper, who took over the secre- 
tarial duties upon the death of O. E. 
(jreen several years ago, has handled the 
details of that office most efficiently, 
Miss Cooper worked with Mr. Green for 
a number of years before his death and 
was thoroughly familiar with the rou- 
tine of the office. There are many board 
and committee meetings to be recorded 
and the business of following through 
to see that action agreed upon in mo- 
tions and resolutions is carried out. Be- 
cause of the demands of the times the 
interest of members in association ac- 
tivities and procedure is keener than 
normal, 

Quite a number of the members were 
accompanied by members of their fam- 
ilies who availed themselves of the 
swimming, boating and other entertain- 
ment that was available. 

Marking the birthday of Junius M. 
Clark, executive special agent of New 
York Underwriters, Chicago, “Happy 
Birthday to You” was sung in his honor 
at the banquet. He admitted he is 41, 
or has been. 

Cc. H. Smith, western manager of the 
Hartford Fire, Chicago, is always a wel- 
come guest at these annual gatherings 
of Indiana fieldmen which he has been 
attending pretty regularly for a number 
of years. Especially were many of his 
friends in Indiana pleased to have him 
honored in election to the presidency of 
the Western Underwriters Association. 


In the brief talk he made he impressed 
his hearers with the seriousness with 
which he has accepted the responsibili- 
ties of that position. Mr. Smith is par- 
ticularly well qualified to enlist full co- 
operation of those with whom he is 
associated in any undertaking and it is 
certain that the W. U. A. will exert a 
decidedly constructive influence in the 
trying months that are ahead. 

There is keen regret on the part of 
many fieldmen and other friends of W. J. 
EK. Webber, for some years past manager 
of the Indianapolis and state branch 
office of Western Adjustment, because 
of his early removal to Chicago but, as 
it is a promotion, they are glad for him 
to get this recognition of good work 
done. Mr. Webber has made many friends 
for his organization in Indiana and the 
business has increased steadily under 
his guidance. He was present at the 
Wawasee meeting and, with him were 
a number of the adjustment company’s 
representatives, including J. H. Burlin- 
game of the Chicago office. Mr. Web- 
ber’s successor at the Indianapolis office, 
R. V. Cherry, who has been in the Gary, 
Ind., office also attended the meeting. 

Cc. J. Lingenfelder, America Fore, Chi- 
cago, was entered in the horseshoe tour- 
nament and stayed in the running up 
to the final elimination games. He 
pitches a “mean shoe” and should have 
remained in until the finals but for some 
“horseshoe luck.” 


Ohio Field Groups Hold 
Annual Outings in Columbus 


COLUMBUS—The Ohio Fire Un- 
derwriters Association and the Ohio 
Blue Goose held their annual outings 
here this week. The field club held bus- 
iness sessions Tuesday and Wednesday 
mornings. The speaker Tuesday was 
Vernon E. Vining of the Proctor Elec- 
tric Co., Philadelphia, on “Dirt Selling.” 
Wednesday morning George J. O’Brien, 
director of district councils of the Ohio 
State Chamber of Commerce, spoke on 
“Tax Blackout.” 

_He declared that more danger to the 
United States exists from taxes than 
from foreign wars, or any wars. “Mount- 
ing taxation endangers democracy,” he 
said, “and if citizens finally contribute 
all their earnings, a communistic or so- 
cialistic state will result.” 

He particularly criticised the Bigelow 
pension proposal in Ohio. 

At the session Tuesday morning, 
Glenn Graf, Hanover, gave a report on 
changes in forms. E. A. Henne, Chi- 
cago, vice-president America Fore, was 
introduced. Mr. Vining in his talk 
urged that insurance agents make a 
thorough study of the needs of their 
clients and see that they are fully cov- 
ered. An insurance man, he said, should 
not consider himself as an agent, but 
as a protector, and should take a pride 
in his work and never apologize for it. 
There will be no meeting in August. 
The September meeting will be held in 
Cincinnati in connection with the meet- 
ing of the Blue Goose. 

President Curtis F. Eagle, American 
of .Newark, announced his committees. 
On the executive committee are Ken- 
neth J. Hoag, Fireman’s Fund, chair- 
man; R. J. Gray, American Eagle; O. 
F. Gibbs, Atlas; C. G. McCray, Great 
American, and H. Cooper, Hart- 
ford. Chairmen of other committees 
are: Rules, D. C. Morgan, State of 
Pennsylvania; entertainment, R. E. 
Zimmerman, American Central; legisla- 
tive, R. T. Huggard, Great American; 
speakers, A. S. Snow, Camden: public 
relations and education, J. W.-. De 
Cessna, Royal; forms and rulings, Glenn 
F. Graf, Hanover; conference, R. W. 
Nelson, Home. 

James D. Lacey was general chair- 
man. K. J. Hoag and Rolf Rosenhind 
composed the golf committee; Mrs. 
Atkin C. Guy, Mrs. Robert J. Gray, 
Mrs. A. R. Gibson, bridge committee. 

Mr. Henne was given a distinguished 
guest prize. 

Low gross was won by K. J. Hoag, 
Fireman’s Fund, second by R. G. Gray, 
America Fore. 

Blind bogey winners were J. L. My- 


ers, Western Adjustment; R. J. Ken- 
nington, Gulf; W. O. McLelland, 
American National, and Rolf Rosen- 


lund, Home. 

Low putts, R. E. Zimmerman, Com- 
mercial Union, and Art King, Under- 
writers Adjusting. 

High score was won by William 
Starkweather, Caledonian. 


Tuder Manager of America 
Fore Survey Department 


John S. Tuder, state agent for Fi- 
delity-Phenix and First American in 
northern Ohio, and for 22 years an em- 
ploye of America»Fore companies, has 
been promoted to succeed the late 
Thomas J. Scott as manager of the sur- 
vey department of America Fore com- 
panies in their western department of- 
fices in Chicago. Mr. Tuder joined the 
American Eagle as field man in Kansas 
and Oklahoma in 1919, previous to 
which time he was engaged in local 
agency work in Webb City, Mo. 

To succeed Mr. Tuder in the Ohio 
field, William E. Bowie is being trans- 
ferred from Jackson, Mich., and to suc- 
ceed Mr. Bowie, Armin J. Mueller is 
being promoted to state agent for the 
Niagara and American Eagle in Michi- 
gan. Mr. Mueller has for several years 


been assistant to E. P. Carson, state 
agent in Indiana. 

Michael A. Lukas succeeds Mr. Muel- 
ler as assistant to Mr. Carson. Mr. 
Lukas is a graduate of Armour Insti- 
tute and was formerly in the local 
agency business in Detroit. 


N. Y. State Association 
Holds Meeting in Syracuse 


SYRACUSE, N. Y.—At the summer 
meeting of the Underwriters Associa- 
tion of New York State, important re- 
ports were made by J. R. Ryan, presi- 
ident; David Davidson, chairman of the 
executive committee, and Lawrence 
Daw, secretary. The constitution, by- 
laws, rules and forms committee of 
which W. H. Bryant is chairman, is 
continuing its work on the proposed re- 
vision of the general rules book. The 
schedules and conference committee, 
headed by E. I. Smith, has recom- 
mended that the uniform schedules 
manual be completely revised. The 
committee was empowered to proceed 
with such action. L. G. Howell, chair- 
man of the farm committee, explained 
various changes in the rules and under- 


writing practices relating to farm 
property. : 
H. D. Rice, assistant manager of the 








samuel de Champlain explored the St. 
Lawrence River in 1603, and established 
the colony of Quebec in 1608. Joining a 
war party of Algonquin Indians against the 
Iroquois, he discovered the Great Lake that 
bears his name. This made him eager to ex- 
plore the headwaters of the St. Lawrence. 
Hearing stories of great waters to the west, 
Champlain ascended the Ottawa River and 
crossed to Lake Nipissing. He then made 
his way to Georgian Bay on Lake Huron, 
and by following a chain of islands reached 
Lake Ontario. Champlain thus \ -- 
came the first white man to see the 
Great Lakes. Returning to Quebec, 
he spent his last years in the govern- 
ing and developing of the French 
colonies in America. 





Champlain's aggressiveness and 
determination were characteristics 
chiefly responsible for his success. 
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Characteristic of the aggressive agent 
or broker is his determination to serve 
his-assureds in the most efficient man- 
ner. That is why he places his marine 
insurance business with Appleton & 
Cox, Inc. Recognized experts in this 
field since 1872, Appleton & Cox, Inc., 
are in a position to advise on all ocean 
and inland marine problems. When you 
have such a problem, consult our nearest 
office. You'll find a well-trained staff 
eager to serve you. 


APPLETON & COX 


INCORPORATED 
INLAND 


OCEAN AND 
MARINE UNDERWRITERS 
111 JOHN STREET, NEW YORK 
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New York Fire Insurance Rating Or- 
ganization and manager of the Buffalo 
division, spoke briefly of the success- 
ful operation of the recently decentral- 
ized rating organization in New York 
state, and pointed out the advantages 
under the new system. He also intro- 
duced several members of the Syracuse 
office and some from the Rochester and 
Albany offices. A resolution on the 
death of Myron W. Booth was adopted. 
Following the regular meeting there 
was a brief meeting of the “Old As- 
sociation” called to order by President 
S. W. Ross. In the afternoon the 
members of both associations enjoyed 
an afternoon of golf and other sports 
at the Syracuse Yacht & Country Club. 





Joint Texas-Oklahoma Outing 


A joint outing for the Texas and 
Oklahoma Blue Goose has been ar- 
ranged for July 18 at the Darnick Hills 
Country Club, Ardmore, Okla. There 
will be one big team play contest, with 
Texas ganders pitted against those from 
Oklahoma, followed by a_ banquet. 
Prizes also will be awarded for various 
fishing events. J. W. Butler and Charles 
L. Beale, most loyal ganders of Okla- 
homa and Texas respectively, will be 
hosts. About 100 are expected to at- 
tend. 


Plan for Fire Prevention Week 


The Kansas Fire Prevention Associa- 
tion has started plans for Fire Preven- 
tion Week, Secretary V. E. Herbert 
having addressed all contact men to 
make early arrangements for speakers at 
the towns assigned. Two groups of 
field men have charge of fire prevention 
activities, One supervising towns affili- 
ated with the Fire Waste Contest of the 
U. S. Chamber of Commerce, headed by 
Ray Priest, L. & L. & G., and the other 
for “non-affiliated towns” under the di- 
rection of J. S. Jenson, Fire Association. 





Patteson to F. & G. Home Office 


W. A. Patteson, special agent for 
Fidelity & Guaranty Fire in St. Louis 
and St. Louis county, has been trans- 
ferred to the home office, where he will 
work in the underwriting department. 
He has been with the company 11 years. 
He was presented a wrist watch by the 
St. Louis Cats Meow, of which he has 
been a member 19 years. 

H. D. Crawford, formerly with the 
Missouri Audit Bureau, now is special 
agent in southern Illinois and eastern 
Missouri. 





Jertson to American in Iowa 


John O. Jertson has been named spe- 
cial agent for American of Newark in 
Iowa. He succeeds Brent R. McCor- 
mick, 

Mr. Jertson was special agent for 
American in Iowa for several years, but 
for the last three years has been with 
Tokio Marine & Fire and Standard 
Surety & Casualty in the same territory. 

Mr. McCormick, whose father, Ralph 
McCormick, is state agent in Iowa for 
American, has joined New Hampshire 
and will travel as special agent in Min- 
nesota. 


Utah-Idaho Blue Goose Elects 


SALT LAKE CITY—The Utah- 
Idaho Blue Goose held its annual meet- 
ing here. Officers elected are: Most 
loyal gander, W. J. H. Montgomery, 
Home; supervisor, T. E. Ford, Hartford; 
custodian, A. S§. Nichols, adjuster; 
guardian, S. E. Rich, Glens Falls; keeper, 
H. S. Moore: wielder, R. L. Salmon, 
Commercial Union. H. A. Reynolds, 
Home, San Francisco, grand custodian, 
was a guest and spoke at the banquet 
on grand nest matters. Two new mem- 
bers were initiated. 








Georgia Blue Goose Chairmen 


_N. B. Browne, Jr., most loyal gander 
of the Georgia Blue Goose, has an- 
nounced the new committees. Chair- 
men are: Advisory, Marion N. Wat- 
son; entertainment, William E. Stroud; 
memorial, Clarence Ruse; educational, 


M. R. McGruder; membership, George 
W. Campbell; visiting, Bockover Toy; 
guards, Carl Lippold. 





Geo. W. Keck Now State Agent 


George W. Keck, special agent in 
northwestern Ohio for Royal-Liverpool, 
has been given the title of state agent 
with no change in duties or territory. 





West Virginia Field Gathering 

WHITE SULPHUR SPRINGS— 
The semi-annual meeting of the West 
Virginia Fire Underwriters Association 
was held here with B. J. Weisgerber, 
North British & Mercantile, president, 
in the chair. Meetings of the rules and 
executive committees were presided over 
by their chairman, F, W. Shirer, Spring- 
field, rules, and Herbert Fahlgren, Cam- 
den, executive. 

Charles Peksa, Royal-Liverpool, a 
former member of the executive com- 
mittee, was made an honorary member, 
having been transferred to Baltimore. 
He is succeeded on the committee by 
D. S. Butler, National of Hartford. 

Home office guests included H. B. 
Collamore, vice-president National of 
Hartford, chairman of the West Virginia 
supervisory committee, W. L. Belmer, 
assistant secretary National of Hartford, 
and Henry, assistant secretary 
Security of New Haven. 





Ohio Preventionists’ Committee 


C. H. Roggenkamp, of the Security 
of Iowa, newly-elected president of the 
Fire Prevention Association of Ohio, 
has appointed on the executive commit- 
tee: K. J. Hoag, Fireman’s Fund, chair- 
man; D. E,. Gallagher, North British; 
G. M. Giles, Springfield; P. L. John- 
son, Republic of Texas; R. W. Kapp, 
Connecticut Fire; J. W. Kennington, 
Gulf and Atlantic; E. C. Knoop, Jr., 
Home; J. D. Lecky, Jr., Royal Ex- 
change; T. A. MacLean, National 
Union; J. A. Neilan, Norwich Union; 
R. B. Sherman, Northern of England; 
A. S. Snow, Camden; R. Engle, 
Home, also chairman farm committee; 
M. F. Johnson, Rhode Island, chair- 
man Inter-Chamber Fire Waste Con- 
test committee; R. E. Metzger, Reliable, 
electrical committee; H. J. Manning, 
Ohio Inspection Bureau, chairman fire 
protection and water supply committee; 
D. D. Montgomery, Ohio Farmers, 
chairman public buildings committee; 
J. W.  DeCessna, Royal-Liverpool, 
chairman public relations committee. 





Named State Agent in Illinois 


John G. McCarthy has been appointed 
state agent in Illinois for Royal-Liver- 
pool with headquarters at Decatur. A 
graduate of Notre Dame University, he 
has been special agent for Royal-Liver- 
pool at Joliet, Ill., for the past six years. 


NEW YORK 


BIG EXECUTIVES IN MAKING 

Two embryonic fire insurance execu- 
tives, Leonard Peterson, Jr., son of Sec- 
retary Peterson of Home, and D. L. 
Moore, son of Secretary D. H. Moore of 
National Liberty, are receiving their 
preliminary training at the head office 
of America Fore during the vacation 
season. 














PARKER-ALLSTON IS NAMED 

New Hampshire Fire has appointed 
Parker-Allston Associates, Inc., 18 East 
48th street, New York, as advertising 
counsel. Raymond D. Parker is the 
account executive. Parker-Allston rep- 
resent a number of other insurance com- 
panies. 





MORTGAGOR LOSES SUIT 

A mortgagor is not entitled to collect 
a return premium on a policy covering 
a mortgagee’s interest even though the 
insured has transferred the mortgagor’s 
entire interest in the policy to a re- 
ceiver, the appellate term of the New 


York supreme court has ruled in Rellim 
Construction Company vs. Automobile. 
A number of other insurance companies 
are also involved. Rellim sought return 
of the premium on the ground that as- 
signment of the policy to the receiver 
voided it under its terms and the insur- 
ance company’s claim that the mort- 
gagor had no further interest in the cov- 
erage constituted repudiation of the 
contract. Rellim won the lower court 
verdict. The appellate term, however, 
held that Automobile could not avoid 
the risk under the policy and hence no 
return premium should be paid, not even 
for the portion of the policy term fol- 
lowing the foreclosure sale of the prop- 
erty. 





BOMBARDMENT COVER NOW SELLS 


Since the creation of the Office of 
Civilian Defense, with Mayor LaGuardia 
of New York at its head, there has been 
a revival of interest in bombardment in- 
surance, and a number of such policies 
have been issued. Applications are 


mainly from points aun the Atlantic 
seaboard. 

There has been no material change 
in the policies since their adoption about 
a year ago. Subject to the 50 percent 
coinsurance clause, rates in the east are 
15 cents for brick or frame structures, 
and 10 cents for those of fireproof con- 
struction, not engaged in manufacturing 
war material; while plants employed in 
war work are charged 75 cents, whether 
the properties be of brick or frame con- 
struction; fireproof structures pay a 50 
cent rate. In the central and far west, 
the rates are considerably less. All 
policies are non-cancellable for 30 days 
from date of issuance and an extension 
thereof may be secured of 2, 3 or 6 
months, for an increase in rate ranging 
from 20 to 100 percent. 

New York real estate men state that 
owners and agents of many commercial 
and apartment buildings are training 
their superintendents and chief engineers 
in methods of coping with air raids, and 
that the cooperation of tenants will 
shortly be enlisted. 








FRED J. SUMMER, one of Chicago’s leading 
insurance agents, is the head of the 25-year-old 
Summer Insurance Agency. His exceptionally well 
equipped and efficiently conducted office is located 
at 2145 East 83rd Street, on Chicago's south side. 





















“IT IS A NATURAL 


BUSINESS 


BUILDER’ 


Fred J. Summer is speaking of PRACTICAL PROSPECT- 
ING, our tested, up-to-date, helpful agency sales plan. 

This plan was developed by the sifting of hundreds of prac- 
tical selling ideas, tried and proven by successful insurance 


producers throughout the country. 


premium income—and included 


It is a sure way to increase 
are not only the ideas on the 


course to follow, but the essential record blanks, files, and sales 


material so the plan can be put 


into immediate operation. 


It is an honest-to-goodness prospecting plan that will help 


you to better work and better income .. . 


now using it. 


as it is helping those 


Return the coupon below and our new 1941 booklet outlining 


the plan in detail will be forwarded. 


No obligation. See for 


yourself how PRACTICAL PROSPECTING charts a clear 


course to a bigger income for you. 


MILLERS NATIONAL INSURANCE CO. 
ILLINOIS FIRE INSURANCE CO. 


HOME OFFICE: 137 W. JACKSON BLVD., CHICAGO 


I understand there 





Please forward a copy of PRACTICAL PROSPECTING. 


is no obligation on my part. 
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aw Library Books 
Difficult to Select 


Because attorneys for insurance com- 
panies are confronted with such a wide 
range of problems, the selection of a 
completely adequate library for them is 
out of the question in most cases, Lelia 
E. Thompson, attorney Connecticut 
Mutual Life, stated before the insur- 
ance group at the Special Libraries As- 
sociation convention at Hartford. Limit- 
ation of space and funds to be allocated 
to such libraries make it essential that 
a selection of books be made covering 
the problems that arise with the great- 
est frequency, she said. : 

The first consideration of an insur- 
ance librarian in supplying attorneys 
should be with the statutes of all the 
states in which the company does busi- 
ness. Because of the tremendous vol- 
ume of legislation that is turned out 
every year by state legislatures as well 
as by Congress, it is a real task to keep 
these statutes up to date. Every year, 
the insurance librarian should undertake 
a review of the statutory equipment 
with a representative of a reputable 
publishing house to make sure that each 
state is up to date. 


Court Decisions Vital 


It is very desirable to have court de- 
cisions available at the company’s office, 
Miss Thompson said. Because they oc- 
cupy a tremendous amount of space, it 
may not be possible to house a whole 
series, but it is necessary to find room 
at least for the set which covers the 
state in which the company is located. 
In cases where the legal department 1s 
made accessible to the employes, there 
will inevitably be a number of cases in 
which references to local decisions are 
called for. In ‘cases where it is not pos- 
sible to have the reports of court de- 
cisions in the different states, there is a 
key number digest system published 
which is tied up through an indexing 
system with a court reporting series. 
These digests cover all the cases in the 
higher courts and through the use of 
them, the attorney can cull out cases 
having a bearing on his questions. If 
necessary he can then go to some li- 
brary outside in which the full report 
of the decision can be found. 


General Summaries Useful 


The insurance attorney can hardly 
hope to keep wholly away from the out- 
lying fields of law such as that of torts 
occasioned by the negligence of agents 
or the defective condition of premises 
owned by the company. Sets of books 


containing general summaries of the 
law, therefore, are extremely useful, 
Miss Thompson said. Books which 


deal with insurance law particularly are 
also needed. 

The insurance librarian must have an 
understanding of the everyday problems 
of the legal department in order to se- 
lect text books which will be of real 
value. The legal department’s work 
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generally centers around the problems 
arising from the contract, including the 
preparation, claims, deferred settlements 
and changes of beneficiary, transfers of 
policies, problems arising from agency 
relations, investment problems, and 
matters of taxation as they affect the 
company and the _ policyholder. In 
connection with claim work, supple- 
mentary textbooks dealing with matters 
of procedure, evidence, the law of con- 
tracts and conflict of laws are very de- 
sirable. Lawyers handling claims often 
have use for textbooks of medicine. 


Loans Cause Trouble 


For many years, insurance companies 
were having problems because of their 
farm loans, Miss Thompson said. Now 
the companies are making many loans 
in urban districts as well. In this con- 
nection, some work on bankruptcy is 
essential in the library. Textbooks on 
real property, mortgages, chattel mort- 
gages, and conditional sales are also 
useful. 

For the lawyer who is handling tax 
problems every day, one of the reput- 
able tax services is a necessity. These 
cover the various phases of federal and 
local taxation and publish other serv- 
ices covering current legal develop- 
ments, which may touch the insurance 
company more or less closely, such as 
labor law, war law, etc. 


Texas Legislature Adjourns 


DALLAS—The Texas legislature has 
adjourned. Local agents are particu- 
larly pleased with the passage of the 
bill which requires an examination and 
small fee from applicants for recording 
and soliciting agents’ licenses. The same 
group opposed the successful bill which 
authorizes special compensation with 
motor vehicle rates in combination with 
other forms of insurance when used in 
connection with the national defense 
projects. 

The San Antonio Insurance Exchange 
had called to its attention the fact that 
only 50 percent of those contemplating 
entering the business comply with the 
requirement calling for payment of a fee 
and passing of an examination. This 
tends to eliminate unfit and one-case 
agents. Secretary F. F. Ludolph stated 
that since the passing of the law there 
have been few San Antonio applicants. 

The agents were interested in being 
informed concerning the examination re- 
quirements and the manual of questions 
and answers for those desiring to qualify 
for licenses. 

President Woodward Altgelt paid 
tribute to the work of Frank C. Git- 
tinger, chairman of the legislative com- 
mittee for their work during the current 
session of the Texas legislature. 








Northwestern Mutual Expands 


Northwestern Mutual Fire is exnand- 
ing its facilities in the midwest and 
southwest, effective Aug. 1. The south- 
western department office in Dallas will 
handle Texas, Louisiana, Arkansas and 
Oklahoma. Personnel and facilities of 


the midwest department office in Chi- 
cago are being increased. It will here- 
after serve Kansas and Missouri in ad- 
dition to former territory. 

J. W. Pritchett, manager of southwest 
department since 1932, is being trans- 
ferred to the home office in Seattle as 
underwriting manager. 

The southwest office will be managed 
by A. B. Kirby, five years special agent 
for the company in Texas. Lee Dopp 
has been named assistant manager. Spe- 
cial agents are John Goodwin and M. 
B. Boone. 

Special Agents B. B. Kirby and W. 
O. McMahan are being transferred to 
the Chicago office to serve Kansas and 
Missouri under the direction of P. 
Brown, manager of the midwest depart- 
ment. 





Prepare for New Book of Values 


Superintendent Pink of New York, as 
chairman of the committee on valuation 
of securities other than real estate of 


the insurance commissioners association, 
has now furnished insurers with instruc- 
tions for reporting to Moody’s Investors 
Service a list of bonds and _ stocks 
acquired by each company this year to 
date. The companies are asked to ex- 
clude from such list, however, those 
issues which appeared in the last associa- 
tion book of security values. Moody’s In- 
vestors Service will again prepare the 
new valuation book. The companies are 
instructed during the remainder of 1941 
to send as soon as possible after the 
end of each month a list of acquisitions 
to Moody’s Investors Service and also 
a description of any bonds or stocks 
that were held at the end of 1940 which 
were not listed in the last association 
book and a list of any state and munici- 
pal bonds in the United States and 
Canada which are now in default as to 
principal or interest together with the 
date of default. 





Read Manufacturer & Insurance by L. 
S. Meyers to increase your sales. Send 
$3 for copy to National Underwriter. 








OBSERVATIONS 





of the Old Man 


“Men hang out their signs indicative of their respective 
trades; ... but up in the mountains of New Hamp- 
shire, God Almighty has hung out a sign to show that 


there He makes men.” 


In the same New England setting 
that for generations has made men 
of honesty, integrity and leadership, 
the New Hampshire Fire Insurance 
Company and the Granite State 
have grown and prospered by main- 
taining a record of time-tested 
strength and stability. 
These companies 
offer agents the ad- 
vantages of a well- 
earned reputation for 
dependability and 
square dealing—up- 
to-date service and 
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friendly cooperation. Qualities such 
as these are synonymous with good 
sound business sense and vision—the 
agent’s most effective tools for more 
and better business! 
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Stock Insurance Agents 


ADVOCATES OF 
AMERICAN 
PREPAREDNESS 


public service by insuring manufactur- 


for vital national defense can go on! 





N EVERY American community, day in and day out, stock insur- 


ance agents—ever alert to changing conditions—are rendering a 
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The Missouri Case 


The effort of Missouri's attorney-gen- 
eral to convict fire companies of anti- 
trust law violation has elicited observa- 
tions by insurance men and attorneys. 

The size of the task which would be 
faced by each company if it did its own 
rating is indicated by the fact that only 
16 of the approximately 250 fire compa- 
nies operating in Missouri have a pre- 
mium volume from the state that is 
greater than the payroll of the Missouri 
Inspection Bureau for rating and inspec- 
tion only. 

If companies had to use their own in- 
dividual experience to make rates, there 
would be another difficulty inherent in 
the very nature of the insurance busi- 
ness. Here is a company, for instance, 
that has one church insured in a state. 
The church burns and is a total loss. 
Another company has 10 churches in- 
sured, and suffers no losses. As a prac- 
tical matter the first company could not 
use its own experience in arriving at a 
rate, if it is to provide any protection at 
all to this type of assured. 

course, a new company coming 
into the field would have no experience 
to reflect rates; or, a well established 
company entering a new state would 
have no experience in that particular ter- 
ritory on which to base rates. 

It is observed that most of the 
matters coming before the Subscribers 
Actuarial Committee originate with as- 
sured. One or more assured bring pres- 
sure on an agent or broker for some 
change, improvement, rate reduction, or 
what not. The agent or broker in turn 
brings it up with his state inspection 
bureau and it finds its way to the Sub- 
scribers Actuarial Committee. The com- 
mittee studies the matter and passes on 
it. The matter then goes to the com- 
pany, and then back to the inspection 
bureau. The latter has the final decision. 

Rating acts, including that of Mis- 
souri, provide that the state inspection 
bureau be paid and supervised by sub- 
scribers to it. Hence the “subscribers 
actuarial committee.” 


Wy 





Had Great Organization 


With the death of A. R. Monroe, 
former president of the Newark Fire, 
one is reminded of the magnificent or- 
ganization of the western department of 
the Connecticut Fire under the manage- 
ment of Abram Williams. In its day it 
was second to none in its prestige and 
efficiency in the office and field. Mr. 
Williams was a sedate, cultivated urbane 
gentleman, one of the prominent laymen 
in the Episcopal Church. P. D. Mc- 
Gregor, who later became western man- 
ager of the Queen, was chief clerk. The 
examiners were G. H. Worthington, A. 
I. Ullmann, R. G. McCullough. Fred E. 
Spoerer, who recently died, was head of 
the loss department. W. A. Chapman, 
who later became western manager of 
the Fireman’s Fund, was Wisconsin 
State agent. M. H. N. (Teddy) Ray- 
mond was Michigan state agent. Robert 
S. Odell was Illinois state agent. Robert 
J. Foster was Ohio state agent. Robert 
Raynolds was stationed at Omaha and 
traveled in Nebraska and Kansas. He 
later became Ohio state agent. Howard 
deMotte was Minnesota state agent. A. 
R. Monroe was Ohio state agent. W. 
M. Black was Iowa state agent. J. D. 
Fleming was Missouri state agent. 





Worth More Than He Thought 


A striking example of how property 
values have increased in recent months 





MICHIGAN FIELD MAN 
Wanted by old, established company. Must 
» aggressive young man, experienced and 
with a realization of the opportunities for 
business building in Michigan. Replies will be 
kept confidential. Address N-70, The Na- 
tional Underwriter, 175 W. Jackson Blvd., 
Chicago, Illinois. 
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from the experience of B. J. Weldon, 
Dulaney, Johnston & Priest, Wichita 
agency, concerns a manufacturer who 
carried $30,000 on machinery and con- 
tents and $17,000 on building, with 90 
percent coinsurance. The agency sought 
to convince the manufacturer that he 
needed more protection than these lim- 
its furnished. Assured finally became 
annoyed at the implication he did not 
know his own values and called in an 
appraisal company. On the basis of 
current market, and allowing for depre- 
ciation, the value of machinery and 
contents was $80,000 and the value of 
building $45,000, with replacement, par- 
ticularly on machinery, an extremely 
difficult matter. 





Graduated Expense 


While the casualty and surety com- 
panies are very urgent that the agents 
voluntarily accept the graduated expense 
or graded commission plan, the fire and 
allied companies are not confronted with 
such a problem. The casualty and 
surety companies as a rule pay the same 
percentage of commission regardless of 
the size of the premium. The companies 
desire that a higher ratio be paid for 
premiums up to $500 or $1,000 and then 
reduced in graduated form above that. 
They find themselves faced with a seri- 
ous predicament and condition. The 
participating companies are grabbing 
many of the large premium risks. They 
are making good money on this class. 
The acquisition cost for the stock com- 
panies becomes a serious factor. If the 
commission could be reduced to a more 
reasonable ratio the stock company of- 
ficials feels that they could become much 
more formidable in competition. They 
are perfectly willing for the agents to 
have even a larger percentage of com- 
mission on the small premium risks. In 
fact, the higher premium policyholders 
are helping pay the deficit of the small 
policyholders. The participating com- 
panies write very little of the small 
premium business and thus the stock 
companies are forced to take this class 
at a loss. 

The stock companies have their differ- 
ent pools such as the Factory Insurance 
Associations, Oil Insurance Association, 
Grain Association, and several other 
improved risk or special hazard syndi- 
cates that can write the large business 
at much less percentage of commission 
to the agent. The casualty companies 
are losing their large premium work- 
men’s compensation business although 
they have introduced the retrospective 
rating plan, experience rating plan and 
equity rating plan. However, this does 
not entirely solve the problem. 

For some time the surety companies 
have insisted that on large premium 
federal government bonds the agents 
agree to a less commission, which they 
have. The agents insist, however, that 
they should not be the entire burden 
bearers and make all the sacrifice. They 
are willing to do their part but they 
want to be “shown” that the companies 
also are participating in the reduced in- 
come. 


Survey Business 


Some companies have built up a 
handsome and profitable survey or sub- 
agency business. The policies are 
written on application at a department 
or state agency office. In some cases, 
a few policies may be left with the 
agent in case a customer insists on get- 
ting immediate action. 

This business has proved profitable 
inasmuch as the underwriting is done at 
company headquarters and risks can be 
rejected that seem to be objectionable. 
Agents of this class are responsive to 
suggestions, take orders without opposi- 
tion, and do not insist on a company 
accepting substandard risks, as a rule, 
Some companies have regular depart- 
ments devoted entirely to developing 


survey business with a manager in 
charge. 

Survey procedure was adopted for 
hamlets and rural points where a full 
time agent could not survive. Hence 
some one in another line of endeavor 
could be appointed to take applications 
on a part time basis. Companies par- 
ticularly relished this class of solicitors 
because they caused but little trouble 
and followed instructions. 

Most of the survey business goes to 
farm writing companies or those that 
are cultivating villages. So long as a 
subagent stuck to his knitting, his rec- 
ord was clear but companies have en- 
countered trouble at times when he saw 
an opportunity to place the policies left 
with him and the company had no rec- 
ord of them. 

In recent years there has been a 
tendency to extend the subagency op- 
erations to small cities. A field man 
eager for premiums might explain to an 
agent in such a place that he could re- 
duce his expenses by becoming a sur- 
vey agent as all the detail work would 
be taken off his hands by the company 
office. Cases are cited where an agent 
produced for example $20,000 for a 
company. It took the work off his 
hands and issued policies to his cus- 
tomers. However this additional work 


required much of the time of a clerk at 
(CONTINUED ON PAGE 27) 





A. J. Lehwaldt with 
Glens Falls at Denver 


A. J. Lehwaldt has been appointed 
special agent for Glens Falls in Colo- 
rado, Wyoming and New Mexico and 
for Commerce in Colorado and Wyo- 
ming. His headquarters are in the 
Symes building, Denver. He succeeds 
John P. Carroll, resigned. Mr. Leh- 
waldt has been special agent for the 
America Fore group during the past 24 
years in the mountain field. 


Open New Coast Offices 

New offices are being opened at 200 
Bush street, San Francisco, by the Pa- 
cific Coast department of the New 
Hampshire group. 





The South Dakota state agency of 
the Springfield Fire & Marine has been 
moved to Sioux Falls after being in 
Watertown for nearly 30 years. Maurice 
K. Olson is in charge. 





Wayne T. Ash has been appointed 
claims superintendent at Philadelphia of 
Glens Falls Indemnity. He has had 15 
years insurance experience. 





Subscribe to Accident & Health Review. 
$2 year. 175 W. Jackson Blvd., Chicago. 
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Capital Stock 
Company Insur- 
ance— the only 
kind this com- 
pany writes — is 
the safest and 
most economical 
insurance you can 
buy. Be sure that 
your insurance is 
all written in re- 
liable capital 
stock companies. 
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Relieving the Presidential Strain 


PresIDENT PAYNE MipyeETTE of the Na- 


tional Association of Insurance Agents 
un- 
bosomed that 


should set all organization men think- 


in one of his recent addresses 


himself along a line 
ing, especially members of associations 
where the top executive is not compen- 
sated but who gives his time voluntarily 
to the good of the 
Midyette feels that the burden of at- 
association 


cause. President 


tending state and_ local 


very time consuming and 
occupies attention that might 
better be given to more important and 
more far reaching activities. 

It is true that a presidential address 
at a meeting attracts profound atten- 
tion because the official is speaking ex- 
cathedra and those in the business are 
greatly concerned with what is going 
on, what is the program for the future 
and what the The 
president is as well versed or better 


meetings is 


his be 


are possibilities. 
versed than anyone else unless it is the 
executive secretary. However in the 
case of the National Association of In- 
surance Agents and other like organiza- 
tions the president is in the business 
himself. 

Mr. Midyette takes the position that 
the president should devote more of his 
attention to the problems coming before 
the He should attend 
those gatherings where the National 
Association of Insurance Agents is 


association. 


affected. Furthermore, he opines that 
the president should not overlook the 
centralization of power in 
Washington, D. C., and therefore 
should devote more of his time to that 
city and the National office. 

The same problem confronts the Na- 
tional Life Underwriters Association. 
Members throughout the country de- 
sire to see the president. Once in a 
while a man is elected president who 


growing 
he 


has the means and is in a _ position 
where he can make these far flung 
visits. Therefore he establishes a sort 


of precedent that the members expect 
his successors to follow. A_presiden- 
tial office at times has almost broken 
the holder because he is compelled to 
be away from his own bailiwick so often. 
His’: own immediate affairs do not get 
his attention and his clients are very 
likely to slip away to an office that is 
constantly on guard. 

President Midyette raises a highly im- 
portant question. Undoubtedly if this 
official visiting could be widened more 
people could engage in the work. State 
and local bodies should have speakers 
from their national organization who 
are in touch with what is going on and 
can speak with authority. At the same 
time the president’s office should not 
become an intolerable burden which 
forces the man occupying it to neglect 
his other affairs. 


Cooperation of All Branches of Insurance 


RECENT statements by President John 
A. Diemand of the Insurance Company 
of North America group, who pointed 
out that the public relations problem 
of the fire and casualty business is a 
common one, and by President Holgar 
J. Johnson of the Institute of Life In- 
surance who outlined 10 public relations 
objectives which are common to all 
branches of insurance, coupled with a 
hint from Ralph H. Blanchard, profes- 
sor of insurance at Columbia University, 
that the fire and casualty business 
should get itself ready for any sort of 
investigation which may be ahead, bring 
to mind a startlingly accurate prophecy 
made more than a decade ago by Noel 
Sargent, secretary of the National As- 
sociation of Manufacturers in an inter- 
view in THe NATIONAL UNDERWRITER, 

Mr. Sargent predicted that 
ment invasion in the field of 
business would come via the insurance 
He was which 
branch would be the first to be attacked 
but believed it would be life insurance. 


govern- 
private 


business, uncertain 


This was in the days before the new 
deal and many thought Mr. Sargent and 
the N.A.M. were unduly excited about 
threats to private business. But the 
planned economy movement, which was 
later to flower into the new deal was 
already under way and Mr. Sargent, a 
realistic observer, could see how well 
an attack on the insurance business 
would fit in with the planned economy 
experts’ objectives. 

There are widely varying views in all 
branches of the insurance business as to 
what extent if at all, the entire business 
should cooperate in the matter of pub- 
lic relations. As Mr. Diemand pointed 
out, approximately two-thirds of the 
business written by stock fire insurance 
companies is done by fire companies 
having casualty affiliates and casualty 
carriers affiliated with fire companies. 
There seems to be good reason for re- 
garding public relations as a joint prob- 
lem of the fire and casualty business, 
for to a great extent identical interests 
are involved. To what extent the situa- 


tion warrants cooperation between the 
property insurance business on the one 
hand and life insurance on the other is 
a question to which the answer is much 
less clear. 

One point alone, however, would seem 
to make the idea worth investigating. 
That is the virtual certainty that if the 
Paul vs. Virginia decision were over- 
ruled to permit federal supervision of 
one branch of insurance it would not be 
long before the federal camel got into 
the other insurance tents as well. 


It might be that only the sketchiest 
sort of liaison would be necessary in 
the interest of cooperation between prop- 
erty insurance and life insurance for it 
seems probable that in spite of their 
similarities the two great divisions of 
insurance are so different in almost 
every respect that there would be little 
to be gained by a joint public rela- 
tions program. Yet it has probably 
never been so true as it is today that 
the fortunes of each division are tied 
up with those of the other. 








PERSONAL SIDE OF THE BUSINESS 





Marion B. Warren of New Orleans, 
state agent of America Fore for Lou- 
isiana, and Mrs. Anna Alvarado of 
Richmond, Va., will be ‘married July 29 
in Richmond. Mr. Warren supervised 
Virginia for many years, having been 
transferred to Louisiana a year or so 
ago. 

Gen. J. F. Howell, commander-in- 
chief of the United Confederate Vet- 
erans and head of the Bristol, Va., 
agency of Howell & Bachman, jour- 
neyed to Gettysburg, Pa., despite his 95 
years, to attend dedication of the site 
for a $200,000 memorial statue of Gen. 
James Longstreet of the Confederate 
army. 

Claris Adams, president of the Ohio 

State Life, and Mrs. Adams have an- 
nounced the engagement of their daugh- 
ter, Mary Katherine, to James E. Black 
of Grosse Point, Mich., who is with the 
American Automobile in Detroit. 
_ Frank §S. Ennis, advertising and pub- 
licity manager of the America Fore 
group underwent an emergency appen- 
dectomy at the New Rochelle, N. Y., 
hospital last Saturday. There were no 
complications and he is now convalesc- 
ing comfortably. 


T. A. Fleming, director of conserva- 
tion of the National Board in New 
York, a few days ago had an engage- 
ment in Ohio and met some of his old 
time friends. He had a visit with E. R. 
Deffenbaugh, who was state fire mar- 
shal in Ohio in 1912 or so, and is 
still living in Lancaster. D. B. Sharp, 
who wrote the first fire marshal law 
passed in the United States, is still in 
service as acting county prosecutor. 

L. C. Hilgemann, secretary of the 
Leedom, O’Connor & Noyes Co. agency 
and president of the Insurance Federa- 
tion of Wisconsin, is convalescing at 
Columbia hospital in Milwaukee follow- 
ing an operation. His condition is re- 
ported as satisfactory. A past president 
of the Milwaukee Board, Mr. Hilge- 
mann is also known for his activities in 
the Wisconsin and National Associa- 
tions of Insurance Agents. 

Frederic A. Wetherbee, state agent of 
the Home, observed his 90th birthday at 
his home in Newton, Mass. Flowers, 
telegrams and visitors made the day 
pleasant for the Boston veteran, who 
still carries on active work. 

The engagement of Shirley A. Maupin 
to Harry Linn has been announced 
by her father, Curtman Maupin, state 
agent Home in Kansas. The wedding 
will take place in Topeka, and Mr. and 
Mrs. Linn will be at home in Kansas 


City. In a previous announcement Mr. 
Linn was erroneously identified with the 
Home instead of Mr, Maupin. 


Barbara Ann Hubbell, daughter of 
Joseph G. Hubbell, president of the Na- 
tional Inspection Company, Chicago, has 
become engaged to Miles S. Winder, Jr., 
Salt Lake City, and is to be married 
shortly. Miss Hubbell is a graduate of 
the University of Wisconsin; her fiance 
is studying for his M.D. degree at New 
York University. 

An office romance of the greatest in- 
terest in the western department of 
Hanover is the engagement of V. M. C. 
Nelson, auditor and office manager, to 
Miss Helen Thompson, who is secretary 
to Mr. Nelson’s brother, Axel Nelson, 
the head underwriter. 


Deputy Commissioner C. A. Gough of 
New Jersey, who was operated upon last 
week in St. Francis Hospital, Trenton, 
is reported to be “doing nicely.” He 
was taken ill at the close of the com- 
missioners’ convention in Detroit, and 
when he reached Trenton, he was rushed 
to the hospital. He has been with the 
New Jersey department nearly 50 years 
and is one of the best known super- 
visory officials in the country. 


DEATHS 


David R. Atkinson, 64, died at his 

home in Portland, Ore., following a 
short illness. He had long been asso- 
ciated with the Phil Grossmayer Com- 
pany and was prominent in the Oregon 
Agents Association. 
_ He had been in the insurance business 
in Portland 37 years. He started in 
San Francisco as office boy for the 
Commercial Union, leaving that com- 
pany later to become assistant manager 
of the old German of Freeport. Shortly 
before the great earthquake and fire in 
San Francisco he was special agent in 
Oregon, Washington, Idaho and Mon- 
tana for the Northern Assurance, trav- 
eling his territory by horse-drawn hack 
and train. After a period with the Nor- 
wich Union he joined the Grossmayer 
Company 16 years ago. 

P. K. Ramsey, former field man for 
stock and mutual companies, died at his 
home in Chattanooga. Mr. Ramsey was 
61 and had been inactive for the past 18 
months. He was born in Cleveland, 
Tenn., and entered the business there as 
a member of a local agency in 1908. In 
1917 he went to Nebraska as state agent 








for Firemen’s of Newark, remaining 
there until 1925 when he entered the 
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North Carolina field as state agent for 
National Union Fire. In 1934 he joined 
the Federal Hardware & Implement 
Mutuals, with headquarters in Knox- 
ville. Ywo sons. Raymond R., and 
Thurman S., are lawyers in Chatta- 
nooga specializing in insurance litiga- 
tion. 

. L. Feibleman, 70, president of the 
Joseph L. Feibleman Co., one of the 
largest agencies in Newark, died at 
Mount Sinai Hospital, New York City, 
after a three weeks’ illness. He was a 
director of the Girard Life and was also 
well known in life insurance circles. 

J. W. McElroy, 72, adjuster for Uni- 
versal Adjustment & Inspection in To- 
peka, Kan., died. 

W. M. Stebbins, 79, for four years state 
treasurer of Nebraska and a local agent 
at Gothenburg, Neb., for more than 25 
years, died at his home. 

Arthur W. Mills, 68, local agent of 
Pine Bluff, Ark., who died at his home 
recently, will be recalled by those who 
were active in the National Association 
of Insurance Agents in former years. 
He attended many of the early conven- 
tions of the N.A.I.A. and he was elected 
a vice-president in 1911 and again in 
1915. He was at one time with the bu- 
reau of internal revenue in Arkansas. 

Herman A. Schluter, 48, Texas state 
agent for Employers Fire, was killed 
Sunday in an automobile crash about 
seven miles from his home city of 
Dallas. 

William E. Goodman, former rater 
for the Michigan department, subse- 
quently a field man for Corroon & 
Reynolds in Michigan, and in recent 
years with the financial division of the 
W.P.A., was killed Sunday when struck 
by a car near East Lansing, near his 
home. 

The Tennessee field fraternity is 
greatly grieved over the death of W. P. 
Steele, state agent of the Fire Associa- 
tion group. 

Sam A. Stewart, manager of the 
South Dakota branch of Main & 
Baker, Inc., insurance adjusters, died at 
the Sioux Falls hospital. Mr. Stewart 
was a graduate of the engineering de- 
partment of Iowa State college, and for 
the last 21 years has been doing ad- 
justing work in South Dakota, having 
spent some time with the Western Ad- 
justment before his association with 
Main & Baker. 


F. H. Bequeck, 81, in the insurance 
business in Hoboken, N. J., for 40 years 
prior to his retirement some 20 years 
ago, died at his home in Atlantic City. 





Atlantic City Agency 
Leader Is Dead 








FREDERICK HICKMAN 


Col. Frederick K. Hickman, president 
of the long established Atlantic City 
local agency and real estate office of 
C. J. Adams Co., a past president of the 


New Jersey Association of Underwriters 
and a former member of the executive 
committee of the National Association 
of Insurance Agents, died at the Jeffer- 
son Hospital, Philadelphia. Stricken 
while en route from his home to Phila- 
delphia in company with Mrs. Hickman, 
he was taken to the hospital, where he 
died four days later. He was 60 years 
old. Surviving, in addition to the widow, 
are a daughter, Margaret Hickman, a 
recent graduate of the New Jersey Col- 
lege for Women, and a son, Frederick 
K., Jr., now serving at Camp Dix. 

Mr. Hickman was identified with in- 
surance interests throughout his entire 
business life. His first connection was 
with the Philadelphia Board. Subse- 
quently he was employed at the head 
office of the State of Pa., resigning in 
1908 to join the C. J. Adams agency. 
His military title was earned during the 
world war, in which he served overseas, 
being decorated for bravery in the 
Meuse-Argonne drive. 

He was president of the New Jersey 
agents association 1928-30; a member 
of the executive committee of the Na- 
tional association 1931-34 and a national 
councillor for the six years preceding 
1937. 

_Colonel Hickman graduated from the 
University of Pennsylvania in 1909. He 
was at one time president of the Vent- 
nor city council, president of the At- 
lantic City chamber of commerce, Ki- 
wanis Club and Council of Boy Scouts. 
He was a member of the Atlantic tax 
relief committee. He also had been 
head of the state highway safety com- 
mittee and the Absecon Island Com- 
munity Chest. 





CALLED TO SERVICE 


Robert E. Battles, who has been with 
Rowan & Co. in Los Angeles for some 
time, and who has been treasurer of the 
Insurance Exchange of Los Angeles, 
has resigned on account of being called 
into army service, being stationed as a 
lieutenant at Fort Ord, Cal. He is a 
son of Eugene Battles, well known Los 
Angeles agent. 

The Cleveland office of Aetna Casu- 
alty of which C. L. Krum is manager 
has made up a list of its agents and em- 
ployes who are now in army or navy 
service. 

Major Robert M. Campbell, former 
agent at Cleveland, is at Fort Benning, 
Ga. Major Chan F. Coulter, former 
agent at Cleveland, is at Gulfport, Miss., 
and Lieut. Louis B. Wolf, also former 
agent at Cleveland, is at Camp Forrest, 
Tullahoma, Tenn. Lieut. Blaney Turner, 
who was an adjuster at Lima, O., is on 
the battleship Arkansas, New York. 








who was with the G. B. Chapman 
agency of Cleveland, is at Camp For- 
rest; Melvin E. Nichols, who was pay- 
roll auditor at Cleveland, is with medi- 
cal detachment, 148th Infantry, A. P. O. 
37, Camp Shelby, Hattiesburg, Miss. 
Corporal John G. Garvin, who was in 
the underwriting department at Cleve- 
land, is at Camp Forrest; Donald 
3runni of the agency department at 
Cleveland, is at Fort Lewis, Wash. Bur- 
ton Holmes of the group life depart- 
ment at Cleveland, is at Fort Bragg, 
N. C., and George Page of the group 
life department is at Camp Forrest. 

Glenn Breitenwischer is reporting for 
the draft July 9. He was formerly a 
special agent at Cleveland. 

Maj. Louis W. DeYong, Kansas City 
broker, in the coast artillery since last 
December, has been transferred to Fort 
Leonard Wood, Mo., as public relations 
officer. 

Standish Hall, Wichita, Kan., local 
agent, a lieutenant in the naval reserve, 
has been called to active service as a 
liaison officer, with headquarters for the 
present at Topeka, Kan. 

W. O. Korb, with Fidelity & Casualty 
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in Los Angeles, has been called into 
service as a second lieutenant of field 
artillery. He is stationed at Fort Mc- 
Arthur, Los Angeles. 

T. W. Cummings, who has been with 
Western Adjustment in Springfield, IIL, 
has been inducted into service with the 
medical corps at Camp Grant, Ill. He is 
with company A, 27th medical training 
bureau. 

W. R. Ruegnitz, manager of the au- 
tomobile department of the Buffalo, 
says in a letter to THe NATIONAL UNDER- 
WRITER: 

“As a side-light on the editorial “The 
Criminal Cigarette, I would bring to 
attention the experience of an acquaint- 
ance who recently stopped smoking. For 
weeks and months after quitting, he 
found various sorts of matches filed 
away in the pockets of his clothes and 
laid about in other convenient places, 
and it occurred to him that this proba- 
bly involved a hazard hardly less seri- 
ous than the careless disposition of 
burnt matches and cigarette stubs.” 











A SOUND AND DURABLE TIMBER 
IN THE STRUCTURE OF ANY AGENCY 


Bae The 


CHARTER, OAK, FIRE 
INSURANCE COMPANY 


~ HARTFORD, CONNECTICUT. 


ONE OF THE TRAVELERS COMPANIES 

















1805 


In 1805, the Caledonian Insurance 
Company came into being. The 
story of its growth from small be- 
ginnings in Scotland into a British 
Institution with world-wide ramifi- 
cation is a romance as inspiring as 
the history of the sea itself. The 
Company has seen the rise and fall 
of many institutions but shrewd 
and conservative finance allied to 
sound and efficient management has 
enabled the good ship “Caledonian” 
to weather all storms. 





ACHIEVEMENT 


The United States Branch of the 
Caledonian Insurance Company 
undertakes all classes of Fire, 
Motor and Marine Insurance per- 
mitted to be written by a Fire 


Insurance Company. 


THE CALEDONIAN INSURANCE COMPANY 


UNITED STATES OFFICE: HARTFORD, CONN. 
ROBT. R. CLARK, UNITED STATES MANAGER 
S. D. McCOMB & COMPANY, INCORPORATED 
116 JOHN STREET, NEW YORK 
UNITED STATES MARINE MANAGERS 
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At Your Finger Jips— 


of the regular equipment of large as well as small offices. It is 
the recognized authority. 


You can have that accurate sales and underwriting information 
about Fire—Inland Marine—Casualty—Surety coverages you have 
so often needed. THe Fire, CASuaALTy AND SurETY BULLETINS will 
provide you with unbiased, up to date and authoritative answers 
to your problems. 

It is not a study course. It is for reference purposes. Other insur- 


ance men, agents and fieldmen, as well as large buyers of insur- 
ance in your territory, use this service. These Bulletins are part 


CAN YOU AFFORD TO BE WITHOUT THIS MODERN METHOD OF HAVING ALL VITAL FACTS? 





Use of the F C & S Bulletins 


Helps you secure new customers, 

Enables you to serve your present clients better, 

Heips you make your business competition-proof and 
Makes it possible to solicit your business more effectively, 


This Service is a business builder and up-to-date practical 
encyclopedia of the fire, casualty and surety business. 











YOUR COMPETITOR SUBSCRIBES 
WHY DON’T YOU? 














The service consists of two volumes containing hundreds of pages 
under the following general division headings: FIRE—INLAND 
MARINE;; Miscellaneous, Fire, Aircraft, Auto, Fire, Fire Forms, 
U & O, Inland Marine, Windstorm. CASUALTY—SURETY, 
Aircraft, Auto, Bonds, Burglary, Forgery, Plate Glass, Power Plant, 
Public Liability, Robbery, Workmen’s Compensation, Miscel- 
laneous Casualty, Selling Methods, Collections, Agency Manage- 
ment. At least 24 pages of supplements each month—usually more. 


MAIL THIS APPROVAL ORDER NOW 


The National Underwriter Co. 
420 E. Fourth Street, Cincinnati, Ohio 


Send me the F C & S Bulletins (all past issues, indexes in two binders) 
on ten days approval without obligation to purchase. At the end of that 
time I will either return them, or for Bulletins received and one year’s 
subscription send check for $6.00 and four subsequent payments of $4.75 
each in 1, 3, 6 and 9 months. 


You may continue my subscription beyond one year (at $4.25 for each 
three months’ Service) until I give you written notice to the contrary. 
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Compulsory Healfh Group Business Totals 
by Classes Analyzed 


Cover Recommended 
in Federal Report 


Social Security Board’s 
Research Bureau Analyzes 
Nation's Disability 


Compulsory disability insurance is 
recommended as the only means of pro- 
tecting the individual and society at 
reasonable cost in a study of “Cash 
Benefits Under Voluntary Disability 
Insurance” issued by the bureau of re- 
search and statistics of the Social Se- 
curity Board. A detailed analysis of 
commercial disability coverage, indus- 
trial, group and cooperative insurance is 
presented. In general conclusions it is 
pointed out that only a small fraction of 
the population is adequately protected 
against. disability. “Some persons in 
better circumstances may hold accident 
and health policies against temporary 
disability and life insurance policies 
with provisions for income during per- 
manent disability. For the great ma- 
jority, even those who hold some type 
of disability insurance, the protection 1s 
fragmentary and inadequate,” it is 
stated. 


Extent of Coverage Inadequate 


Using 1935 figures, the report states 
that the $203,000,000 paid out in cash 
disability benefits in that year was less 
than 5 percent of the nation’s annual 
medical bill of more than $3,000,000,000 
and the loss of earnings of upwards of 
$1,000,000,000 for gainfully occupied 
persons. Expressed in terms of wage 
loss, cash benefits represent probably 18 
to 20 percent of the annual wage loss 
from sickness and disability among the 
gainfully occupied population. How- 
ever, it is pointed out, this estimated 
wage loss does not take into considera- 
tion the loss of permanently disabled 
persons. 

Emphasis is placed on the protec- 
tion of individuals of small means. “In 
spite of their greater need of protection 
and their larger numbers, wage earners 
receive annually, disability benefits 
amounting to only about 41 percent of 
the sum that is paid to the group of 
beneficiaries in better circumstances.” 


Has Blazed the Trail 


The report is not entirely negative in 
its comments as it recognizes that com- 
mercial insurance has blazed the trail 
and. shaped the course of disability in- 
surance. “The tendency is to discour- 
age development of a policy that 
furnishes complete coverage for the 
duration of the disability. Although 
commercial insurance has attempted to 
give fuller protection, as in non-can- 
cellable accident and health policies or 
in the income provision of the total and 
permanent disability clause, the compa- 


An analysis of group insurance in 
force in the United States and Canada 
has been compiled by W. J. Graham, 
vice-president Equitable Society. There 
is now $16,256,201,419 group life in 
force; $157,929,605 group annuities; $51,- 
650,000 group accident and _ health; 
$2,600,000,000 group accident and health 
and dismemberment, and _ $9,500,000 
group hospitalization. Totals for group 


Kind of Group Coverage 


life and group annuity business are ac- 
curate but as the methods of reporting 
the amounts in force on the casualty 
forms of group insurance varies, the 
figures are necessarily estimates. On 
the casualty forms some companies re- 
port premiums rather than amounts, 
some combining several toverages and 
some reporting only the number of lives. 
The detailed figures follow: 


GROUP LIFE’ (INCL. GROUP INDEBTEDNESS") 


ae eo” a ee 
Number of Coerttiicates...0.5<ccccccee 
ON PE PERE A rer 


GROUP ANNUITIES 
PINES OF ROE, 6555 6 ascesescedes 
Number of Certificates.............. 
Number of Lives (full certificates).. 
Annual Income at Maturity......... 


GROUP ACCIDENT AND HEALTH 


OEE DE SIE. ania c vine escccees 
Number of Certificates. ....00csceces 
Weekly Bemehit ...ccccciscicccccsccs 


$877 ,506,488 


1940 1940 
Paid for In Force Premium 
Business Dec. 31, 1940 Income 

2,417 30,282 
911,516 11,346,400 


$16,256,201,419 $184,419,180 


GROUP ACCIDENTAL DEATH AND DISMEMBERMENT 


Member cE GromiOecccccccscvccecss 
Number of Certificates............-+- 


eo rer 
GROUP HOSPITALIZATION 
Number of Groups......... Sseewwdoe 


Number of Certificates...........0- 
Daily Benefit .......cccccccsecccers 


166 1,301 
109,200 875,379 
Me AS Ae 701,008 
$4,764,850 $157,929,605 $133,529,429 
2,000 13,300 
360,000 3,840,000 
$5,000,000 $51,650,000 $ 44,000,000 
1,150 8,300 
220,000 1,800,000 
$321,000,000  $2,600,000,000 $ 4,000,000 
2,600 6,200° 
820,000 1,800,000° 


$2,500,000 $9,500,000" $ 16,700,000 


1. Not included is wholesale insurance for which the following figures are 
available: Written: 2,681 contracts, 46,767 lives, $62,656,580 volume; in force: 
22.367 contracts, 262,707 lives, $385,279,740 volume. Premiums were $4,956,235. 

2. The approximate group indebtedness figures were, as of Dec. 31, 1940: 4,500 
contracts, 2,000,000 loans, $300,000,000 volume. ; 

3. 4,400 groups covering 1,300,000 certificates also provide surgical benefits. 

4. Included are $2,300,000 daily benefit for dependents. 








nies have generally suffered loss and 
have discontinued further underwriting 
of these types of policies.” 

Attention is called to the fact that in- 
dividual disability insurance for persons 
in higher income brackets under com- 
mercial auspices is characterized by ad- 
verse selection, which entails loss to the 
companies and in turn higher insurance 
premiums. The report states that for 
wage earners the methods of industrial 
life, sickness, and accident insurance 
are expensive; that the administrative 
costs and returns to the company ab- 
sorbed on the average 58 percent of the 
premium. 


Group Held Too Expensive 


Although the virtues of group acci- 
dent and health insurance are recog- 
nized, the report states that it is ex- 
pensive for low income groups with 
high sickness rates. “It indicates the 
inevitable limitations of disability insur- 
ance which covers employes in separate 
groups and increases rates according to 
the hazards of the industry and the sex 
and race distribution of the employes of 
the firm.” 

The great drawback to voluntary co- 
operative insurance is that relatively 


few persons insure, it is pointed out. 
Slightly more than 3,000,000 wage 
earners are insured against temporary 
disability by cooperative plans as con- 
trasted with more than 5,000,000 in 
commercial companies. It is evident, the 
report points out, that more wage earn- 
ers insure in commercial companies 
than in cooperative insurance, which 
costs less. 


Results Are Meager 


“Voluntary disability insurance has 
had an undisputed field in the United 
States, with surprisingly meager re- 
sults. Among those in need of protec- 
tion the number of persons insured is 
comparatively small and the extent and 
amount of the protection generally in- 
commensurate with the risk. The in- 
surance of relatively few persons fur- 
nishes a narrow distribution of risks and 
consequently limits benefits. Protec- 
tion offered becomes of necessity tOo re- 
stricted to be useful or important so- 
cially. Wage earners who particularly, 
need protection by reason of their high 
morbidity must. pay more for their 
health insurance, contrary to the basic 
principle of social insurance that special 

(CONTINUED ON PAGE 26) 


Chicago Suburban 
Auto Rate Slash 
Causes Surprise 


Cut of 20 Percent Is 
Made as Loss 
Trend Points Higher 


Chicago insurance offices were greatly 
surprised this week to learn that the 
National Bureau of Casualty & Surety 
Underwriters had made a filing dras- 
tically reducing automobile P.L.&P.D. 
rates in Chicago suburban territory and 
that the filing had been approved by the 
Illinois department. The effective date 
of the reduction is June 27, and it is 
retroactive to May 1. It is under- 
stood that the Illinois department is 
particularly gratified by this reclassifi- 
cation of territory as the department 
has felt that the suburbanites deserved a 
rate reduction. The insurance people 
that were not apprised of the impending 
move, were particularly surprised be- 
cause the trend in automobile loss ex- 
perience has been rather sharply higher, 
particularly insofar as P.D. is concerned 
and two of the non-bureau casualty 
companies just recently put into effect 
automobile rate increases in Chicago. 
rhe rate cut is in the neighborhood of 
20 percent. 

Suburban Difference Recognized 


Apparently the bureau experts have 
determined that there is a difference in 
exposure as between city proper and 
suburban territories generally, for just 
recently the rates were reduced in sub- 
urban St. Louis and Kansas City and it 
is understood that a similar move may 
be made in Milwaukee. Apparently 
several of the most aggressive non- 
bureau institutions believe that suburban 
business is preferable to that from the 
city proper, because they have made a 
drive for suburban risks near Chicago, 
offering rates for suburbs just adjacent 
to the city that the majority of the com- 
panies charge for distances some 20 or 
25 miles from the city limits. And 
these same companies eschew risks from 
the city proper. 


Territorial Uniformity 


With this shifting of territories, it is 
reported that the territorial classification 
for automobile rating purposes is now 
uniform for. all. companies in Illinois 
except three, they being Ohio Casualty, 
State Farm Mutual Automobile and 
Motor Vehicle Casualty. 

Under the present setup all of Cook 
county has been in territory 1 except 
certain of the remote townships which 
were in territory 4. Under the new 
setup all of Cook county except Chicago 
and the former territory 4 townships 
will fall in territory 3 and those town- 
ships that were in territory 4 now fall 

(CONTINUED ON PAGE 26) 
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Compensation Results of N. Y. Admitted Insurers 


Earned compensation premiums of 
stock companies operating in New York 











countrywide loss ratio was 55.8 percent 
and on New York business 61.9 percent. 














in New York. The loss ratio was 55.3 
percent country wide and 54 percent in 








compensation experience of both stock 
and mutual carriers, and another table 
































state totaled $134,567,041 in 1940.0n a Mutal companies licensed in New York New York state. The following analysis on the following page shows the aggre- 
countrywide basis of which $33,541,899 had $82,488,852 earned compensation compiled by the New York state insur- gate reslts for 1931 to 1940, including 
was written in New York state. The premiums countrywide and $24,500,342 ance department shows the countrywide the State Fund experience. 
STOCK COMPANIES 
Analysis of Incurred Expense Ratios SEER r 
—— Underwriting Ratios ——— me Acquisition Federal é 
Premiums Net laim and Field General Ad- Inspection Taxes Income wi 
Earned Expense Gain Adjustment Supervision ministration and Bureau and Fees Tax In 
Accident & Casualty...........$ 169,224 64.5 —30.3 9.7 29.5 4.6 4.1 os ( 
Aetna Casualty 9,818,494 $5.4 3.6 8.2 3.2 3.4 3.8 6 
Aetna Life YAL CU mtenea ies 538,862 33.9 28.3 17.6 3.4 1.4 1.8 = op 
American Automobile ......... 8 12.9 6.2 4 es 2.8 7 wi 
American Employers .......... 5 7.1 7.6 20.2 2.1 2.7 4 dit 
American Motorists ........... 28.1 21.2 5.8 8.3 1.6 2.3 4.2 wi 
American Policyholders ....... $5.1 —2.7 14.4 —24.4 yh 7.3 3.2 
American Reinsurance : 33.6 $4.5 --- 11.2 od 1.8 12.4 on 
American BwUrety ..nccccccccccs 215,849 44.2 —12.9 8.2 18.0 12.8 2.0 3.2 - 
Pr RY ca bivotudade cudn« 9.9 14.2 13.0 9.7 9.2 2.1 5.5 4 Cx 
Associated Indemnity ......... 3.6 14.4 8.7 12.6 5.7 2.3 3.4 1.0 we 
Bankers Indemnity ......... $9.6 —2.0 12.9 17.2 13.8 2.5 3.2 ai 1 
Pe eee 40.5 6.2 7.5 21.3 7.2 1.8 3.7 - be 
ER I cicinc ean os anes 45.4 3.4 11.6 20.7 7.7 1.3 3.3 8 fo 
Century Indemnity ....... 16.6 —4.2 11.1 21.5 8.7 2.5 2.8 
Columbia Casualty ............ 48.7 —5.2 10.5 18.3 14.4 2.1 3.4 ae A. 
Commercial Casualty .......... 53.4 6.2 17.4 17.0 12.7 1.8 3.8 Pe vi 
Continental Casualty ....... 43.4 5.1 10.9 19.4 7.8 2.2 3.1 se ee 
Eagle Indemnity ....cccccccces 812,841 41.1 9.2 8.5 16.7 9.6 2.6 3.1 6 
Employer’s Liability .......... 8,307,140 42.9 —2.2 9.6 18.9 9.3 1.9 3.2 
Employers Reinsurance ....... 401,676 36.8 ==] 2.8 1.2 25.1 5.9 3.0 1.6 ~— e 
European General Reinsur..... 73,066 56.3 —18.0 4.8 49.5 1.8 2 aye oe ~ 
Excess Insurance ae take 155,320 23.6 7.0 6.4 2.5 11.4 pee 3.3 ns al 
Fidelity & Casualty............ 6,488,500 44.8 6.7 8.9 20.6 7.6 2.5 3.1 2.1 Y 
Fireman's Fund Indemnity..... 1,510,572 49.5 —.1 12.2 19.1 11.9 2.6 3.7 ve 
General Accident .. irate a 3,385,503 57.8 39.3 2.9 10.2 16.6 6.7 1.8 3.3 3 D 
General Casualty, Seattle...... 16,706 24.8 58.3 16.9 13.7 18.8 7.3 4 3.5 14.6 
General Reinsurance 481,972 69.7 18.9 11.4 1.1 4.3 7.0 4 2.3 3.8 n 
General TRANS. CAS.: .2.2cccccus 104,691 67.1 25.4 7.5 17.6 e 3.1 1.5 2.1 1.0 N 
Glens Falls Indemnity....... 1,620,413 16.0 47.7 6.3 9.8 20.9 11.4 1 3.9 oe 
ne Me eee 3,792,853 54.8 39.3 5.9 8.6 17.1 7.2 2.3 3.1 1.0 Vv 
Great American Indemnity..... 2,240,007 $9.7 48.2 ye 11.6 17.0 3.6 2.2 3.5 -3 °o 
Hardware Indemnity .......... 3,294 7.6 8.7 53.7 12.3 —98.8 54.9 12.0 28.3 o8 s 
Hartford Accident ............ 10,246,140 57.6 $2.3 sm 9.6 , 9.2 2.9 3.3 4 
Indemnity North America...... 1,889,325 52.8 45.7 1.5 10.9 10.2 2.2 4.1 4 a 
London Guaranty .............. 2,429,278 7.4 43.7 —1.1 9.0 12.2 2.3 3.4 
London & Lancashire .......... 460,215 62.9 52.5 —15.4 12.1 18.6 2.2 3.5 ods f. 
Manufacturers’ Casualty ...... 1,038,222 42.3 39.1 18.6 8.2 9.7 4.3 2.7 8 
Maryland Casualty ............ 6,296,313 62.6 15.4 8.0 9.7 8.7 3.7 ‘9 ; d 
Massachusetts Bonding ....... 2,800,479 1.0 44.2 4.8 10.2 9.2 2.7 2.8 3 Cc 
Metropolitan Casualty ......... 319,078 46.9 57.! —4.2 18.9 13.4 2.7 4.3 
National Casualty ............. 279,620 58.6 { 3.9 10.4 8.1 2.5 4.1 s 
New Amsterdam Casualty...... 3,541,025 62. 3 —6.1 11.3 10.1 By 3.1 s 
New England Casualty......... 896 } 1613.7 —1552.9 263.6 936.7 50.3 40.6 
NOW ZOFR CROMBIET .. oc ccccccce 378,083 3 $9.6 —13.5 $.2 10.9 3.5 3.6 y. 
Norwich Union Indemnity...... 32,473 247.8 74.1 —221.9 21.5 19.3 3.6 4.8 bs 
Occidental Indemnity .......... 380,725 57.0 52.2 9.2 13.2 3.9 2.1 3.4 
CHOGRM. BOCIIOME oes cscesesecens 2,268,741 54.6 46.1 —.7 11.0 12.9 5 Oe 3.3 } 
Peerless Casualty ............- 72,207 53.0 40.8 6.2 bx 9.3 aa 5.3 } 
Phoenix Indemnity ............ 964,741 58.2 $1.5 3 7.2 { 9.0 2.2 3.3 1 r 
Preferred Accident ............ 32,728 64.5 64.0 —28.5 6.2 22.0 28.2 4.6 3.0 ‘ea 
Royal Indemnity . -trebevewss 3,520,679 53.8 40.0 6.2 8.5 16.2 8.3 2.6 3.0 1.4 
St. Paul-Mercury Indemnity.... 927,951 52.8 42.7 4.5 8.7 18.3 8.4 2.7 3.5 1.1 
MORDONTE DUTSCY ccc ccccccccsce 1,979 = 105.2 —5.2 - 66.9 22.0 ae 5.6 10.7 ’ 
Standard Accident ............. 3,936,953 53.7 43.2 3.1 8.7 18.8 9.4 2.5 3.3 5 . 
Standard Surety & Casualty.... 716,844 18.3 43.3 8.4 9.9 18.7 9.1 2.1 3.5 
i CN nce se ddeWeeee ae 996 53.3 40.7 6.0 10.6 16.0 9.2 7. 2.8 1 ( 
Travelers Indemnity .......... 5 51.8 46.5 3.7 7.2 19.7 14.2 2.3 3.0 
WE, oh Date antusade cana owe 60.8 42.1 —2.9 7.5 17.8 10.1 3.3 3.4 " 
United States Casualty......... 73.7 $3.5 —17.2 12.5 17.8 7.9 2.0 3.3 . F 
U. S. Fidelity & Guaranty...... 52.9 44.6 2.5 10.6 18.2 9.6 2.5 3.2 5 ‘ 
United States Guarantee........ 191.2 77.7 —168.9 36.9 2.5 21.6 10.7 6.0 2 
rONGGE GEES csdcescriseee 56,513 39.1 54.7 6.2 20.5 8.4 4.8 21.0 
ee ee ery ee eT ere eee 4,503,402 61.3 46.8 -§. 11.8 18.3 9.6 3.6 3.5 1 
ee TORRE cisiaee etd deca ex $134,567,041 55.8 3.2 1.0 9.4 17.9 9.5 2.6 3.3 5 
MUTUAL COMPANIES 
American Mutual Liab......... $ 17,812,268 55.3 22.8 21.9 7.2 3.9 6.6 3.7 2.4 
GE MEEEE svncadaccracnes eis 620,067 60.4 25.3 14.3 5.3 8.1 7.3 1.5 3.1 
Butchers Mutual Casualty...... 1,461,016 41.2 30.4 28.4 5.7 10.4 8.1 3.2 3.0 
Coal Merchants Mutual........ 406,165 48.2 28.4 23.4 4.5 6.2 13.8 9 3.0 
Electric Mutual Liability....... 108,25 41.8 10.5 47.7 8.3 oe 1.0 3 9 
Employers Mutual Liability.... 11,58 5 54.4 24.5 21.1 5.8 8.7 3.5 5.2 1.3 
Exchange Mutual Indemnity... 546,764 46.1 30.1 23.8 4.3 23.6 “es 6 1.6 
Hardware Mutual Casualty.... 2,949,718 56.3 33.2 10.5 8.3 13.7 6.9 1.9 2.4 
Hudson-Mohawk Mutual ...... 280,899 39.0 37.3 23.7 11.3 5.5 13.5 3.3 3.7 
Bmterbore BEUCUR] .cccccccsccccs 1,268,537 55.7 22.0 22.3 7.9 3.2 6.2 2.0 2.7 
Jamestown Mutual ............ 925,633 43.5 29.7 26.8 10.3 6.6 8.5 1.4 2.9 
EAberty BEUtURl .ncctcccccccccss 27,324,569 58.9 20.0 21.1 6.3 3.0 5.1 3.1 2.5 
Lumber Mutual Casualty....... 1,514,611 53.2 33.9 12.9 9.2 7.9 11.4 2.8 2.6 
Lumbermens Mut, Cas., Ill...... 8,826,306 49.4 28.1 22.5 7.5 8.5 7.8 2.5 1.8 
Merchants Mutual Casualty..... 337,936 47.9 34.4 17.7 14.0 9.8 7.1 1.5 2.0 
Mutual Casualty ........+-e0- 136,764 59.3 36.1 4.6 5.6 4.6 21.8 9 3.2 oe 
N. ¥. Printers & Book. Mut.... 344,181 53.7 21.0 25.3 5.0 4.0 7.8 1.1 3.1 vs 
Pub. Serv. Mutual Casualty..... 431,786 46.8 33.8 19.4 6.1 10.1 12.3 8 4.5 a2 
Security Mutual Casualty...... 1,511,309 60.5 15.3 24.2 1.9 2.0 3.6 6 1.1 = 
TOR BEMEMEL ovavccccccvosvesce 3,076,434 53.6 25.7 20.7 8.7 3.5 8.1 3.0 2.4 ea 
Utilities Mutual .......0eeeeeee 948,050 60.3 24.7 15.0 14.4 oe 4.6 3.3 2.4 oe 
Mutual Total ......eceeeees $ 82,488,852 55.3 23.6 21.1 6.9 5.4 6.0 3.0 2.3 























Wis. Suit Over Entry of 
Ill. Company Under Way 


MADISON, WIS.—Trial of the suit 
of Commissioner Duel against State 
Farm Mutual Automobile of Blooming- 
ton, Ill, got under way here this week 
before Circuit Judge Murphy. 

The commissioner is seeking to pre- 
vent State Farm from doing business 
in the state. The company is operating 
under an injunction. 

R. M. Rieser, attorney for the com- 
pany, argued that cancellation of State 


Farm’s license was without hearing, and 
that Mr. Duel failed to notify the com- 
pany of the alleged violation of state 
law. 

Last week Judge Murphy upheld Mr. 
Duel, who, in an examination before a 
commissioner, refused to divulge what 
Governor Heil told him about the al- 
leged employment of two Republican 
legislators by the Illinois company. The 
commissioner fined Mr, Duel $5 for con- 
tempt of court, but Judge Murphy con- 
tended Mr. Duel was within his rights 
in declining to testify. 


Workers Today Shorten 
Convalescence Periods 


Superficial inquiry develops the fact 
that the expected increase in compensa- 
tion claims as a result of the accelera- 
tion of industry and the employment of 
“green” help has not yet become evi- 
dent. As a matter of fact, the offhand 
opinion of claim men is that the com- 
pensation experience is very satisfactory 
this year. There is an almost complete 
absence of malingering and strange to 
say, a very real problem has presented 


itself in the fact that many workers at- 
tempt to sneak back on the job before 
they have received the doctor’s permis- 
sion. The workers have every incentive 
to be on the job, with higher wages, rea- 
sonable hours, and whatever psycholog- 
ical impulse there may be to the empha- 
sis upon the worker as the key to the 
defense effort. ¢ 





F. W. Cole, vice-president and zen- 
eral counsel of Travelers, has been 
elected a director of United Aircraft 
Company. 
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Insurance Counsel 
Outlines Program 


Plan Annual Gathering 
at Saranac Inn, N. Y. 
July 28-30 


The Federation of Insurance Counsel 
will hold its annual meeting at Saranac 
Inn, N. Y., July 28-30. 

On Sunday evening, preceding the 
opening of the convention, members 
will motor to Whiteface Mountain for 
dinner. The banquet and dinner dance 
be held at the Saranac Inn Hotel 

n Tuesday evening. : 

*"C. J. Carey, Jr., president Franklin 
County Bar Association, will give the 
welcome and many important topics will 
be discussed on the program which 
follows: 

“Some Aspects of Aeronautical Law,” 
A. R. Stimson, Huntingburg, Ind.; re- 
visor and author of Indiana Aeronautical 
code. 

“The Medico-Legal Phases of Work- 
men’s Compensation Claims,” Dr. S. M. 
Lindenbaum, New York City, instructor 
and lecturer Insurance Society of New 
York. 

“Lawyers’ Indemnity Insurance,” C. P. 
Dautch, Buffalo, N. Y. 

“The Future of the Insurance Busi- 
ness,” Alfred M. Best, Alfred M. Best Co., 
New York City. 

“Compromise Settlements for Nuisance 
Value—Effect of Comparative Negligence 
on Settlement Values,” J. H. Weir, claims 
supervisor Ohio Casualty. 

“Reinsurance,” W. B. Wise, vice-presi- 
dent Excess. 

“Compulsory Automobile Insurance,” 
favorable side, F. P. Ryan, of Worcester, 
Mass.; unfavorable side, R. H. Matthias, 
Chicago, counsel State Farm Mutual. 

“War, Peace and Insurance,” Henry 
S. Moser, Chicago, chairman insurance 
section Illinois State Bar Association. 

“Questions of Policy Facing the Civil 
Aeronautics Board Under the Civil Aero- 
nautics Act,” H. O. Hale, New York City. 

“Relation Between Local Attorney and 
Home Office Legal Department,” J. T. 
Hume, Jr., superintendent claim depart- 
ment, Indiana Insurance Company. 


Tribute Paid G. W. Rourke 
on His 35th Anniversary 


George W. Rourke, veteran general 
agent at Seattle for the Aetna Casualty, 
was feted on his 35th service anniver- 
sary at a luncheon by representatives of 
the Aetna affiliated companies. 

J. W. Blaney, field superintendent, 
Seattle, was toastmaster at the affair. 
Mr. Rourke was presented a fountain 
pen. 

A flood of telegrams and letters from 
numerous home office officials, includ- 
ing President M. B. Brainard, greeted 
Mr. Rourke. His office was decorated 
with flowers sent by well-wishers. 

After graduating from Yale Law 
School, Mr. Rourke practiced law in 
Hartford. He joined the Aetna in 1906 
and was sent to Seattle as a member of 
the legal staff. After two years, he de- 
cided to become a producer. He was 
made general agent in 1914 and has 
built one of the largest agencies in the 
northwest. 

Mr. Rourke is head of the Casualty 
Insurance Association of Washington, 
chairman Surety Association’s execu- 
tive committee, and a director of the 
Washington assigned risk plan, which 
he actively sponsored. Mr. Rourke is 
also chairman of the National Bureau's 
Washington advisory committee. 

Mr. Rourke is still interested in legal 
affairs. He is affiliated with both the 
Seattle and state bar association. Two 
sons, William and George. Jr., have fol- 
lowed in his footsteps. The former is 
a graduate of Harvard law school and 
the latter a graduate of the University 
of Washington law school. Both are 
members of the Washington bar, al- 
though they are engaged in insurance 
and insurance claims work. A _ third 
son, Robert, has just graduated from the 
University of Washington. 


Aggregate Compensation Results, 
1931-40, of N. Y. Licensed Insurers 


Aggregate results on compensation 
business written countrywide by com- 
panies licensed in New York state com- 
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piled by the New York insurance de- 

partment are shown below. Experience 

by companies is on preceding page. 
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Ratios - 
§ 502 2s §8 2 &e 
© r= E =: 3S & os = 8 
s ete 2 of ce 5 cm &S 
TOCK COMPANIES 
| ee $125.802,000 72.6 45.5 —18.1 11.1 18.6 10.5 3.3 2.1 ’ 
1932...... 94,484,000 71.6 46.7 —18.3 12.3 17.7 11.1 3.5 2.0 . 
co" oe $3,921,000 73.3 47.2 —20.5 12.3 18.0 11.3 3.3 2.2 ; 
ae 98,010,000 62.2 42.6 —4.7 10.0 18.0 9.8 2.4 2.3 ‘ 
Sere 107,070,000 60.4 42.2 —2.6 9.6 17.8 9.3 2.4 3.1 : 
eae 122,062,000 58.3 40.7 1.0 8.9 17.5 8.8 2.3 3.2 oy 
Tea 141,773,000 52.8 40.4 6.8 34 619.3 8.5 2.3 3.9 is 
BOOB oc 60k0 134,679,000 60.7 42.8 6.5 9.0 17.6 9.4 2.4 3.5 9 
a 132,404,000 54.6 42.7 2.7 9.2 17.7 9.4 2.6 3.3 5 
Segara 134,567,041 55.8 43.2 1.0 9.4 17.9 9.5 2.6 3.5 5 
MUTUAL COMPANIES 
ee 30,546,000 61.5 26.0 12.5 9.4 5.0 6.8 3.3 1.5 
"eae 25,227,000 58.0 27.3 14.7 10.2 5.5 6.6 3.6 1.4 
Se 23,722,000 63.7 27.4 8.9 10.4 5.4 6.7 3.6 1.3 
oT ae 34,423,000 61.3 23.0 15.7 8.1 4.7 5.5 2.9 1.8 
orn 43,882,000 57.7 22.7 19.6 7.4 4.6 5.7 2.6 2.4 
t* aeee 54,711,000 58.1 21.7 20.1 7.1 4.3 5.8 2.5 2.0 
ae 70,297,000 54.3 21.3 24.4 6.5 4.2 5.7 2.5 2.4 
a 74,292,000 53.0 23.1 23.9 7.1 5.3 5.3 3.0 2.4 
eae 75,825,000 54.0 23. 22.3 7.2 5.3 5.8 3.0 2.4 
1940...... 82,488,852 55.3 23.6 21.1 6.9 5.4 6.0 3.0 2.3 
STATE INSURANCE FUND* 
7,199,000 84.8 21.9 —6.7 9.2 1.6 7.4 3.7 
6,241,000 79.6 21.7 —1.4 8.8 1.7 7.5 3.7 
6,799,000 84.6 22.3 —6.9 10.2 1.6 7.0 3.5 
9,505,00 88.6 21.7 —10.3 10.9 1.2 6.5 3.1 
35 13,977,000 81.3 17.3 1.4 8.9 # 5.2 2.4 
ee 17,854,000 78.0 18.2 3.8 9.5 8 5.4 2.5 
ee 21/459,000 84.5 16.5 —1.0 9.0 6 4.9 20 
Fee 20,641,000 69.0 20.1 10.9 9.6 .6 6.0 2.4 1.5 
oo ere 22'198.000 62.2 18.9 18.9 8.7 1 7.3 2.2 % 
1940...... 22'089,872 77.1 17.8 5.1 8.0 7 6.5 2.2 4 


*Premiums earned of the state fund in 
under New York state experience the 
manual basis 


the first column are the actual premiums; 
y have been adjusted to an estimated 























Pearce Presented 
to Chicagoans 


J. Stewart Pearce, newly appointed 
resident vice-president of Massachusetts 
Bonding in Chicago, was most pleas- 
antly introduced to the agents of that 
company in the city at a luncheon in the 
Union League Club, Tuesday, given by 
Vice-president Spencer Welton. There 
were about 50 guests. Mr. Pearce is 
leaving Tulsa where he has been a 
member of the important agency firm 
of Pearce, Porter & Martin to assume 
his new position. 

Mr. Welton presented Mr. Pearce to 
the group, saying that he went to Tulsa 
when it was a hitching post town, that 
he was a graduate of Massachusetts In- 
stitute of Technology, that he has been 
an agent for 30 years and brings to 
Massachusetts Bonding the point of 
view of an agency executive. 


Others Share Program 


Mr. Pearce responded graciously and 
then Mr. Welton spoke appreciatively 
of the work of Manager Mc- 
Carthy, who in turn asserted his inten- 
tion to work in the utmost harmony 
with Mr. Pearce. Benjamin Auerbach 
of Associated Agencies, who has been 
in the insurance business 65 years, was 
presented and spoke briefly. He said 
there is little that his generation can of- 
fer to insurance practitioners these days 
because when he was most active the 
insurance business consisted mainly of 
fire insurance. There was no work- 
men’s compensation, for instance. 

* P. Cunningham, who recently 


went with Massachusetts Bonding as 
assistant Chicago manager, was pre- 
sented. 


Charles H. Burras, president of 
Joyce & Co. of Chicago, the sure fire 
toastmaster, was presented by Mr. Wel- 
ton to speak the benediction. Mr. Bur- 
ras assured the group that although he 
knew the words he did not feel quali- 
fied to carry out Mr. Welton’s instruc- 
tions. He spoke appreciatively of Mr. 
Pearce and then went on to refer jocu- 


larly to the Chicago acquisition cost 
rules saying with mock seriousness: 
“We are happy to have in Mr. Pearce 
new brains and new energy to help us 
solve our acquisition cost problems.” 


Company Loses Decision 
on What Is “Holdup” 


ST. PAUL—The Minnesota supreme 
court placed a very broad construction 
on a holdup policy, holding that it cov- 
ered loss of property in a truck which 
was stolen while the driver had left it 
parked. It severely criticised Maryland 
Casualty, the insurer, for contending 
that this was not an “overt felonious act 
committed in the presence” of the cus- 
todian and of which the custodian was 
“actually cognizant at the time” and ac- 
cused the company of trying to take 
“elusive by-paths of escape from a con- 
tractual undertaking.” 

Arthur Kaplan was custodian of some 
furs owned by Charles London, the as- 
sured, and covered under the policy. He 
parked his truck at a tavern and went in 
to get a drink of beer. As he emerged, 
he saw the truck disappearing around a 
corner. 


Trial Judge Held for Company 


In the lower court, a jury found for 
the assured, but the judge set the ver- 
dict aside and held that this loss did not 
come under the policy provisions. On 
appeal, the supreme court reversed the 
trial judge’s decision, holding that the 
fact that Kaplan had seen the act at 
some time during its commission and 
before the property had been completely 
removed was sufficient to bring the loss 
within the coverage of the policy. 

The wording under consideration is 
used in most holdup policies. 





Maryland Casualty Is 
Ready for Chicago Move 


The Chicago branch of Maryland 
Casualty will move into its new quar- 
ters in the Continental Illinois bank 


building, 231 South La Salle street, next 
Thursday. The social opening and re- 


Experience Good on 
$5 Reimbursement 


Limited Auto Policy 
Proves Good Feeder 
for Regular A. & H. Forms 


NEW YORK—Experience on the $5 
automobile medical reimbursement pol- 
icy is proving highly satisfactory, a 
survey covering its first year indicates. 
Devised by W. F. White, accident and 
health manager for the Eagle, Globe and 
Royal Indemnity, the contract was 
launched in the face of considerable 
misgivings on the part of many accident 
insurance men who felt that for the 
coverage afforded the rate should be 
considerably higher, in the neighborhood 
of $6.50. 


Loss Ratio Not Steady 


While the three companies which 
pioneered the coverage have more than 
40,000 policies in force, there is still 
not enough volume on the books of all 
companies writing it, including some 
half-dozen others outside the Royal- 
Liverpool groups, to hold the loss ratio 
steady. It ranges between 45 and 52 
percent and is probably actually in the 
neighborhood of 50 percent. This is 
considered very satisfactory, since over- 
head expenses are low and the main 
purpose of the coverage is to excite the 
interest of agents in accident and health 
production. 


Policy Renews Well 


The policy renews quite well and 
while the lapse ratio is a little higher 
on the commercial form there is evi- 
dence that a good deal of the difference 
in lapse rates is due to selling the in- 
sured a full coverage policy when the 
$5 contract expires. In addition there 
are Of course many cases where the ap- 
proach is made on the $5 policy but a 
fuller coverage form is actually sold. 

Some astonishing results have been 
obtained by agents who have decided to 
take a day or so off to see what could 
be done with the $5 automobile policy. 
In some cases agents have sold as many 
as 50 or 60 policies in a single day, in- 
dicating that there is a big market for 
the coverage and comparatively very 
little sales resistance. 


Eliminates Moral Hazard 


_ Mr. White believes that a big reason 
for the satisfactory loss ratio on the $5 
automobile policy is that the policy pro- 
vides a $1,000 death and dismemberment 
feature and $500 medical reimbursement 
but no weekly indemnity. Absence of 
weekly indemnity eliminates practically 
all the moral hazard because an insured 
stands to benefit relatively little by as- 
serting that an injury was caused in an 
automobile accident when it was really 
caused in some other manner or was 
perhaps entirely fictitious. 


Associated Indemnity Has 
New Schedule Liability 


Two new schedule liability policies— 
owners, landlords and tenants and man- 
ufacturers and contractors liability 
have been announced by Associated In- 
demnity together with a new series of 
comprehensive liability policies. 

The new forms are in general similar 
to those used by other carriers in most 
states. The owners, landlords and ten- 
ants form includes automatic coverage 
for all premises, operations and elevator 
exposures and the manufacturers and 
contractors form provides automatic ele- 
vator coverage. Five separate policy 
forms and about 12 endorsements ar¢ 
displaced by these new simplified con- 
tracts. 
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Boiler U. & 0. Loss 
Hazard Is Rising 
Due to War 


Much Longer Period of 
Replacement and Repair 
Is Danger Facing Plants 


Great delay in replacements and repair 
of boilers and machinery due to war de- 
fense priority lies behind the increase in 
use and occupancy and outage insurance 
boilers and machinery which 
recently was promulgated by the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters. 

A veteran boiler manager 
declared this week perhaps 10 times as 
long is required to secure new parts or 


even to make repairs as in normal times. 
It is reliably reported delivery on tur- 
bines of certain types cannot be prom- 
ised within 18 months and the same 
stipulation applies to larger boilers. 


rates on 


company 


Special Equipment Hard to Get 


All special equipment now is difficult 
to get. Many of the insured objects, 
especially pressure vessels or machines 
operating at high speed, cannot safely 
be welded, it is said. Therefore, in an 
emergency the only recourse is to buy 
new parts or entire units. 

Many of the larger objects insured 
under boiler and machinery are not car- 
ried in stock but are made to order. The 
great demand for power plants due to 
the mushroom growth of industry to 
meet defense needs, the extension of 
plants, etc., has brought a large de- 
mand for boilers and machinery. Such 
orders, of course, are being given 
priority. 

Boiler underwriters yet have seen no 
appreciable increase in the value of ob- 
jects insured—that i is, the market quota- 


tions have not risen noticeably. Yet this 
may result later. The demand for 
power has had a tendency to exhaust 


the supply of useful second hand equip- 
ment, 


Minor Accidents Often Costly 


Even minor accidents to turbines, such 
as the stripping of buckets or cracking 
of discs, now offer the possibility of 
a long wait before the unit can be put 
back in operation. While it is possible 
to repair many damaged turbines, weld- 
ing the discs which turn at tremendous 
speed is considered by many engineers 
a dangerous practice. 

Out of all this situation has come 
what boiler underwriters characterized 
as a staggering demand for boiler and 


machinery U. & O. and outage insur- 
ance. Plant proprietors are seeing 


clearly the fix they would be in if there 
should be a power plant or machinery 
breakdown. 

Many agents have been seeking to 
evade the rate increase by canceling the 
insurance and rewriting for a long term. 
Under bureau rules a four year term is 
the limit that will be written. ‘Some 
have been writing small policies on risks 
prior to the rate advance, with the 
thought later of adding large schedules 
and thus getting the benefit of the old 
rate scale. Underwriters say this 
scheme will not work under the changed 
rules. 


Can Combine Old and New Rates 


In the past the rates and dates of 
the policy were used continuously until 
the policy expired. But under the 


changed rules it is possible to write a 
hybrid policy, a part of the coverage 
being at the old rate for certain objects 





and another portion at the new rate for 
other objects. The National Bureau’s 
boiler and machinery rates and rules are 
advisory only. 

It has been found that the number 
of accidents per unit insured (or accident 
frequency) has not increased much, al- 
though there is a greatly heightened 
tempo of machine and boiler operation. 
The increase in cost is due to the fact 
that the amount paid for accidents on 
U. & O. and outage insurance has gone 
up markedly. 

Boiler underwriters caution agents not 
to put too many of their eggs in one 
basket by counting too greatly on the 
sale of boiler and machinery U. & O. 
and outage insurance, even though the 
demand is great. While it is unlikely 
the war will be a short one, there is 
always that possibility. 

Following the world war, it was re- 
ported, a number of brokerage concerns 
had difficulties when a large number 
of factories that had been making muni- 
tions greatly cut down on their boiler 
coverage and especially U. & O. and 
outage insurance, because of the slump 
in production that started with the 
armistice. In such an event there would 
be demand for return of a great deal 
of commission on the unearned premium. 
In 1919 it was found many insurance 
houses that had done a lot of this busi- 
ness already had spent the commissions 
received and were unable to return them. 
This emphasizes that in war time much 
boiler and machinery U. & O. is only 
temporary coverage, and it would be 
wise for agents and brokers writing this 
line to maintain unearned commission 
reserve. 

The U. & O. rate increase, which be- 
came effective May 28, was made man- 
datory and effective immediately without 
advance notice, applying on all new risks 
and also on all changes and improve- 
ments in old risks. Boiler underwriters 
anticipate that any future increases will 
be made in the same way. Thus pro- 
ducers will have no opportunity to cancel 
and rewrite for the purpose of prolong- 
ing the old rates. 

In the past boiler U. & O. has been 
written mainly to provide 100 or 200 
days’ total indemnity. Similarly to the 
development in fire U. & O., where it 
became realized that the old popular 


Travelers Bill Now James Hampton 


Before Governor 


The Illinois legislature passed what is 
commonly known as the Travelers bill 
and it is now before Governor Green 
for action, the general opinion being that 
he will sign it. It provides in effect that 
a company that has been transacting life 
and accident and other classes of insur- 
ance as well for the last 10 years shall 
continue to be authorized to transact 
these classes. The Travelers writes life, 


accident, health, workmen’s compensa- 
tion and auto liability. 
The Illinois insurance cede which 


went into effect July 1, 1937, contained a 
provision prohibiting a company writing 
life, accident and health from writing 
any other type of insurance business 
under one charter. A maximum grace 
period of six years was given for a com- 
pany to get in line. This would make 
the clearance effective in 1943. The 
Travelers is the only company affected 
by the code rule. It provided for a three 
years’ grace period and renewal at the 
discretion of the insurance department. 

One of the features of this bill while 
being considered in the legislature was 
the letter sent to legislators by former 
Insurance Director Ernest Palmer ex- 
pressing disapproval of it. 





Auto Rate Increases Are Made 


Continental Casualty and National 
Casualty have increased their automobile 
P. L. and P. D. rates in a number of 
states on an average of about 5 percent. 
Each of these companies made the in- 
creases in Alabama, Arizona, Kentucky 
outside of Louisville, and in Michigan. 
Continental Casualty also made an in- 
crease in the District of Columbia, but 
National Casualty did not change its 
rates there. 


limits no longer would fully cover the 
assured, many boiler U. & O. policies 
recently have been written for as much 
as 500 days of coverage. The increase 
in the length of the period of replace- 
ment or repair in case of loss indicates 
even this longer period of indemnity 
may be inadequate in many cases. 


Joins Empire State 


As part of its expansion program Em- 
pire State Mutual Life of Jamestown, 
N. Y., has appointed James Hampton 
superintendent of agents. He is resign- 


ing as superintendent of agents of the 
disability division of Continental Cas- 





JAMES HAMPTON 


ualty at the home office. With the E:n- 
pire he will make his headquarters at 
the New York City office, 9 Park Place. 
His immediate assignment will be to 
build up the accident and health produc- 
tion of the company throughout the ter- 
ritory in which it operates. 

Mr. Hampton started with Conti- 
nental Casualty in 1923 as a personal 
producer. He was appointed agency 
organizer, eastern territory, operating 
out of the New York office and later 
became head of the Boston agency. In 
1935, when Continental’s disability divi- 
sion put on an aggressive expansion pro- 
gram, he was called back into company 





rienced in general casualty claims. 


WANTED... 
TOP FLIGHT BRANCH CLAIM MANAGER 


One of America's leading Insurance Companies, specializing in Automobile 
Insurance, desires an outstanding man to take charge of claims in one of its 
well-established Branch Offices in the Middle West. Man will be required to 
handle personally all investigation and adjustments. Must be admitted to the 
Ohio Bar, or if admitted in another state, qualified to be admitted to Ohio 


Bar on motion. Man should be a specialist in Automobile Claims and expe- 


Should be 30 to 40 years of age with at 
least 10 years investigation and adjustment experience. This connection 
offers an exceptional opportunity with a sound, progressive company which 
has a remarkable record in the Insurance business. 





* 


experience, etc. 
confidence. 


* 


To arrange an interview, write immediately to Mr. R. B. Riorden, c/o Baumann, 
Finney & Co., 208 S. LaSalle Street, Chicago, stating in full your qualfications, 
Information contained in your letter will be held in strictest: 


* 








»* 
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service as agency supervisor, central 
territory. 

Then he was transferred to the Pa- 
cific Coast for one of his stiffest assign- 
ments. He made good and in Novem- 
ber, 1940, was called back to the home 
office in Chicago and promoted to be 
superintendent of agents, disability divi- 
sion, succeeding J. M. Smith, who had 
just been elected vice-president of the 
company in charge of all accident pro- 
duction. 





Travelers Writer Turns 
Out Popular Novel 


George Malcolm-Smith, who has been 
a member of the publicity department of 
Travelers for 12 years, is author of a 
novel, “Slightly Perfect,” which has just 
been published by Random House. The 
reviews have been very laudatory. Mr. 
Malcolm-Smith is known in the insur- 
ance field as a contributor to publications 
issued by Travelers and as the author of 
articles on insurance topics in trade 
journals, newspapers and magazines. He 
is the author of a weekly column, “The 
Tower Telescope,” in the Travelers 
“Protection” and is creator of a weekly 
cartoon in the “Spectator.” He was 
born in Vermont. His father is a clergy- 
man who is now Stationed in Boston and 
his mother was a musician. He was ed- 
ucated at Trinity College in Hartford. 
He was a reporter for the Hartford 
“Courant” and later for the Waterbury 
“Republican” before joining Travelers. 

The hero of the story is Milton 
Northey Haskins, associate actuary of 
Nutmeg Insurance Company. Marion 
Murray, in reviewing the book for the 
Hartford “Times,” characterizes it an 
“hilarious bit of improbability.” 


Iowa U. S. F. & G. Manager 
Now on Defense Mission 


DES MOINES—Clarence Moriarity, 
Iowa manager of United States Fidelity 
& Guaranty for seven years, has re- 
signed to enter work in Alaska con- 
nected with the national defense pro- 
gram. He left by plane for Fairbanks 





“Old Fashioned Fourth” and 
Fireworks Are on Way Out 


Banning the sale of fireworks in IIli- 
nois after this year, the movement coun- 
trywide for states to ban or closely con- 
trol fireworks, and several “accidents” 
again this July 4 have served to call at- 
tention to liability coverage of fireworks 
manufacturers and exhibitors. 

The market for such insurance is fairly 
restricted, since its underwriting is re- 
garded as a “specialist’s” job. Premi- 
ums are high. Cost was given as the 
reason for cancelling $10,000/$100,000 
limits by the Unexcelled Manufacturing 


Co., Kansas City, just before July 4, 
this year. One of its pyrotechnic ex- 
perts was conducting an exhibition at 
the Mission Hills Country Club when an 
“aerial bomb” exploded, killing a child 
and severely injuring others. Experi- 
ence of the company had been good. 

While the trend is away from general 
sale of fireworks, there probably always 
will be supervised ‘ ‘displays,” and a de- 
mand for insurance coverage. The 
manufacturer needs products liability, 
the exhibitor general liability. 





Read Manufacturer & Insurance by L. 
S. Meyers to increase your sales. Send 
$3 for copy to National Underwriter. 


Cusine netieadh “Must Pay 
Kansas Fire Premium Tax 


Casualty companies operating in Kan- 
sas have been notified by Commissioner 
Hobbs that one-third of the premium 
under certain types of so-called all-risk 
contracts must be reported as fire in- 
surance premiums for purposes of fire- 
men’s relief fund tax and fire marshal 
tax. The types of policy mentioned by 
Mr. Hobbs are those that include such 
coverages as accounts receivable, valu- 
able papers, premises all-risk and 
other all-risk coverages in the burglary 
manual which include the hazard of fire. 








car Owner reports a broken 


windshield or window. 


and send us the bill,” do you 


WW hat do you know about 


automobile safety glass? 


When you tell him, “Have it fixed AS 


HI-TEST] ‘© ISAFETY 





check the quality of glass installed L-O-F Hi-Test Safety PLATE is two lights 


of clear-vision plate glass bonded together 
by a tough, strong, transparent plastic. 


ro- immediately after tendering his resig- 
iny nation. 

He will superintend and inspect gov- 
ernment airport construction for a pri- 
vate firm with his headquarters in Fair- 
banks. He is a graduate of the engi- 
neering school at Iowa State College 
and has been with the U.S.F.&G. 17 
years. For 10 years he was engineer for 
the company for the midwest. He is a 
past president of the Des Moines Cas- 
ualty & Surety Club. 


and the workmanship? It’s good 
business to make this check. 
There is more than one kind chipping, edges “‘seamed,” frames 


of safety glass. For maximum driv- cleaned and straightened to avoid 





New Coast Comprehensive Rules binding. Failure to follow such 


LOS ANGELES—Fred J. Van Horn 
of San Francisco, assistant Pacific Coast 
manager of the National Bureau of Cas- 
ualty & Surety Underwriters, spoke at 
the meeting of the Casualty Insurance 
Association of Southern California on 
the new rules for writing the compre- 
hensive liability policy which are ex- 
pected to be promulgated in a few days, 
going into details in response to ques- 
tions on various phases of the rules. 
He pointed out important sections and 
then gave explanations of them. 


ing safety, glass must have high 


strength and, at the same time, rules often results in a new claim 





provide clear, undistorted vision. for broken glass within a short 


Libbey-Owens-Ford Hi-Test Safety time. L-O-F authorized Distributors 


Plate is that kind of glass. and Dealers install glass correctly. 





Glass must be properly pre- It pays to know glass and who 


Urges Boards to Carry Cover 


FRANKFORT, KY.—The attorney- 
general’s office is advising Kentucky 
school boards to continue carrying in- 
demnity insurance despite a state court 
of appeals decision that boards were not 
liable for injuries or damages caused by 
school buses, since in providing trans- 
portation they are performing govern- 
mental functions. The decision dis- 
missed a damage suit filed after a boy 
stepped from a bus and was killed by an 
automobile in 1938. Assistant Attorney- 
general W. O. Keller said the court did 
not pass directly on a 1940 act, enacted 
after the Laurel county accident, which 
authorized boards to carry insurance. 
Thus there has been no ruling on the 
liability accruing to board members 
should such insurance not be carried. 


pared and installed; cut without installs it. 
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WORKMEN'S COMPENSATION 





Retrospective Rate 
Factors Revised 
in New York 


NEW YORK—lIn addition to the 
other changes in workmen’s compensa- 
tion rating in New York, important re- 
visions have been made in retrospective 
rating rules. The loss conversion fac- 
tor has been increased from 1.18 to 
1.21 and basic premium charges have 
been reduced. The charges for insur- 
ance against a premium greater than 
the standard premium have also been 
reduced. 

In most cases, the effect of these 
changes will be to make the premium 
more sensitive to the assured’s experi- 
ence than before, since the higher loss 
conversion factor will make a greater 
charge for each loss, while the reduced 
basic charges will lessen the fixed por- 
tion of the premium. 


Charge Tables Expanded 


Both the table of rating values and 
the waiver charge table have been en- 
larged to take in premiums up to $500,- 
000. Previously they stopped at $1'50 
000, premiums over this sum taking the 
same charges as $150,000 premiums. 

For a $5,000 premium, the _ basic 
charge has been reduced from 30 per- 
cent to 25 percent of the standard pre- 
mium, while for a $150,000 premium 
the reduction is from 24 percent to 
20.8 percent. For a $500,000 premium, 
the new basic charge is 20 percent. For 
waiver of excess premium, the charge 
for a $5,000 account goes down from 
18.7 percent to 15.4 percent and simil- 
arly up the line. 

No change is made in maximum and 
minimum premiums, except for lines in 
excess of $150,000, which are reduced 
by the new scale. The maximum pre- 
mium for a ‘$500,000 account is the 
standard premium. 





Notice Aug. 1 Required to 
Withdraw from Ill. O. D. Act 


Employers in Illinois who wish not to 
come under the occupational diseases act 
should so notify the state industrial 
commission by Aug. 1. Producers who 
have assured carrying such protection 
on a servant or two, or who operate in 
non-hazardous fields, are being advised 
by agencies to notify such assured. 
Some assured with small OD exposure 
have objected to the premium on this 
protection. 

As the law now stands, unless assured 
so notify the commission by Aug. 1, 
they are subject to the act until it is 
changed by court decision or otherwise. 
The act permitted withdrawal Oct. 1, 
1937, and for four years thereafter, if 
notice was filed with the industrial com- 
mission 60 days in advance. 

However, if the employer elects not 
to come under the OD act, he is stripped 
of three common law defenses: assump- 
tion of risk (employe assumes risk with 
employment), act of a fellow servant, 
and contributory negligence of the em- 
ploye, 

Agents should simply put assured on 
notice that Aug. 1 is the last date on 
which he can get out, it is believed. 
They should use caution, observers feel, 
in advising assured to exchange the OD 
compensation hazard, for which insur- 
ance is procurable, for unlimited em- 
ployer’s liability. One agency cited the 
experience of a firm that has a silicosis 
hazard in its manufacturing operations, 
yet has not had an OD claim for five 
years. But the insurer paid a stenog- 
rapher a claim for arthritis, which is 
considered an occupational disease for 
such employes. 





Read Manufacturer & Insurance bv T. 
S. Meyers to increase your sales. Send 
$3 for copy to National Underwriter. 


N. Y. Probe of 
Compensation 
Writing Is Ended 


NEW YORK—Following the expose 
of payroll audit scandals in the State 
Fund Superintendent Pink instituted a 
general investigation of practices of the 
private companies. No less anxious 
than Mr. Pink to learn whether there 
was anything seriously amiss in the con- 
duct of the business, a group of execu- 
tives on behalf of their respective com- 
panies guaranteed the expense up to 
$75,000 of a thorough-going survey of 
the industry. A staff of outside account- 
ants, aided by a number of department 
examiners began the task last July. 
Their work has now been completed 
and the result will be set forth in a re- 
port to Superintendent Pink within a 
reasonable time. 


Find Solution n for Mass. 
State Fund Referendum Mess 


BOSTON—The impasse over the 
monopolistic compulsory workmen’s 
compensation state fund referendum, 
which will go on the Massachusetts bal- 
lot in the fall of 1942, has been met by 
action of the attorney-general. The leg- 
islature refused to pass the bill, filed un- 
der an initiative petition, when it was 
found that if the voters passed this piece 
of labor legislation all industry in the 
state would be without any workmen’s 
compensation coverage for 13 months 
thereafter. 

After hearings and filing of briefs the 
attorney-general has permitted the Fed- 
eration of Labor to amend its referen- 
dum so as to allow private carriers to 
write compensation coverage in the in- 
terim between the adoption of the bill, if 
accepted by the people, and the time 
when it takes effect, 13 months later. 

Originally the referendum provided 
that no compensation business could be 
written by a private carrier after the 
measure is adopted by the people, al- 
though the state fund itself would not 
go into effect for 13 months later. 

Insurance interests are still undecided 
as to whether or not to support a sub- 
stitute or alternative measure on the bal- 
lot along with the monopolistic state 
fund referendum, a proceeding which is 
permitted if the legislators see fit. 





To Cover Military Reservations 
OKLAHOMA CITY—A new. law 


gives the state industrial commission 
jurisdiction over industrial accidents oc- 
curring on military reservations. The 
supreme court had heretofore held that 
no such jurisdiction was authorized. 
Congress gave the industrial commis- 
sion the right over cases that otherwise 
would be compensable except for the 
fact that they had occurred on military 
reservations. The new state law accepts 
that grant of power, thus eliminating 
serious complications that had arisen in 
settlement of cases in which there was 
doubt whether they should come under 
jurisdiction of the common law or be- 
fore the industrial commission. 


CHANGES 


Exchange Posts in Aute-Owners 
LANSING, MICH.—Two officers of 


the Auto-Owners have exchanged 
places. Frank A. Wall, secretary for 
several years, was named vice-president. 
W. C. Searl, who has been vice-presi- 
dent and general counsel, becomes 
secretary and continues as_ general 
counsel. 

Auto-Owners, which has been oper- 
ating in Ohio for a number of years 
but has confined activities to the west- 











ern section of the state, is now-planning 
to develop the Cleveland area. Harold 
McGuigon, manager of the State Auto- 
mobile Mutual of Columbus for six 
years, has been placed in charge of the 
Cleveland office at 1917 N.B.C. build- 
ing, with the title of special agent. 


Study N. Y. Amendments 


NEW YORK—Among the subjects 
to be considered by the joint legislative 
committee for revision of the insurance 
law, when it meets at the Monticello 
Hotel, Alexandria Bay, July 17-18 will 
be proposed amendments to the automo- 
bile financial responsibility law. Repre- 
sentatives of the insurance department 
and insurance interests are expected to 
attend. 


Forker Denver Claim Chief 


LOS ANGELES—Paul W. Forker, 
who has been assistant to Claims Man- 
ager James H. Simms in the Los An- 
geles branch office of the National 
Surety, has been transferred to Denver 
in charge of the claims department. T. 
N. Taylor succeeeds Mr. Forker as as- 
sistant to Mr. Simms. 





I. Berger Named President 


Isidore Berger, who has been general 
manager of Greater New York Taxpay- 


ers Mutual since its organization 27 
years ago, has now been elected presi- 
dent as well to take the place of I. Reich, 
who died June 8. 








School for College Graduates 


Sixty students selected from colleges 
in the east and mid-west started an 
eight-weeks course in insurance this 
week, with Lumbermen’s Mutual Cas- 
ualty of Chicago. At the conclusion of 
the course, first instituted in 1937, the 
men will be placed in various positions 
in the company. Largely composed of 
graduate lawyers, engineers, account- 
ants, and students of business adminis- 
tration, the members of the college 
group were selected following examina- 
tions and interviews at their schools. 
Approximately an equal number of 
present employes have been chosen 
through department recommendation. 





Sturgeon Associate Manager 


I. W. Sturgeon has been appointed 
associate manager of the Indianapolis 
branch office of the Aetna Casualty. 
Mr. Sturgeon went with the office in 
1921 as special agent, advancing later 
to chief underwriter and becoming as- 
sistant manager in 1930. 








factory be protected?”’ 





..... tonight, he works for YOU 


. . . long after most of us have “called it a day,” 
lights shine brightly in the laboratory as chemists 
seek a specific answer to the question . . . 


‘How can the health of workers in this 


He seeks dust particles which may injure lungs, 
solutions which harm sensitive skin. 

He’s on the lookout for those things which 
cause sickness, accidents and which may 

result in compensation or liability claims. 


His work pleases your policyholders, 
lowers the cost of insurance, 
raises levels of production. 


If you represent the Bituminous, 
specialists in workmen’s compensation 
and liability coverages for 23 years— 


TONIGHT, he works for you! 
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ACCIDENT AND HEALTH 





Ala. Department Reports 
Complaint on Hospital Cover 
BIRMINGHAM, ALA.— Numerous 


complaints have been received in con- 
nection with hospital insurance, based 
on denial of liability on the ground that 
cause of hospitalization existed prior to 
application for insurance, Superintendent 
Julian reports. He points out that not 
all companies are included in this crit- 
icism, and says one of the casualty com- 
panies specializing in this type of 
coverage has developed most of the com- 
plaints. 

“It has been demonstrated that hos- 
pital insurance can not be successfully 
written on individual cases, but that 
group contracts can be written success- 
fully and provide the benefits set forth 
in the policies,’ Mr. Julian says. 

“The domestic companies engaged in 
issuing this type of coverage are care- 
fully underwriting their business, with 
the result that there are no complaints 
lodged against those companies.” 





Pacific Mutual Issues New Forms 


The Pacific Mutual Life is supple- 
menting its present leader, special and 
Eureka accident and health policies by 
new modified forms. 

It is also extending its new 
policies to include an accidental total 
loss policy, renewable at the option of 
the insured to age 65, accident disability 
benefits with life indemnity feature in- 
stead of 12 months limit, and a hospital 
rider which will provide double monthly 
indemnity up to three months limit 
where disability causes hospital confine- 
ment. Except for the accidental total 
loss, the present “5-way” forms will be 
continued. 


“~ 


o- way’ 





Utah Agents in Convention 


SALT LAKE CITY—Utah repre- 
sentatives of the United Benefit Life and 
Mutual Benefit Health & Accident, 
numbering close to 60, held their annual 
convention and sales meeting at Brigh- 
ton, Emigration canyon, near here. F. 

Walker, president Walker Insurance 
Agency, general agent, presided. Vice- 
president S. C. Carroll made the prin- 
cipal address at the opening session. 
Other speakers included Acting Com- 
missioner Ottosen of Utah and Frank 
Mozley, president Utah Life Under- 
writers Association. 





Brink Agency Cruise Sept. 6-10 

The annual cruise of the Earl B. 
Brink Michigan state agency of Mutual 
Benefit Health & Accident and United 
3enefit Life will be a five-day trip to 
Isle Royale in Lake Superior, leaving 
Detroit Sept. 6 and visiting Mackinac 
and Sault Ste. Marie en route. 





J. P. Watson, Jr., Petersburg, Va., 
has been made field assistant in the 
 ahauaie branch office in Richmond, 

a. 








Insurance in Mystery Death 


State Sheriff Mengel of Nebraska 
has been informed that Carl Anderson, 
editor of the Litchfield, Neb., “Moni- 
tor,” who leaped to his death from a 
Chicago office building after being sub- 
jected to a lie detector test in connec- 
tion with the death of his wife in an au- 
tomobile accident, had taken out a 
double indemnity policy for $500 on her 
life a week before she was found dead 
in the ditch. He told the agent his 
wife feared she would die in an auto- 
mobile accident. 


Schools Can’t Form “Fund” 


ST. PAUL—School districts have no 
authority to band together to maintain 
an indemnity fund to protect pupils 
while riding on buses owned, operated 
or controlled by the districts, the Min- 
nesota attorney-general holds. 





Automobile Accident 
Benefits Are Increased 


The American Fire & Casualty of Or- 
lando, Fla., was one of the first compa- 
nies to write passenger accident insur- 
ance and to give automobile owners 
complete protection by having every 
passenger including the driver and chil- 
dren covered. It is now increasing 
benefits of this coverage. Instead of pay- 
ing medical, ambulance, nurse and hospi- 


talization up to $250 per person this has 
been increased to $500 per person and 
the $250 for funeral expenses has been 


increased to $500 per person. The for- 
mer coverage written had a limit of 
$1,000 on any one accident. The new 


coverage has no limit per accident ex- 
cept $500 per person regardless of the 
number of passengers in the car, There 
is no increase in price, which is $6 a 
year. 


Wisconsin National's Good Gain 


Accident and health business of the 
Wisconsin National Life for the first 
six months increased 30.9 percent over 
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the same period in 1940, as compared 
with 8.5 percent last year; or nearly 
four times as much. Premium volume 
incre ased $19,366 or 21.9 percent, only 
$2,500 less than the increase for the 


year in 1940. 


entire 


A number of county farm bureaus in 
Ohio are planning to provide hospit ali- 
zation service to members, according 
to the “Ohio Cooperator.” The Geauga 
county farm bureau for about a year has 
been providing such service through the 
Cleveland Hospital Service Association. 
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risks are merged in the general distri- 
bution of all risks. Compulsory cover- 
age can be wide enough to distribute 
special risks over comprehensive groups 
of that large part of the population 
whose livelihood and security are de- 
pendent on their health. American his- 
tory and experience confirm the wis- 
dom of European countries which many 
years ago set up systems of compul- 
sory social insurance against disability.” 

The report represents extensive re- 
search and runs over 100 pages. The 
author, Elizabeth L. Otey of the divi- 
sion of health and disability studies, 
capitalizes on difficulties which the 
commercial companies have faced in un- 
derwriting and claim administration 
with the conclusion that adverse selec- 
tion, malingering and _ unscrupulous 
claimants are obstacles which can only 
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be solved by compulsory coverage. Out- 
side of the conclusion that the com- 
mercial companies are not covering 
enough people, there are few criticisms 
of management practices. 

Copies of the report can be secured 
from the Superintendent of Documents, 
Washington, D. C., for 15 cents. 


Auto Rate Slash 
Causes Surprise 


(CONTINUED FROM PAGE 


in territory 7. In addition those town- 
ships in DuPage and Lake counties, IIL, 
that were in territory 3 will drop to ter- 
ritory 7. 

To give an example, the basic class 
B rate in territory 1 for P.L. is $45, the 
comparable charge in territory 3 is $37, 
in territory 4 it is $40 and in territory 7 
it is $28. For class A-1 cars the basic 
rates are $33.75 for territory 1, $27.75 
for territory 3, $30 for territory 4 and 
$21 for territory 7. 
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PLATE GLASS 
REPLACEMENT 


Go along with the leader! The American Glass Company 
enjoys unchallenged leadership in the Chicago plate glass 
replacement field because it is keyed to give speedy and 
dependable plate glass replacement with the least incon- 
venience to your clients. 


A fleet of fast, modern trucks manned by men with com- 
plete plate glass experience operates in Chicago and vicin- 
ity, exclusively. Because the American Glass Company 
concentrates its efforts in a limited territory, it serves your 
clients, as well as you, better. 


A call will convince you— 


Phone MOHAWK 1100 
, Gloss “Company 


1030-42 NORTH BRANCH STREET: CHICAGO 
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Corrects Central Surety’s 
Wash. State Premium Bid 


In releasing the bid quotation on the 
bodily injury and property damage in- 
surance covering its equipment, the 
Washington state highway department 
mistakenly announced Central Surety’s 
low bid as $10,069.44. This figure, as re- 
leased in this publication a week ago, 
should have been $11,498. The mistake 
was due to the department’s oversight 
in the company’s quotation with refer- 
ence to non-ownership coverage. The 
latter coverage was omitted from the 
quotation as released by the highway 
department. Therefore, the correct bid 
at which the Central Surety was finally 
awarded the state highway fleet insur- 
ance for a one year period dated from 
July 1, 1941, was $11,498. 





New Subway Rating Plan 

NEW YORK—tThe revised plan for 
rating subway construction work 
adopted by the Compensation Insurance 
Rating Board effective July 1 does not 
differ materially from that previously in 
force, the most important change being 
that “if a rating anniversary has been 
established for the subway risk the first 
basic rate on a given subway contract 
will be predicated on the manual rates 
in force on such rating anniversary, 
otherwise on the manual rates in force 
on the effective date of the policy.” 





Agents Hold Lansing Fleet 
LANSING, MICH.—Awarding of the 


municipal fleet coverage for the coming 
year aroused a controversy in the city 
council, the Lansing Association of In- 
surance Agents winning the decision by 
the narrow margin of 8 to 7. The busi- 
ness is to be placed by the association 
with the Auto Owners of Lansing at a 
premium of $2,409, compared to last 
year’s premium of $3,052 in the same 
carrier. Non-association agents sought 
the business and Michigan Mutual Lia- 
bility submitted & low bid of $2,103. 
Aldermen favored keeping the business 
with the Auto Owners even at a slightly 
higher premium. A _ special insurance 
investigating committee designated by 
Mayor Hughes to consider the feasibility 
of self-insurance reported in favor of 
such a plan but it was turned down by 
the council. 


OBSERVATIONS 
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the company office. The agent was able 
through this arrangement to rent a less 
expensive office and to dispose of an 
employe. Other smaller expense items 
were reduced. 

If one company in an office agreed 
to this plan others were forced to yield 
and their acquisition cost would mount. 





Made Pa. Special Agent 
of Buckeye Union Group 





Harry M. Metz has been appointed 
special agent 
for Buckeye 
Union Casualty 
and Buckeye 
Union Fire for 
eastern Penn- 
sylvania. 

Mr. Metz is a 
native of Penn- 
sylvania and a 
graduate of Ju- 
niata College. 
He has been in 
the local agency 
of Swigart As- 
sociates, Hunt- 
ingdon, Pa, 
where he spe- 
cialized on lia- 
bility. His head- 
quarters will be 
at Huntingdon, which is his home, 














Harry M. Metz 


Am. Casualty Resources 
Up; Enters Bond Field 


American Casualty of Reading, Pa., 
has increased its capital to $750,000 and 
net surplus to like amount. In addi- 
tion there is a voluntary contingency 
reserve of $100,000. The capital has 
been $563,730 with net surplus of iden- 
tical amount. 

D. K. Ehnes, formerly assistant sec- 
retary of Inland Bonding and Inland 
Agency of South Bend, Ind., has joined 
American Casualty as head of the bond 
department. American Casualty in- 
tends to commence writing all classes 


of fidelity-surety Sept. 1. It has been 
on the U. S. treasury approved list for 
some time. 





Hail Premiums in 
East Off 10% 


(CONTINUED FROM PAGE 3) 





5 percent for profit and 5 percent for 
conflagration reserve. This is still a 
theory since generally the companies 
have never been able to establish the 
conflagration reserve. 





The cumulative loss ratio for the 
period 1915-1939 inclusive is 63.49 for 
the approximately 40 companies writing 
hail insurance on growing crops. Total 
premiums in that period have been $145,- 
000,000 with losses $92,637,000. These 
figures include only premiums for hail 
coverage on growing crops, and ex- 
clude hail on other property. 

Premiums dropped to $8,415,000 in 
1929 and for the ten succeeding years 
were: $7,505,000, $3,537,000, $1,291,000, 
$1,360,000, $1,572,000, $3,910,000, $3,564,- 
000, $6,611,000, $8,484,000, $7,307,000 and 
$7,157,000. The loss ratio in 1940 was 


34.33, 


“Unforeseen events... need not change and shape the course of man’s affairs” 





The hour is here when every 





dulum 


duction of defense materials. Industrial accidents 


that squander time and wreck the tools of pro- 


duction cannot be tolerated. 


Safety engineering has a m 


sponsibility. It is charged with the protection of 


the wage earner, his machine 


uct he makes. 


In this critical hour, broad recommendations 


every minute—must be used in the pro- 


Many unsolicited letters show 
that the Maryland advertise- 
ments make a favorable and last- 
ing impression on prospects. This 
ad appears in: 


TIME FORTUNE 
NEWSWEEK 
BUSINESS WEEK 


NOW...NOW...NOW 


swing of the pen- 


are not enough. Every possible breed of danger 
has to be taken into account by the safety engi- 
neer. There must be safety from accidents im 


whatever form they may come. 


The Maryland has gathered, over many years, 


ajor part of the re- 


and even the prod- 


a gréat store of practiced knowledge in safety 
engineering. This knowledge is constantly work- 


ing, not only for the wage earner’s own safety, 


but to help prepare and protect all America. 


Maryland Casualty Company, Baltimore. 


THE MARYLAND 


Practically every form of Casualty Insurance and Surety Bond, for business, industry and the home, through 10,000 agents and brokers. 
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FIDELITY AND SURETY 





Washington State 
Asks Bond Bids 


SEATTLE—Bids for public official 
and employe bonds for the state of 
Washington have been called by H. D. 
Van Eaton, supervisor of purchasing. 
Ly bonded coverage involved is 

5,270,300 covering 2,315 employes. The 
bid opening is scheduled for July 16 at 
Olympia. 

All 23 state departments are included 
in the schedule. The form used will be 
a continuous type schedule official 
bond as required by law for state offi- 
cials and employes. The bond will be con- 
ditioned upon faithful performance of 
duties, as well as accounting for all 
property in the possession of employes. 


Wide Range in Cover 


Individual coverage under the sched- 
ule ranges from $1,000 to as high as 
$125,000. The term of the schedule is 
two years from July 31. The rate at 
which the business is awarded will apply 
on all renewals and new bonds written 
during the term. Bonds now in effect 
may at the option of the state continue 
in effect until expiration, but the state 
is agreeing to replace such bonds with 
the company awarded the line. 

The question of agency service on the 
line, as well as all other state insurance, 
was raised recently by the Washington 
Association of Insurance Agents. The 
clause relative to “facilities in Washing- 
ton for servicing such contract” will be 
invoked in determining the measure of 
agency service the low bidder is pre- 
pared to offer. This will be a factor in 
awarding the business, according to 
assurances of state officials given a com- 
mittee of the state association. 


Special Class Requested 


The state has been studying its fidelity 
bond requirements. A special classifica- 
tion for state employes is being re- 
quested on the theory that the experi- 
ence on this class of business is better 
than that of the general run of public 
officials of county and municipal political 
subdivisions. A blanket bond was orig- 
inally considered, but this was ruled out 





AUTOMOBILE 
ADJUSTER WANTED 


Prominent Insurance Company desires to 
engage the services of a man who has 
had wide experience in Automobile Loss 
Adjustments. Mechanical experience, plus 
actual adjustment finance business essen- 
tial. Position requires extended traveling 
in middle west, with headquarters in Chi- 
cago. Please state experience, record of 
employment, salary expected, etc. in de- 
tail. Replies will be treated as strictly 
confidential. Address Box N-72, The Na- 
tional Underwriter, 175 W. Jackson Blvd., 
Chicago, Ill. 














EXPERIENCED ADJUSTER 


Wanted for Detroit, Michigan office by com- 
pany specializing in the writing of automobile 
insurance. Must be experienced liability man 
as well as collision adjuster. Give previous 
connections and salary expected. Confidential. 
Address N-69, The National Underwriter, 175 
W. Jackson Blvd., Chicago, Ill. 














WANTED 
GROUP DEPARTMENT MANAGER 


Strong Middle Western Company wants manager 
for group A &H Department. Give experience, 
references and salary requirement in first letter. 
Address N-58, The National Underwriter, 175 W. 
Jackson Bivd., Chicago, Il 








by the attorney-general as not being in 
compliance with the state law. 


New Book Published 
on Fidelity Bond Law 


Claims Attorney F. H. Deady of Dal- 
las, who acts for the Fidelity & Deposit 
and American Bonding, has gotten out 
a new book, “The Law of Fidelity 
Bonds.” It is bound in flexible manu- 
factured leather and has 240 pages. 
The price is $5 and it comes from the 
“Rough Notes” press. It is sold by 
The National Underwriter Company. 
Mr. Deady has brought together in 
book form the court decisions inter- 
preting fidelity bond contracts. 

The “Law of Fidelity Bonds” deals 
with the insurance contract itself, and 
the construction placed on its terms and 
conditions by the courts of the land. 
Each part of the contract is discussed 
on the basis of the interpretation placed 
upon it by the courts, covering the en- 
tire life of a fidelity bond, from the first 
time a court decided a suit involving a 
fidelity bond written by a corporate 
surety, down to the present day. 

The subject is broken down into 102 
points, or questions, correlated under 14 
chapters. Some 1,000 citations to over 
600 cases are made, furnishing a com- 
plete quick reference to the governing 
and supporting cases in fidelity bond 
law. 

The author treats the subject from 
the standpoint of the claim man, but it 
should be of equal value to the insur- 
ance attorney, underwriter, and student. 
With the “Law of Fidelity Bonds,” the 
reader has at his convenience the rul- 
ings of the courts of his particular lo- 
cality on any subject relating to fidelity 
bonds. Leading bond forms are repro- 
duced in full, and a complete table of 
cases is given in the back of the book. 








Find Blanket Bond Barred 
LINCOLN, NEB.—City Attorney 


Kier advised the city council that the 
city charter forbade its contracting with 
a bonding company (name not divulged) 
that had offered to write blanket cover- 
age on all of the 35 city officers, aside 
from City Treasurer Miller, whose bond 
is $300,000. Various parts of the char- 
ter call for individual bonds, Mr. Kier 
said. As an alternative proposal the 
company offered to write individual 
bonds on a basis that would give the 
city the benefit of the 40 percent dis- 
count for blanket coverage, but the diffi- 
culty is that not all bonds are written 
at the same time. Heretofore the coun- 
cil has followed the policy of obtaining 
the bonds through the local board. 





Require New Cai. Liquor Bonds 

LOS ANGELES—The Surety Under- 
writers Association of Southern Cali- 
fornia at a meeting here was advised 
that under new legislation just passed 
state liquor taxes now will be paid 
monthly instead of by affixing revenue 
stamps as heretofore. The state board 
of equalization, which handles the licens- 
ing of liquor dealers, also notified the 
surety men that bonds now being writ- 
ten to cover liquor dealers will be super- 
seded by a new bond form. 





Many Bid Bond Problems 


Surety departments continue to be oc- 
cupied with an immense amount of 
detail in connection with bonds for de- 
fense contracts. The expense of han- 
dling these bonds is very high. One of 
the problems of the day is the request 








CASUALTY MAN 


Cincinnati Local Agency wants experienced casualty man to do 
production work. Substantial salary. 
Give qualifications, age, and experience. Reply to Box N-71, The 
National Underwriter, 175 W. Jackson Blvd., 


Cincinnati man preferred. 





Chicago, III. 





for bid bonds for suppliers where the 
government is waiving the performance 
bond. In other words, the surety com- 
pany is being requested for a premium 
of say $2.50 to write a bid bond and 
expose itself and yet it is to receive no 
premium at all for performance bond. 
Where the contractor or supplier is a 
thoroughly established and well financed 
concern, the surety would write the 
bid bond as an accommodation, but 
some of these demands are in behalf of 
contractors with ridiculously small 
quick assets in relation to the amount 
of the work to be awarded. 





Big Bonds on Woman Official 


MINNEAPOLIS—Gladys Miller, 
new city treasurer of Minneapolis, was 
bonded this week for $325,000, written 
in three separate bonds: Official bond, 
$250,000; retirement fund bond, $50,000, 
and school fund bond, $25,000. The first 
two were written by "United States Cas- 
ualty and the third by Fidelity & Cas- 
ualty. Each runs for two years and 
total premium is $3,559. 


Writes Largest Bond in County 


CINCINNATI—A _ $1,000,000 co-ad- 
minstrator’s bond, the largest ever filed 
in Clermont county, was written by 
John Wood, Georgetown, O., in Fidelity 
& Deposit. 


ASSOCIATIONS 


Milwaukee Board Urges 
More Educational Effort 


MILWAUKEE—Recommending that 
every casualty agent should subscribe 
for and read at least one insurance 
periodical, the educational committee 
of the Milwaukee Board of Casualty 
& Surety Underwriters has issued 
an educational bulletin calling attention 
to new features in coverages of cas- 
ualty and surety lines. John E. Masak 
is chairman of the committee. It is 
pointed out that the profession of in- 
surance requires constant study to en- 
able the agent to keep up with the 
progress of new and more liberal cover- 
ages. 

Theodore Johnson, president, has ap- 
pointed R. C. Pittelkow, chairman of 
the committee arranging for a golf 
tournament and picnic July 24, at the 
Antlers resort on Brown’s Lake near 
Burlington, Wis. 








Middleton Is Ohio President 

F. R. Middleton, manager National 
Surety, Columbus, who was vice-presi- 
dent of the Ohio Association of Cas- 





WANTED 


Assistant to 
Head of Legal 
Department 


insurance. 





His duties will be to sit in on trials 
and settle bad liability cases. He 
should be a lawyer 30 to 40 years 
of age. This is an excellent oppor- 
tunity with a progressive midwestern 


company specializing in automobile 


Write, giving in full your ex- 
perience, qualifications, etc. 
All information contained in 
your letter will be held in 
strict confidence. 
Box N-68, The National 
Underwriter, 175 W. Jackson 
Blvd., Chicago, Illinois. 


Address 
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ualty & Surety Managers, has been 
chosen president to succeed Charles P. 
Stewart of Cleveland, who has severed 
his connection with the Massachusetts 
Bonding. At the meeting of the asso- 
ciation in September a_ vice-president 
will be named to succeed Mr. Middle- 
ton. 





Martin Is Named President 


LOS ANGELES—The Casualty In- 
surance Adjusters Association of South- 
ern California has elected the following 
officers: President, H. R. Martin, Fire- 
man’s Fund Indemnity; vice-president, 
Frazee Burke, Pacific Indemnity; secre- 
tary-treasurer, B. F. Sheppard, Hartford 
Accident (reelected). 


PERSONALS 











W. B. Atkins, San Antonio, Tex., spe- 
cial agent of the Employers group, is 
the father of a daughter. 

H. A. Glasgow, Jr., who is statistician 
and research man at the head office of 
Continental Casualty, is confined to his 
home with a broken kneecap. He may 
be able to return to the office next week. 





DEATHS 


Isaac Beck, 71, for 30 years with 
Aetna Casualty in Buffalo, died there 
after a short illness. 

George M. Wheeler, 61, for 28 years 
an adjuster in Wisconsin for the 
Standard Accident and a former presi- 
dent of the Milwaukee Adjusters Asso- 
ciation, died at his home in Milwaukee 
after a heart attack. 


Murphy O. Tate, Chicago plaintiff's 
personal injury attorney, who was killed 
in an automobile accident near Hay- 
ward, Wis., last Friday, was well known 
to the claim departments of casualty 
companies in Chicago. He had been 
very active in his field during the past 
20 years and was one of the most con- 
spicuous men in his line. At one time 
he was an attorney in the Chicago claim 
department of Aetna Casualty. Then 
for a year or so he went out on his own 
as a company defense lawyer, but then 
he went over to the plaintiff's side. Just 
recently the Chicago Bar Association 
had taken steps to have him disbarred. 
A few years ago he figured in a sensa- 
tional case in which he was indicted but 
then was acquitted. He started action 
against the Chicago Surface Lines on 
behalf of 18 persons allegedly injured 
in a street car collision. It turned out 
that the street car was an empty and 
that there were no passengers in the 
car at the time of the collision. Tate 
pleaded that the cases were brought to 
him and that he was acting in good faith 
on the basis of the stories that the claim- 
ants told him. He was regarded as an 
excellent trial lawyer and he did trial 
work for a number of other plaintiff’s 
attorneys. 

Lieut.-Col. E. G. Babcock, 64, associ- 
ated with the New York City branch of 
United States Fidelity & Guaranty for 
many years prior to his retirement_in 
1935, died at his home in Brooklyn. He 
was 64 years old. 


COMPANIES 


Ill. Casualty Pays Dividend 


Illinois Casualty has declared a divi- 
dend of $1 a share to stock of record 
June 30. 

This is the first dividend to stock- 
holders paid since 1931. 

















Examination of U. S. Mutual 

An examination report has been made 
by the Illinois insurance department on 
the operations and conditions of the 


United States Mutual, Chicago, cover- 
ing Oct. 31, 1937, to Sept. 30, 1940. 

The company writes all automobile 
lines, including fire, theft, collision, P. 
| and EF. wD. Besides policies running 
for a year, the company issues a short 
term contract on which it charges a pol- 
icy fee. In connection with its short 
term contracts it issues a “binder” good 
for 30 days only. When assured pays 
the regular premium, before the end of 
30 days, he is issued a regular policy. 
The binder has not been approved by 
the Illinois insurance department. 

The company writes business largely 
on automobiles of members of the IlIli- 
nois Automobile Club, at a deviation 
from manual rates of about 10 percent 
on fire and theft, 15 percent on collision, 
and 25 percent on P. L. and 

It retains all coverage except P. L. 
and P. D., on which its retention is 
$3,500. 

Admitted assets at the end of 1939 
were $467,474, including cash of $118,- 
080. Total unpaid claims, including in- 
vestigation and adjustment expense, 
were $264,284, unearned premiums were 
$113,920, and _ policyholders surplus, 
$34,130. Earned premiums in a three- 
year period covered by the examination 
were $369,905. During that time there 
was an underwriting loss of $3,852 Pre- 
mium income increased from $178, 294 in 
1937 to $395,758 in 1940. 





The St. Paul Casualty and the Com- 
bined Mutual Casualty of Chicago have 
been licensed in Minnesota, 


The Hardware Indemnity of Minnesota 
has applied for admission to Oklahoma. 


Swift & Co., Loses Suit on 
Salesman in Firm Car 


ST. PAUL—What constitutes an 
owner’s consent to the use of his auto- 
mobile has not yet been reduced to a 
formula or rule, the Minnesota supreme 
court held in A. W. Schultz et al. vs. 
Swift & Co. The court affirmed a ver- 
dict in favor of plaintiff. 

A Swift & Co. salesman using a com- 
pany car for his own purpose, collided 
with a car occupied by Schultz and his 
wife. Swift & Co. denied liability on 
the ground that it had specifically in- 
structed its salesman not to use the car 
except on company business. There was 
evidence presented that the salesman fre- 
quently used the car for his own pur- 
pose. 

“An owner who consents to the oper- 
ation of his automobile by another upon 
a public street or highway is liable un- 
der the safety responsibility act for the 
operator’s negligence,” the court held. 
“While the owner’s liability for the 
driver's negligence is based on his con- 
sent to the latter’s operation of the vehi- 
cle, the statute provides no formula or 
rule by which the fact of consent iis to 
be determined in a particular case.’ 











Chicago Mill Loss Not Excessive 


The fire at the Chicago Mill & Lum- 
ber Co. plant, Chicago, recently caused 
damage of approximately $75,000, prac- 
tically all of which will represent insur- 
ance loss. 

Contents of Chicago Mill firm were in- 
sured in stock companies. The insurance 
loss will run about $25,000 for fire and 
$10,000 for U. & O. The company manu- 
factured banana crates, and there will be 
more than 50 percent salvage, it is esti- 
mated, in such materials as wire, nails 
and machinery. 

The building, owned by Chicago Mill, 
and the contents of a container company 
occupying the same building were in- 
sured in mutual companies, it is under- 
stood. Most of the contents of the con- 
tainer company consisted of waste paper. 





Hetrick Named Claim Supervisor 


J. B. Hetrick has been appointed claim 
supervisor of the Buckeye Union in 
West Virginia with headquarters at 
Huntington. He has been with the Con- 
tinental Casualty and Commonwealth 
Casualty. 
















Very often, the risks and hazards 
associated with large gather- 





ings, civic events, etc. cannot be cov- 
ered by standard contracts. 
"out-of-the-ordi- 


nary" forms in which this organization 


One of the many 


specializes is a made- 
to-order contract cov- 
ering the Bodily Injury 
and Property Damage 120 So 
risks always present in 
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this type of event. 


If you are confronted by this problem 
we can, in all probability, tailor a con- 
tract to fit your clients’ needs exactly, 
which will be underwitten by prom- 





inent underwriters. 


mf N. CRAWFORD é c0., Inc. 


> > an © jo. Tel. Rando 0750 





Headquarters for “OUT-OF - THE-ORDINARY” Contracts 








BUSINESS.” 


Yours for 
more business! 


OUR PREFERRED RATES 
AND MANY BUSINESS- 
GETTING SALES FEATURES 
CAN BE “YOURS FOR MORE 


(A postcard will bring you full details.) 








[ |TILITIES |NSURANCE COMPANY 





ST. LOUIS, MO. 


Direct contracts available for conservative 
and successful agents in Illinois, Indiana, 
Missouri, Ohio, Nebraska, Colorado, 
Oklahoma, Kansas, Tennessee and Texas 
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W. Va. Agents Hold Parley at Spa 


(CONTINUED FROM PAGE 3) 





M. W. Mays, director Business De- 
velopment Office, said that there are 
two problems facing the business—that 
of national defense and of readjustment 
following the peace. A long period of 
rehabilitation will follow in those coun- 
tries which have suffered from destruc- 
tion in the war and in this country 
plans should be laid to meet a likely 
serious unemployment condition, a seri- 
ous decline in prices and industrial pro- 
duction, and heavy taxation. Mr. Mays 
stated public price consciousness has 
continued into the present prosperity 
because the public was not told about 
insurance, the need for protection, and 
the need for insurance services. Agents 
are the insurance business to the peo- 
ple they contact and he urged coopera- 
tion with the B.D.O. in working out 
a constructive sales promotion plan for 
the state. 


Invitation from Ohio Agents 


An invitation to attend the annual 
meeting of the Ohio Association of In- 
surance Agents Oct. 20-22 at Toledo 
was extended by V. G. Martin, execu- 
tive secretary of the Ohio Association 
of Insurance Agents. Mr. Martin said 
that the agents’ examination system 
used in Ohio had been highly effective 
in weeding out unfit agents. A public 
relations program which reaches down 
into the life of the average citizen is 
urgent, he stated. The new Ohio stat- 
ute requiring that reinsurance must be 
purchased in licensed companies has 
proved effective in combating unauthor- 
ized insurance. 

C. W. Thornburg, Huntington, re- 
ported for the nominating committee: 
W. C. H. Keim, Elkins, reported for 
the resolutions committee and C. ; 
Feller, Mullens, C. M. Sullivan, Hunt- 
ington, and Mr. Rife, Kenova, for the 
auditing committee. Commissioner 
E. B. Sims, and Deputy Commissioner 
Harlan Justice spoke briefly. 


Two Seek 1942 Meeting 


Invitations for the 1942 meeting were 
extended by Bluefield and Morgantown, 
selection of the city being left to the 
executive committee. 

Mr. Summers urged support to a 

means of seeing that the daily reports 
for all fire business go through the 
Stamping secretary’s office. The same 
protection given a company on short 
rate cancellation should be extended to 
the agent. The safe driver reward is 
worthy of favorable consideration, he 
said, suggesting recommendation to the 
insurance department for approval of 
the plan. 
_A mid-year meeting held Jan. 6 at 
Charleston for the first time proved so 
successful that it should be continued. 
A hearing was held on a proposed un- 
employment compensation bill levying a 
2.7 percent tax on wages paid to one 
or more employes, but the bill did not 
pass. 


Membership of the association stands 


at 117, an increase over the previous 
year. 
The Charleston Board has been re- 


organized as an active entity, he stated. 

Reporting for the conference com- 
mittee, R. D. Watts, Beckley, chair- 
man, said the chief efforts of the com- 
mittee had been directed to an agency 
qualification agreement which would 
eliminate indiscriminate and wholesale 
appointment of unqualified individuals 
as agents and solicitors and an effort 
to persuade the West Virginia insur- 
ance department to reconsider the SCA- 
HOLC agreement. 

A tentative plan for an agents quali- 
fication agreement will probably be 
completed by the end of the fiscal year 
August 30, he stated. The insurance 
department is now studying the new 
SCA-HOLC plan which was recently 
drawn up. 

W.. Forshay, 
president of 


vice- 
association, 


Anita, Ia., 
the National 


was featured speaker at the annual 
banquet. 
Stock, mutual and reciprocal insur- 


ance by selling at the expense of each 
other, have, according to C. C. Hewitt, 
member of the Boit, Dalton & Church 
agency, Boston, weakened each other 
and cheapened insurance to a _ point 
where government ownership may step 
in. 

“The day-to-day persistence of the 
commission agent has made American 
insurance,’ Mr. Hewitt declared. There 
is no substitute for the value to the 
public of that sort of persistency. The 
direct seller completely lacks it, and 
branch office companies fall short of it. 

Insurance, like other businesses, tends 
to cheapen. The stock company agent 
softens the buying public for picking by 
the more easy-going salesman of the 
agency mutuals. The agency mutual 
makes the public mutual-conscious and 
prepares the way for the direct writing 
mutual. The latter, in turn, eliminates 
the supervising service man, turns his 
supervisory fee back to the  policy- 
holder, and prepares for its own elim- 
ination. 


Direct Writer Dangerous 


The direct writing mutual more than 
any other type of insurance tries to con- 
vince the public that it does not re- 
quire any particular skill or super- 
vision in the making of insurance, but 
that insurance is something that can be 
bought by the yard, so to speak. When 
security becomes perfunctory, it, like 
money, may well be made or issued by 
government. 

If insurance is to survive as a Ppri- 
vately run business, the stock, mutual 
and reciprocal company organizations 
had better get together and find out 
where each one takes an unfair advan- 
tage of the other and thus level off to 
an honest position of real difference, 
Mr. Hewitt warned. 

Mr. Hewitt suggested that stock com- 
panies eliminate some of the cost to 
buyers of the unnecessary amount of 
capital, the cost of duplicate and un- 
necessary or wumappreciated services; 
that mutuals and reciprocals pay their 
full way on taxation, maintenance of 
necessary services, and so on, and then 
stop hoodwinking a. gullible public with 
the magic wand of “dividends.” He 
suggested that all companies sell only 
through supervising service men at the 
same minimum commissions. 

The supervising insurance agent or 
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broker is the one indispensable thing 
to good insurance which the govern- 
ment cannot supply. It is the agent 
alone that keeps the small by-ways of 
public opinion insurance conscious. 

It is this supervising service man who 
may yet save these various types of in- 
surance companies from destroying 
themselves or driving the business into 
the hands of government, Mr. Hewitt 
said. 

In his national councillor’s report, F. 
R. Bell again urged a survey of the 
National association by a committee of 
members. He said that he would con- 
tinue to fight for a Democratic national 
organization, an economical policy, and 
management by its elected officers. In 
addition to matters previously brought 
out, Mr. Bell said that he pointed out 
at the Oakland meeting that Ohio 
should be back in the National associa- 
tion, local agents who had grown into 
general agents and brokers were wield- 
ing a big influence in the National asso- 
ciation, which was organized only for 
the benefit of local agents. No member 
of the National association staff had 
previous local agency experience, no 
understudy was being developed for the 
secretary and counsel. The national 
council has not fulfilled the purposes 
for which it was organized, and “the 
points gained for the betterment of the 
local agents in the earlier life of the 
National association seems to me now 
are being neglected by the organiza- 
tion.’ He also criticized the editorial 
policy of the “American Agency Bul- 
letin.” 

Ray Evans, Bluefield, 
master at the banquet. 


Koehler Made Toledo Manager 


The Loyal Protective Life has ap- 
pointed Gerald J. Koehler district man- 
ager at Toledo, O., with offices at 610 
Spitzer building. He was previously 


was toast- 





connected as sales manager in the Cleve- 
land office of Loyal Protective. He has 
made an excellent record as a personal 
producer. 
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Ingenious Use of Publicity 


Builds Good-Will for Agent 


Adroit use of publicity—paid and 
otherwise—has brought results to Al 
Blumberg of Santa Monica, Cal., that 
should prove an eyeopener to many 
agents who may be wondering how to 
intrench themselves more deeply in the 
regard of their communities. While Mr. 
Blumberg does not wait for special oc- 
casions, but keeps hammering steadily 
at his publicity campaign, he is quick to 
make use of a special opportunity when 
one comes along. 

For example, he was one of the 100 
grand prize winners to whom the In- 
demnity of North America was recently 
host at a three-day gathering at Atlan- 


tic City. These producers were the 
leaders in the company’s 20-40-60” 
campaign. 


Gives Credit to Clients 


A couple of weeks before this conven- 
tion Mr. Blumberg ran a display adver- 
tisement in the Santa Monica “Evening 
Outlook,” which he headed “An Open 
Letter of Appreciation.” Diplomatically 
giving his clients all the credit for the 
performance which made him a grand 
prize winner, Mr. Blumberg’s advertise- 
ment stated: 

“T believe that when a man does well 
in his chosen profession he should never 
lose sight of the fact that his success is 
in a great measure due to his friends 
and clients who have placed their faith 
in him, loyally supported him and who 
through the years have returned time 
and again to do business with him.” 

The advertisement went on to say 
that he took this means of thanking the 
legion of men and women in businesses, 
in homes, in offices throughout the area 
who have looked to him for insurance 
advice and who gave him a record 
breaking volume of business. In point- 
ing out that the result of all this was 
the Indemnity company’s sending him 
to its educational conference, the adver- 
tisement mentioned that he would 
there have “the opportunity to further 
study insurance, its new trends, new 
ways and means of benefiting my 
clients.” 

Also Got News Story 


In the same issue there was a news 
item running almost half a column, 
which stated that Mr. Blumberg had 
been selected as one of the 100 top-flight 
representatives in the sales congress and 
quoting him as being “deeply indebted 
to the hundreds of Santa Monicans who 
have placed their confidence in me and 
who have sought me out to help them 
with their insurance problems.” 

Since Mr. Blumberg represents the 
Equitable Life of New York in the life 
Insurance field, it might be thought that 
he got some of his ingenious publicity 
ideas from the more aggressive sales 
promotion methods used in the life in- 
surance business. Although an extremely 
successful life insurance producer, hav- 
ing won a trip to New York two years 
ago, Mr. Blumberg’s publicity methods 
stem solely from his own analysis of the 

agent’s problems. 


Family in Insurance 


Coming from an insurance family, Mr. 
Blumberg realized when he started in 
business in Santa Monica in 1925 that 
the insurance agent, as contrasted with 
some other lines of business, is not sell- 
ing anything that the buyer could not 
duplicate elsewhere, both as to coverage 
and as to company. He realized, as 


most insurance men do, that his sole 
stock in trade was good-will, which 
would cause prospects and clients to 
prefer doing business with him rather 
than with someone else. Unlike most 
insurance men, however, he started in 
to build this good-will not only by 
knowing his business but by publicizing 
his agency systematically and aggres- 
sively. 

Mr. Blumberg had read John Wana- 
maker’s saying, “It pays to advertise 
when you’ve got the merchandise.” He 
has made this slogan his guiding star. 
For all its aggressiveness, however, Mr. 
Blumberg’s advertising is entirely insti- 
tutional. It builds up the insurance 
business although of course it has his 
name tied to it. One series of advertise- 
ments was addressed to the various pro- 
fessions. One, for example, would be 
on the work of the doctor. Included in 
the copy would be a comparison be- 
tween the professional work of the doc- 
tor and that of a well qualified insurance 
agent. Others in the series dealt with 
lawyers, dentists, nurses, and other pro- 
fessions. Mr. Blumberg was a pioneer 
in advertising directed at getting auto- 
mobile buyers to finance the purchase of 
their cars through a bank, and place the 
insurance with an agent. 

In addition to newspaper advertising 
Mr. Blumberg conducts a systematic di- 
rect mail campaign, sending out mailing 
pieces every month. In knowing what 
sort of material to send each person on 
the list he is aided by a file having a 
folder with a “line chart” for each in- 
sured. This chart shows what coverage 
each account has and which of these 
lines the Blumberg agency has. 

Mr. Blumberg makes extensive use 
of handy gadgets which will be used on 
a client’s desk. He is constantly on the 
lookout for novel ideas. Besides send- 
ing a calendar to every account he uses 
such reminders as ash-trays, notebooks, 
desk blotters, everything centering 
around the client’s desks. Instead of 
business cards he passes out attractive 
mechanical pencils which are sufficiently 
well made so that nobody is likely to 
discard them. All these gadgets have 
the agency’s slogan, “Claims Paid with 
a Smile.” They also carry not only 
the office telephone number but a night 
telephone number. It is nothing unus- 
ual for Mr. Blumberg to be called out 
of bed in the middle of the night to help 
a policyholder who has had an automo- 
bile accident or for some other reason 
needs immediate help. 


Reaches Client’s Contacts 


By providing genuinely useful gadgets 
for his client’s desks, Mr. Blumberg 
not only makes certain that these novel- 
ties will be used and continue to remind 
him of the Blumberg agency but also 
keeps his name before all those having 
dealings with these clients. Though 
definitely refusing to run his social life 
in the interests of business, Mr. Blum- 
berg does give a considerable part of his 
time to local civic and charitable works. 
For fovr years he was chairman of the 
Santa Monica traffic commission and is 
still on the state traffic commission. He 
works on the Red Cross and on the lo- 
cal Chamber of Commerce committees. 

In spite of his awareness of the value 
of publicity and advertising, Mr. Blum- 
berg has never lost sight of the second 
part of John Wanamaker’s saying, . if 
you’ve got the merchandise.” The in- 
surance agent’s merchandise, to his way 


of thinking is far more than the poli- 
cies which go to the client. What the 
agent has to sell is not merely an insur- 
ance policy but insurance advice based 
on expert knowledge, a view to which 
all agents would heartily subscribe. 
However, Mr. Blumberg has a definite 
system to make sure that he keeps up 
with all new developments. Never in 
the 16 years that he has been in the 
business has he gone to bed without 
studying some phase of insurance for at 
least an hour. No matter how late he 
may get home, he puts in that hour of 
study. 

Mr. Blumberg also keeps a _ close 
check on what goes on in his own 
agency. For every item of correspon- 
dence, whether to a client or interoffice, 
there is a third carbon made which is 
laid on his desk. Thus, when he has 
been away on a business trip it is easy 
for him to find out exactly what has 
been going on. 

In order to justify in every particular 
the confidence and good-will which he 
has built up by his advertising, Mr. 
Blumberg has gone to unusual lengths 
to keep his clients satisfied. For ex- 
ample he chose to pay out $300 from his 
own pocket on a claim where he was 
convinced that the woman client had 
not really understood what was meant 
by the earthquake deductible. Where 
there is any possibility of such misun- 
derstanding he always takes the precau- 
tion of getting the client to write a 
letter stating that the feature is under- 
stood but even so there are cases where 


the client honestly but mistakenly be- 
lieves that he is entitled to recover. 

Another point in keeping clients satis- 
fied is never to let a claim be settled by 
an adjuster unless the client says he is 
satisfied. This is the understanding with 
all the companies he represents. While 
Mr. Blumberg does everything possible 
for his clients however he does not let 
people impose on him in the matter of 
paying their bills. When he writes a 
policy he asks the insured how he in- 
tends to pay for it. Thus there is a defi- 
nite understanding and as a result his 
agency gives very little free insurance. 

There are few bets which Mr. Blum- 
berg overlooks in the way of getting his 
name before the public. Bridge score 
pads, football schedules, bowling record 
sheets are a few items which carry his 
name. Another is a large wall map of 
the city which many establishments are 
quite willing to tack on the wall for the 
convenience of their customers. 

Balloons for children carry the name 
of Al Blumberg. His office is on the 
street level and he makes good use of 
his show windows for interesting ex- 
hibits having to do with insurance. 
There are special seasonal displays at 
Christmas, Thanksgiving and New 
Years, besides which he gives a Christ- 
mas party at his agency the day before 
Christmas. 

The result of all this sales promotion 
work is that few people in the Santa 
Monica area don’t know that Al Blum- 
berg is in the insurance business, and a 
good many of them think that the in- 
surance business is Al Blumberg. 





Court Bond Application Gives 
Wealth of Leads for Other Lines 





F. A. Brinkman, Kansas City mana- 
ger of National Surety, gave two very 
well integrated papers, one on court 
bonds and another on fidelity bonds at 
the recent Kansas agents school. His 
points were well organized and he cov- 
ered a wide field concisely and ade- 
quately. 

Mr. Brinkman urged agents to estab- 
lish themselves in their communities as 
being capable of handling court bond 
business. These bonds can be a source 
of profitable income and lead to writing 
many other lines. 

A person desiring an appeal bond, for 
instance, must complete an application 
which contains a complete financial 
statement, showing how much real es- 
tate he has, whether he has one or two 
automobiles, what stocks and bonds he 
has, etc. If the applicant has stocks and 
bonds he undoubtedly has a safe deposit 
box and here is an opportunity to write 
a deposit box policy. The agent has an 
opportunity to get information on the 
man’s automobile. He has a lead for fire 
insurance on residence and contents. If 
he shows a fair financial standing he 
should be a good prospect for the per- 
sonal property floater. There is a wealth 
of information in these applications that 
can be turned to good account by an 
agent who is on his toes. 


Establish a Reputation 


Mr. Brinkman advised agents to keep 
in close contact with attorneys, estab- 
lish a reputation for understanding court 
bonds and being capable of handling 
them. 

He gave some points to watch in han- 
dling probate bond applications. If the 
applicant is indebted to the estate, then 
the agent should submit the application 
to his company for authorization or if 
the applicant is not an heir and will 


not receive enough from the assets of 
the estate to liquidate the indebtedness, 
it is necessary to make other arrange- 
ments, usually an agreement from the 
other heirs that they will not hold the 
surety responsible for such indebted- 
ness. 

If the applicant has previously fur- 
nished a bond in the same estate, then 
a cutoff of liability must be established 
between the previous and the present 
surety. This is usually done by having 
the court approve an accounting. 


Problem of Going Business 


If a going business is part of an es- 
tate, it is important to establish whether 
the administrator or executor has 
enough knowledge of such business to 
conduct it while the estate is being ad- 
ministered so no loss will result. 

Mr. Brinkman said there is still much 
work to be done in combating personal 
suretyship. As an example he told of a 
banker who made a practice of signing 
bonds as a service to the clients of his 
institution. This banker could not at 
first be dissuaded from continuing that 
practice. Mr. Brinkman and the agent 
thereupon at the court house made a 
record for three years back of the num- 
ber of bonds signed by this banker as 
personal surety. The total for three 
years was $325,000. The net worth of 
the banker was $30,000. The informa- 
tion was typed and presented to the 
banker. As a result the bank posted no- 
tices that by action of its directors no 
further personal bonds would be signed 
by officers of the bank. 

Personal surety is hazardous because 
probate courts do not check the qualifi- 
cations of the personal surety, he said. 
In only a few states is prequalification 
required. On the other hand, corporate 
sureties must show their financial abil- 
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ity by filing with the insurance depart- 
ment and being licensed. They are sub- 
ject to annual audits. Corporate sure- 
ties constantly follow the fiduciary to 
see that he files his annual account, to 
see that the assets are legal under the 
statute, that proper distribution is made, 
that final accounting is filed and the fidu- 
ciary released after the assets have been 
distributed. 

In his paper on fidelity bonds, Mr. 
srinkman got in some strong plugs for 
blanket coverage. One of the features 
that make the sale of blanket bonds par- 
ticularly desirable is the new rules that 
went into effect March 10. The most 
important of these rules is that outside 
salesmen who do not collect are now 
classified as class B employes except for 
salesmen of automobile sales agencies or 
dealers. Then the charge for special 
class A employes has been reduced from 
$20 to $15 and there is the new rule 
that risks with a premium of $500 or 
more are subject to experience rating. 

Mr. Brinkman suggested that an 
agent who desires to conduct a fidelity 
bond campaign, utilize the direct mail 
technique. He suggested the agent send 
a list of 10 to 25 good prospects to his 
company for a direct mail campaign and 
then arrange with a special agent to do 
joint followup work. This is the best 
way to learn how to solicit bonds, to 
learn the answers to arguments that as- 
sured will offer and to build a desirable 
class of business. 


Favorable Reaction to New Rule 
LANSING, MICH.—Michigan  de- 
partment officials say company reaction 
has been favorable to the new depart- 
mental rule outlawing convertible insur- 


ance plans such as have been used in 
automobile collision and plate glass 
policies. Commissioner Berry points 


out the ruling is not intended to apply 
to any lines except automobile collision 
and plate glass. 

Department officials, who admit that 
agents for a time may have their 
troubles because of the ruling and its 
public reaction, zealously defend the 
order and see no possibility that its 
validity can be successfully challenged 
in the courts on the ground that the 
insurance code fails to endow the com- 
missioner with rate-control in the auto- 
mobile or plate glass fields. They insist 
that the convertible form can be proved 
legally to be discriminatory and there- 
fore in itself a violation of the anti- 
discrimination section of code. 





Convention Dates 


July 9-10, Tennessee field meeting, 

Lookout Mt. Hotel, Chattanooga. 
July 14- 15—Alabama Agents’ School, 
of the 


University of Ala. 

July 24-25, Insurance School 
South Carolina Association of Insurance 
Agents, University of South Carolina, 
Columbia. 

July 25-26, Upper Peninsula 
Ironwood, Mich. 

July 28-30, Federation of Insurance 
Counsel, Saranac Inn, N. 

Aug. 11-12 Washington Agents, Ta- 
coma. 

Aug. 14-15. Oregon Agents, Portland, 
Multnomah Hotel. 

Aug. 17-18, Idaho Association of Insur- 
ance Agents, Idaho Falls. 





Agents, 


Aug. 26-28, Blue Goose grand nest, 
Asheville, N. C. 
Sept. 3-5, International Association of 


Insurance Counsel, White Sulphur 
Springs, W. Va., Greenbrier hotel. 

Sept. 8-9, Insurance Advertisin 
ference, Hershey, Pa., 


Con- 
Hotel Hershey. 


Sept. 8-10, International Claim Asso- 
— Atlantic City, Ambassador Ho- 
e 


Sept. 9-10, Iowa Agents, Cedar Rapids, 
Montrose Hotel. 

Sept. 11-12—Michigan Agents, Grand 
Rapids, tT Pantli 1a. 

11-13, Minnesota 
Rochester. 

Sept. 15-17, Pennsylvania Association 
of Insurance Agents, Shawnee-on-Dela- 
», Shawnee Country Club. 
Sept. 16, Vermont Agents, 
Woodstock, Vt. 

Sept. 16-17, Western Underwriters As- 
sociation, White Sulphur Springs, W. Va., 
Greenbrier Hotel. 

Sept. 19-20, Insurance Federation State 
of New York, Rochester. 

Sept. 25-26, Wisconsin Agents, Milwau- 
kee. Hotel Schroeder. 

Sept. 24-26, Kansas agents. 

Sept. 24-26, New Jersey 


agents, Kahler 


Woodstock 


Salina. 


Agents, As- 
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R. T. GUSTAFSON COMPANY 
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JOHN H. McNEAL & HARLEY J. McNEAL 
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Investigations, Appraisals, Adjustments 
824 Union Commerce Building 
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Eugene McIntyre 
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Eight East Market Street 
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JOHN C. WYCKOFF CO. 
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bury Park, Berkeley-Carteret Hotel. 

Oct. 6-9, Joint casualty convention, 
White Sulphur Springs, Greenbrier Hotel. 

Oct. 13-16, National Association of In- 
surance Agents, Kansas City, Muehile- 
bach Hotel. 

Oct. 13-16, Missouri Association of In- 
surance Agents, Kansas City, in con- 
junction with National association. 

Oct. 20-22, Ohio Agents annual meet- 
ing, Hotel Secor, Toledo. 

Oct. 27-29, National Association of Mu- 


tual Insurance Agents, Pinehurst, 

Oct. 31, New Hampshire agents, 
penter Hotel, Manchester. 

Nov. 3-6, National Association of Mu- 
tual Insurance Companies and Federa- 
tion of Mutual Fire Insurance Compa- 
nies, Los Angeles. 

Nov. 10-12, California Agents, Sacra- 
mento. 

Dee. 8-10, National Association of In- 
surance Commissioners, mid-winter 
meeting, New York, Hotel Pennsylvania. 


N. C. 
Car- 


Mrs. Mae Barr Long, deputy insur- 
ance commissioner of California, will 
observe her 35th anniversary with the 
department July 12. Mrs. Long has for 
years been an officer and director of 
the California State Employes Federa- 
tion and fellow members of the organ- 
ization are planning a tribute to her 
long career. 
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Yearly Qualification Check 
May Be Required in Minn. 


ST. PAUL—Yearly examinations of 
agents’ qualifications may be put into 
effect after this year in Minnesota. 
Commissioner Johnson has twice within 
the past month expressed a desire for 
a closer checkup on agents before re- 
newing licenses. He mentioned this at 
the recent annual meeting of the Insur- 
ance Federation of Minnesota and again 
at the annual outing of field men at 
Brainerd. 

The last few years the Minnesota de- 
partment has been using a detailed but 
general questionnaire to keep tab on the 
status of agents. This questionnaire has 
been sent to all classes of agents. Com- 
missioner Johnson believes that a sep- 
arate questionnaire should go to each 
class of agents, one for fire agents, one 
for life men, and so on down the line. 
This plan, he thinks, would give a more 
reliable check on the qualifications of 
agents in each group. 

Commissioner Johnson also thinks 
something should be done about the 
large number of inactive agents who are 
now being licensed. Out of some 55,000 
agents’ licenses issued in Minnesota this 
year, he estimates that there are only 
about 14,000 active agents. 





Upper Peninsula Meeting 
at Ironwood, July 25-26 


The annual summer convention of 
the Upper Peninsula Association of In- 
surance Agents will be held on July 25- 
26 at Ironwood, Mich. 

Among the chief speakers will be 
Frank M. Cordero, deputy insurance 
commissioner; David A. Forbes, Grand 
Rapids, president, and Guy M. Cox, 
Iron River, vice-president of the Mich- 
igan association. Mr. Cordero will 
explain departmental activities, particu- 
larly the recent reorganization to pro- 
vide more efficient supervision, and will 
stress the growing necessity for a high 
standard of agents’ qualifications. Presi- 
dent Forbes’ subject will be “Coordi- 
nation of Effort” and Vice- president 
Cox is to describe association activi- 
ties, particularly the progress made in 
the association-sponsored educational 
program. 

The first day is to be devoted largely 
to a fire prevention program. 

R. J. Sage, Ironwood, president of 
the Upper Peninsula association, is 
generally supervising convention § ar- 
rangements. Other committee  chair- 
men are: Program, D. D. Reid, Besse- 
mer; hotel, G. A. Curry, Ironwood; 
reception, W. C. Smith, Wakefield; la- 
dies’ events, Mrs. Margaret Holmberg, 
Ironwood: registration, Miss Margaret 
Weymerskirch, Bessemer, secretary of 


the Upper Peninsula association; pub- 
licity and fire prevention, V. F. Lem- 
mer, Ironwood; golf and sports, L. J. 
Lieberthal, Ironwood; banquet, Mrs. 
Coral Luoma, Ironwood. 

Kansas School Talks Reviewed 


WICHITA—B. J. Weldon of Du- 
laney, Johnston & Priest, a member of 
the insurance school committee of the 
Kansas Association of Insurance Agents, 
reported at the meeting of the Wichita 
association on the school held at Kansas 
University in June and reviewed his 


own lecture given then on “Complete 
Insurance Coverage.’ At the meeting 
of the Wichita board July 31, G. L. 


Hampton, Phoenix of Hartford state 
agent, will review his lecture on “Inland 
Marine’; G. M. Montgomery, Wichita 


manager of the Western Adjustment, 
will repeat his talk on “Adjusting” and 
Fergus, Wichita branch manager 


of the Kansas Inspection Bureau, will 
talk on “Forms and Endorsements” as 
given at the school. Agents from ad- 
joining towns are to be invited for a 
joint meeting. 

President Victor G. Henry reported 
on the testimonial dinner given for 
Commissioner Hobbs at Topeka in rec- 
ognition of his elevation to president of 
the National Association of Insurance 
Commissioners. 


Ohio Licensing Expedited 

COLUMBUS—Superintendent Lloyd 
and members of the Ohio department 
are elated over the fact that all the 
100,000 licenses which the department 
issues were ready and in process of de- 
livery June 30, for the first time in Ohio 
history. Under a new law the depart- 
ment may send out licenses and render 
other services for companies and agen- 
cies and bill them later. The department 
believes its work will be greatly ex- 
pedited, as it will no longer be neces- 
sary for a company or agent to find out 
the cost of service and then send in the 
check with the requisition. 


May Reclassify K. C., Kan. 

KANSAS CITY, KAN.—Following 
the first complete National Board sur- 
vey of this city’s fire protection facilities 
since 1930, W. C. Hodges, manager of 
the Kansas Inspection Bureau, has writ- 
ten city officials indicating that its fire 
protection rating will be dropped from 
third to fourth class unless certain steps 
are taken. 

The proposed change in rating is due 
largely to the number of fire fighters, 
which has decreased about 40 in 11 
years. Other recommendations made 
by Mr. Hodges could readily be met, 
but the city’s finances won't permit hir- 


ing additional men, according to city 
officials. 
Wichita Women Elect 

Victor G. Henry, president Wichita 
Association of Insurance Agents, and 
Mrs. Henry entertained the Wichita 


Association of Insurance Women with 
a picnic at their home at which reports 
of the Nashville convention were given. 
These officers were elected: President, 
Mabel Frost, Crum & Forster; vice- 
presidents, Enza Dominick, Fidelity In- 
vestment Co., and Gertrude Hartke, 
Monarch Investment Co.;_ secretary, 


Nadine Cravens, North America; treas- 
urer, Edna Wilson, Wheeler, Kelly & 
Hagny. 


Census of Fire Equipment 


State Fire Marshal Gill of Ohio has 
undertaken a census of all fire-fighting 
equipment in Ohio as a preparedness 
measure. He expects to have within 60 
days a report on manpower, type, quan- 
tity and condition of all fire-fighting 
equipment in every city, village and fac- 
tory in the state. 


Plan Milwaukee Board Outing 


The Milwaukee Board will hold an 
outing at Ozaukee Country Club Aug. 
13, with golf and other outdoor sports 
during the day and a dinner in the eve- 
ning. 


Rowland Convention Chairman 


‘Kenneth Rowland, Toledo, has been 
named chairman of the local committee 
on arrangements for the annual conven- 
tion of the Ohio Association of Insur- 


ance Agents, which will be held in 
Toledo Oct. 20-22 
NEWS BRIEFS 

McKibben & Merrill, the oldest 


agency in Terre Haute, Ind., is moving 


to new quarters in the Indiana Theater 
Building. The agency was in its for- 
mer location 35 years. It was estab- 
lished about 90 years ago by L. G. Ha- 
ger. The present partners are J. P. Mc- 
Kibben and A. D. Merrill. Mr. Merrill 
is a grandnephew of one of the first 
agents in the firm, H. M. Smith, who 
was a partner of Mr. Hager. Until 
being called to militarv service recently 
Thomas Merrill was associated with the 
agency. 

The spring frolic of the Detroit Ad- 
justers Association brought out a record 
attendance. There was a golf tourna- 
ment, softball and quoits, with dinner 
in the evening. 


W. S. Hancock of Laser & Hancock, 


Shelby, O., local agents, has been 
elected president of the newly-organ- 
ized Shelby junior chamber of com- 
merce. 

Fire Chief L. C. Cornoyer of St. 
Louis, has resigned after 34 years of 





service to become principal inspector of 
plant protection in St. Louis district for 
the United States ordnance department. 


Monthly meeting of the Insurance 
Women of Lincoln, Neb. was devoted 
to hearing reports from delegates to the 
national convention. Mrs. Elsie Mayer, 
national president, was guest at a spe- 
cial breakfast. 

Charles Olds, Harrisville, Mich., lo- 
cal agent, has been elected president of 
the Lions Club there. 

The Northwestern Agents Regional 
Association will meet at Crookston, 
Minn., July 15. 

A. D. Gordon, local agent of Iola, 
Kan., has been confined to the Veterans 
Hospital in Wichita since early in June 
for observation in connection with a 
recurrence of an old world war injury. 

Andrew Hayes has taken over the in- 
terests of Joseph Pilon in the Hayes- 
Pilon Agency, Fond du Lac, Wis. and 
the name has been changed to the Hayes 
Agency. 








IN THE SOUTHERN STATES 





Ga. Insurance 
Issue Subsides 


The disturbance that was caused by 
the rewriting of the fire insurance busi- 
ness of the state of Georgia now seems 
to have very largely subsided. A few 
agents got particularly hot under the 
collar and threatened to pursue the is- 
sue, but the row is no longer front page 
news. 

The previous three year contract was 
canceled as of June 18, its first anni- 
versary date. The state received a re- 
fund of two-thirds of the premium and 
the business was then rewritten for a 
new term of three years. The total 
premium for the new policies is reported 
to be $140,504. 

In December, 1936, just before the 
expiration of his second term, Governor 
Talmadge caused all the state property 
to be insured for three years. When 
Ed Rivers’ succeeded Talmadge he 
caused all the T almadge insurance can- 
celed after it had been in force just 45 
days and the state suffered short rate 
penalty on part of the insurance. The 
schedule was kept under binder by Gov- 
ernor Rivers until June 18, 1937, when 
it was rewritten for three years. Gov- 
ernor Rivers again had the insurance 
rewritten for three years on June 18, 
1940. It is this latter contract that Gov- 
ernor Talmadge has now caused to be 
canceled at the end of its first year. 
The business, of course, has been re- 
distributed among agencies throughout 
the state. 

One of the agents in Gainesville has 
made quite an issue of the matter. He 
wrote to the governor stating that his 
agency is unable to cancel its insurance 
pro rata because that would be in vio- 
lation of the Georgia laws. 

Some of the agencies that shared in 
the business under the previous admin- 
istration have received none of the new 
business or are receiving diminished 
amounts. Some that previously had 
none of the business now are getting 
their share. The division of the busi- 
ness among companies also is changed 
under the new setup. Where policies 
are canceled and are not rewritten in 
the same company and short rate is not 
applied, the stamping office gives a vio- 
lation notice. The rule is that cancel- 
ing and rewriting in the same company 
for the same amount in the case of the 
state lines requires only the prorata 
charge. While the stamping office is 
violating cases not short rated, it is be- 
lieved the individual companies will de- 
termine their own course with respect 
to the state business. 


Set Ga. Hearing 
on HOLC Issue 


Commissioner Parker of Georgia has 
set July 18 for a hearing on the new 
Home Owners Loan Corporation-Stock 
Company Association contract. At the 
same time he extended from June 30 to 
July 31 the deadline for use of the old 
HOLC-SCA contract in the state. This 
is the third extension of time limit that 
he has granted. 

In a communication to companies, 
Mr. Parker expresses the opinion that 
there is no substantial change in the 


new contract as compared to the old 
and states “that it may prove detri- 
mental to the best interests of the fire 


insurance business.” 

“We also feel that if members of the 
Stock Company Association can allow 
the Home Owners Loan Corporation 
such compensation as may be agreed 
upon for services rendered in connection 
with the property in which the latter has 
an insurable interest, it seems to us to 
be reasonable that similar agreements 
should be worked out with corporations 
and others interested so that their prop- 
erties may be inspected by competent 
men, thereby receiving the same reduc- 
tion in their rates as allowed the Home 
Owners Loan Corporation.” 





Alabama Loss Ratio Again 
Registers a Decrease 
BIRMINGHAM, ALA—For the 


sixth consecutive year the fire insurance 
loss ratio in Alabama in 1940 showed a 
decrease, Superintendent Julian reports. 

Fire premiums totaled $11,310,004 in 
1940 and incurred $4,437,596, or 
39.66 percent. 

The average rate of .95 shows 
crease of .10 for all classes, Mr. 
pointed out. “The decrease in some 
classes has been substantially greater 
and will, no doubt, show a very substan- 
tial reduction in rates during 1941.” 

Mr. Julian presented a break-down of 
the fire insurance premium dollar: Ac- 
quisition cost, 20 percent; state and city 
taxes, 6 percent; engineering, rating, 
adjustment, field and legal expenses ap- 
proximately 25 percent. 

Other than fire, premiums on fire com- 


losses 


a de- 
Julian 


pany business amounted to $4,604,470: 
losses incurred, $1,792,964 or 38.84 per- 
cent. The average rate was .85. 





Dunlap Atlanta Vice-president 

James C. Dunlap 
vice-president and G. 
to the executive committee 
lanta Association of Insurance 


has been elected 
A. Merriweather 
of the At- 
Agents. 
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A special election was held due to the 
resignation of S. Dan Smith as vice- 
president and chairman of the executive 
committee and because of another va- 
cancy on that committee. 

At the meeting Lon Sullivan, the new 
executive secretary of the Atlanta or- 
ganization and of the Georgia Associa- 
tion of Insurance Agents, was intro- 
duced. Henry D. Morgan, president 
of the Atlanta group, presided and R. 
L. Ellis, president of the state associa- 
tion, gave a talk. Irwin Wootton, the 
retiring secretary of the two associa- 
tions, reported on the Oakland meeting 
of the N.A.I.A. James Wilcox, chair- 
man of the membership committee, an- 
nounced that a new campaign for mem- 
bers is being launched. 





Reelect Charleston Officers 


The Charleston (S. C.) Board of Fire 
Underwriters at its annual meeting 
elected these officers: Frank B. Schachte, 
président; John H. Lucas, Jr., vice- 
president; Bernard J. Olasov, secretary- 
treasurer. This makes the third con- 
secutive term for these officers. 

The Charleston Board has a member- 
ship of 49 and has made tremendous 
strides in the past two years. 


New Okla. Deputy Fire Marshal 


Zan Oliphant of Holdenville has been 
appointed assistant to Carl Garner, 
Oklahoma state fire marshal. He suc- 
ceeds Roy Templeton, who has been 
made manager of the liquefied petroleum 
gas division which the legislature re- 
cently transferred to the fire marshal’s 
office. 








Reduction in Tennessee Agents 
NASHVILLE—A directory of Ten- 
nessee insurance agents, now in the 
hands of the printer, will show a total 
of 5,964 as compared with 7,700 prior 


to a complete purging of the agents’ list 
begun two years ago and requiring new 
affidavits and qualifications from each 
applicant for license, Commissioner Mc- 
Cormack reports. The supply of direc- 
tories is limited, according to Mr. Mc- 
Cormack, but may be obtained on writ- 
ten request. 

The new directory will be complete 
to May 16. Mimeographed supplements 
will be issued later. 


NEWS BRIEFS 


The Hermann & Hynde agency, Mo- 
bile, Ala., is observing its 50th anniver- 
sary. It is now carried on by J. L., Jr., 
and B. J. Hermann, sons of the founder. 


Archer L. Richardson of the Robert 
Lecky agency, secretary of the Rich- 
mond local board, who has been ill for 
the past month, has recovered suffi- 
ciently to be able to spend a few hours 
at his office daily. 

J. H. Bodenheimer & Son, New Or- 
leans, have purchased the four-story 
building at 612 Gravier street. The 
ground floor will be remodeled for oc- 
cupancy by the agency and the rest of 
the building rented. 


O. J. Van Horn of the Cadwallader 
& Van Horn agency represented the 
San Antonio Kiwanis Club at the na- 
tional Kiwanis convention in Atlanta. 


J. B. Godwin has bought the Union 
Abstract Company agency operated by 
W. L. McEuen in Sapulpa, Okla. 

H. G. Olmstead, Tonkawa, Okla., has 
sold his agency to R. E. Suter, who will 
continue it as the Suter-Olmsted agency. 

M. M. Karn has bought the agency 
of the late A. L. Schwendener at Shat- 
tuck, Okla, 

Boyd Cowden has bought the Hall & 
Benedict agency, Chandler, Okla. 

Mrs. Altah McDowell, Lockhart, Tex., 
who has operated the McDowell Insur- 
ance Agency for several years, has taken 
in Mrs. W. D. Newsom, a daughter, as 
a member of the firm. She has been with 
the agency a number of years. 

Altavista Insurance Agency, Altavista, 
Va., has changed its name to Smith & 
Fitzgerald. 











EASTERN STATES ACTIVITIES 


Insurance Agents will hold its annual 
“day of fun” July 3 at the Forsgate 
Country Club. The executive committee 
of the New Jersey Association of In- 
surance Agents will hold a meeting at 
the club prior to the festivities of the 
day to take up some important matters. 


Rochester Board Outing 


ROCHESTER, N. Y.—The Roches- 
ter Board will hold its annual picnic 
July 16 at Point Pleasant, N. Y. An 
afternoon of sports will be followed by 
dinner and dancing. Robert E. Consler 
is general chairman. 


NEWS BRIEFS 


Harvey A. Gallup of North Adams, 
Mass., celebrated his 50th anniversary in 
the insurance business. Friends and as- 
sociates of the C. W. & H. A. Gallup 
agency gave him a dinner. 

Leonard Fuchs, former president of 
the Essex County Asociation of Insur- 
ance Agents and a prominent local agent 
in Newark, and Mrs. Fuchs celebrated 
their 25th wedding anniversary last 
week. 


D. C. Butcher and his son Donald, Jr., 
who conduct the Mount-Butcher Agency 
in Freehold, N. J.. have purchased an 
interest in the agency of N. F. Stokes. 
Eventually the two agencies will be in 
one office. 








COAST 


Must Pay Interest to 
Tacoma Bridge Contractors 


SEATTLE—The Washington  su- 
preme court has ordered the Washing- 
ton Toll Bridge Authority to pay in- 
terest at the rate of 6 percent to con- 
tractors who erected the ill-fated Tacoma 
Narrows Bridge on the unpaid 10 per- 
cent balance of the contract. The 
authority on Nov. 29, 1940, refused to 
make the final payment which was in 
excess of $600,000. Payment was with- 
held after the insurance companies 
writing the direct damage coverage on 
the bridge notified the authority to com- 
mit no act which would prejudice their 
interests. At the time there was some 
doubt as to whether the sureties or the 
direct damage carriers would be liable. 

Subsequently, contractors started suit. 
The authority attempted to set aside the 
interest payment on the theory that it 
was an agency of this state and, there- 
fore, immune to interest charges. 

The authority has authorized the 
highway director to draft plans for a 
new bridge in anticipation of an early 
settlement of the state’s total loss claim 








WHERE TO PLACE YOUR BUSINESS 


A guide or directory of responsible and adequately equipped 
local agents. These offices have nation-wide facilities for handling 
your out-of-state business. 
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KENTUCKY 





CRITCHELL - MILLER 
INSURANCE AGENCY 


Established 1868 
Insurance Exchange Building 
CHICAGO 


GAUNT, HOUSTON & FITZHUGH 
General Insurance 
771-781 Starks Bldg. 

Louisville, Ky. 





Delaware Agents Revive 
State Association 


A number of agents in Delaware met 
at Wilmington, Del., agents from Lewes, 
Dover, Milford, Clayton, Bridgeville 
and Seaford being in attendance in ad- 
dition to some Wilmington agents. The 
Delaware Association of Insurance 
Agents has been in a state of coma for 
some time. These representatives hope 
to revive interest. C. Stanley Stults of 
Hightstown, N. J., chairman finance 
committee of the National Association 
of Insurance Agents, attended the or- 
ganization meeting and acted as a 
spokesman for the national body. 

P. B. Weymouth of Wilmington was 
chosen president. The regional vice- 
presidents are Van Leer Stephany, Sea- 
ford; W. S. Keys, Clayton, and H. G. 
Lawson, Wilmington. W. C. Boyer, 
Jr., Dover, is secretary and E. N. Lip- 
pincott, Wilmington, treasurer. There 
were 16 charter members. The basis 
for membership is that no one shall be 
admitted who does not intend to engage 
solely or to devote four hours per day 
to the pursuit of insurance and who 
does not earn 50 percent of his yearly 
income through selling insurance. 


Ground Rent Clause 
to Be Used in Maryland 


A satisfactory arrangement has 
been made by the fire insurance inter- 
ests with Commissioner Gontrum of 
Maryland who at first issued an order 
requiring that the unconditional owner- 
ship provisions of the standard fire pol- 
icy be eliminated. Mr. Gontrum felt 
that this provision might conceivably 
serve to invalidate insurance on prop- 
erties particularly in Baltimore that are 
held under the ground rents system. 
Mr. .Gontrum has now agreed that in- 
stead of eliminating the unconditional 
ownership provision he shall require 


now 


that all policies covering real property 
in the state shall bear this wording: 
“The provision that this policy shall be 
void if the subject of insurance be a 
building on ground not owned by the 
assured in fee simple shall not operate 
to invalidate the policy as to a building 
on ground held under a lease with a 
covenant of perpetual renewal.” 





New Jersey Agents to Meet 
in Asbury Park, Sept. 24-26 


NEWARK—The New Jersey Asso- 
ciation of Insurance Agents will hold its 
annual meeting at the Berkeley-Carteret 
Hotel, Asbury Park, Sept. 24-26. The 
golf tournament will be held the open- 
ing day and business sessions will be 
held the two following days. 

The committee in charge of the pro- 
gram is composed of the officers, past 
presidents, Theodore S. Brown and 
President O. H. Brown, 2nd., of the 
Monmouth County Association of In- 
surance Agents. 

An attendance of 
expected. 

The membership of the New Jersey 
association is now 868 and it is hoped 
that before the end of September it 
will have reached the 900 mark. 


more than 700 is 





Mass. Convention Committees 


BOSTON.—President F. R. A. Me- 
Glynn of the Massachusetts Association 
of Insurance Agents has appointed R. 
A. Sullivan, Hinkley & Woods, Boston, 
chairman of the nominating committee 
for the annual convention of the asso- 
ciation this fall. Carroll K. Steele, Glou- 
cester, heads the convention committee. 





New Jersey Association Outings 


NEWARK.—tThe annual outing of 
the Tri-County Association of Insur- 
ance Agents will be held July 16 at the 
Hollow Country Club. 


The Mercer County Association of 
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Established 1895 
General Agents 


New Orleans, La. 





MICHIGAN 





FRED. S. JAMES & Go. 


Since | NSURANCE 2872 
One North La Salle Street 
CHIcaco 
CENtral 7411 


New York Francisco 


Detroit Insurance Agency 
G. W. Carter, Pres. 
H. L. Newnan, Vice-Pres. 
Leuis J. Lepper, Sec..Treas. 


Fisher Bldg. Detroit, Mich. 





MISSOURI 





Marsh & McLennan 


Incorporated 
Insurance 


Federal Reserve Bank Bldg. 
164 W. Jackson Blvd. Chicago 


Lawton-Byrne-Bruner 
INSURANCE 
Saint Louis 





OHIO 





Moore, Case, Lyman & Hubbard 
General Agents 
175 W. JACKSON BLVD. 
CHICAGO 
Wabash 0400 


Walter P. Dolle & Co. 
“Insures Anything Insurable” 
Dixie Terminal Building 
CINCINNATI 
Submit Your Propositions to Us 





WISCONSIN 





ROLLINS, BURDICK, HUNTER CO. 


175 W. Jackson Blvd. 
Chicago 
Telephone: Wab. 9600 


New York Seattle 








Chris Schroeder & Son, Inc. 
210 E. Michigan St., MILWAUKEE 
Engineering Service—All Lines 





The largest insurance agency in the 
State of Wisconsin 











Vine 





1941 


bad 





July 10, 1941 


HieNATIONAL UNDERWRITER 








against the 23 companies that wrote the 
$5,200,000 line. Governor Langlie has 
given the highway department permis- 
sion to spend $75,000 in designing the 
new bridge. 


Establish Office at Monterey 


Fire Companies Adjustment Bureau 

ias established a resident office at Mon- 
terey, Cal., at which D, W. Parkhurst 
will be stationed. The office will be un- 
der the direct supervision oa G. E. 
Cooper, adjuster in charge of the Cali- 
fornia branch at Salinas. The address is 
222 Locust street, Pacific Grove. 





Plan for Washington Meeting 


TACOMA, WASH.—The Pierce 
County Insurance Agents Association, 
host local board, met to complete con- 
vention plans for the annual meeting of 
the Washington Association of Insur- 
ance Agents, which will be held here 
wy 11-12. W. L. Healy, president of 

ne Pierce county association, is general 
( lairman in charge of arr angements. 


Cowden with Newell & Co. 


SEATTLE—Charles F. Cowden has 
resigned as fire and inland marine under- 
writer of McCollister & Campbell, gen- 
eral agents, to join George C. Newell 
& Co., Seattle general agency, as field 
man in Washington. Before going with 
McCollister & Campbell Mr. Cowden 





EXTRA! 


Have you taken 
time lately to analyze all the things 
your companies give you that make 
for increased premium income? Of 
course, they are sound. They write 
many lines. They settle losses 
promptly and fairly. They have 
field men who are capable and 
interested. You wouldn't represent 
companies that offered you less. 


But do they offer you more? 


The Boston and Old Colony ‘‘extra”’ 
is ‘Planned Progress.” 


If you are a leading agency in your 
community—or have made up your 
mind to be—write us a letter on 
your stationery asking for a copy 
of the booklet ‘Planned Progress,”’ 
which tells the whole interesting 
story. Why be satisfied with less 
when you can get more! You'll be 
under no obligation. Do it now! 


& 


BOSTON INSURANCE COMPANY 
OLD COLONY INSURANCE COMPANY 


87 KILBY STREET, BOSTON, MASSACHUSETTS 





was with the Washington Insurance 


Examining Bureau 1923-30. 


McWilliams Talks at Long Beach 





LONG BEACH, CAL.—J. R. Mce- 
Williams, Fidelity & Casualty, Los An- 
geles, spoke before the Long Beach 


Insurance Association on scorns In- 


bilities, 


surance,” pointing out visual sales possi- 
including reports of burglary 
losses in newspapers and police records. 





Dale Hoffman, formerly with the Pa- 
cific Board, has joined the Los Angeles 
branch of the North America. He will 
do special work in fire lines. 








MOTOR INSURANCE NEWS 





St. Louis Board 
to Establish Own 
Finance Company 


ST. LOUIS—The executive commit- 
tee of the Insurance Board of St. Louis 
has instructed a special committee to 
perfect plans for forming within the 
membership of the board a finance com- 
pany to combat inroads into the insur- 
ance business by automobile finance con- 
cerns, including those backed by the big 
automobile manufacturers. 

It is understood that the new finance 
company, which will cooperate closely 
with several of the large banks of St. 
Louis and perhaps some of the life com- 
panies, may also expand its operations 
to protect members of the board from 
unfair competition in insurance of dwell- 
ings and business properties. 

a: special committee, headed by 

Hickey of the Mercantile Insurance 
poe and including also J. F. O. 
Reller, Class 2 agent, and Fred E. Ma- 
ginity, representing the brokers, origin- 
ally had been appointed to study and act 
on the financed automobile rating plan 
of the National Automobile Underwrit- 
ers Association. 


Committee’s Recommendations 


“We believe the agents and brokers 
of St. Louis represent sufficient influence 
and means to orga a finance com- 
pany, which could wu... ‘n close cooper- 
ation with the banks ana financial insti- 
tutions sympathetic at } resent to the 
cause of insurance produ ers,” the com- 
mittee reported. “Th ough such a 
finance organization, we could offer our 
clients terms which would put the em- 
phasis on the insurance coverage with 


the financing a means for preservation 
of our business. We would thereby have 
an additional opportunity to finance the 
advertising and promotional work nec- 
essary to awaken every insurance pro- 
ducer in this community to do his part 
to save his business. 

“We feel that the suggestions incor- 
porated in this report, if at least given 
consideration, would effectively suggest 
the potential power of insurance produc- 
ers as a body to those interests openly 
or otherwise unfriendly, and if this sug- 
gestion were to be put in operation, it 
might be the nucleus from which would 
develop a nationwide program, and what 
is €ven more important, a new militant 
spirit.” 

The executive committee of the Insur- 
ance Board not only approved the re- 
port but decided that the special com- 
mittee should continue to function and 
as quickly as possible bring in some 
specific suggestions, so that action can be 
taken in line with its recommendations. 


May Become Active in Minn. 


ST. PAUL—Reports are current that 
Motors Insurance, licensed in Minne- 
sota more than a year ago, is preparing 
to enter the field here. It writes insur- 
ance through General Motors dealers 
So far none of these dealers have been 
licensed as agents in Minnesota and it 
is not known what the attitude of the 
Minnesota department will be. 








To Revise Virginia Manual 


The manual committee of the Vir- 
ginia Association of Insurance Agents 
held a meeting in Richmond preliminary 
to a hearing for revision of the automo- 
bile manual before the state corporation 
commission July 14-15. The manual has 
not been revised since 1934. The pro- 
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AGENTS TURN TO 
THE 
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Selling Help from Reliable State 
Agents Helps Build Earnings 


Increased earning power that 
builds your income is only one 
reason for affiliating yourself 
with The Reliable Fire Insurance 
Company. 

You'll find that your profits 
increase as you work with Re- 
liable State Agents more and 
more — because these experi- 
enced men help you build sales 
and increase earnings. 

For full information on increased 
profits write Wm. F. Kramer, Pres- 
ident; E. J. Weiss, Secretary; Relli- 
able Fire Insurance Company, Day- 


ton, Ohio. 


STATE AND SPECIAL AGENTS 


R. E. Metzger Finnell & Finnell 
162 E. Dunedin Rd. 2527 David Stott Bidg. 
Columbus, Ohio Detroit, Mich 
C. R. Dobbins 
3359 Carroliton Ave. 


No. 14 
Indianapolis, Ind. 
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FIRE INSURANCE CO. 
Dayton, Ohio 


An Independent Ohio Company with 
current surplus to policyholders of 
$1,080,286.77 
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posed revision will involve fire, theft and 
collision rates. Collision rates in par- 
ticular are expected to be increased, due 
to unfavorable experience. 


MARINE 


Ontario Agents May Boycott 
Inland Marine Coverages 


PTORONTO—There have been asser- 
tions from various parts of Ontario that 
members of the Ontario Fire & Cas- 
ualty Insurance Agents Association may 
boycott inland marine lines in retalia- 
tion to the reduction in commissions. 

The opposition movement which has 
been taken up’ by all of the 23 local 
associations throughout the province has 
gained momentum and similar move- 
ments are anticipated in other provinces. 








While the movement has not gone 
bevond the letter writing stage, it is not 
expected that more concerted action, 
especially in the form of meetings, can 
take place before September. With the 
new rates scheduled to become effective 


no later than Oct. 1, many agents have 
admitted that there is insufficient time 
available to permit of sufficient action 
before that time 


No Change in Iceland Rates 

NEW YORK.—No changes in ma- 
rine cargo rates to or from this country 
to Iceland have been made because of 
the announced occupation of the island 
by armed forces of the United States. 
nor will there be any bark unless 


enemy craft begin shooting, underwrit- 
ers feel. The cargo rate on shipments on 
United States or Icelandic flag vessels 
to Iceland continues at 2% percent and 
that for other flag vessels 5 percent. 
The import rate remains 1% nercent for 
United States and Icelandic flags, and 
5 percent for other flag vessels. 





Chicago Special Agent in Army 
Special Agent J. F. Dooley, who trav- 
eled out of Chicago for the Marine Of- 
fice of America in the adjacent portions 
of Indiana, Illinois, Wisconsin and 
Iowa, has joined the ordnance division 
of the army and is stationed at Aber- 
deen, Md. Special Agent J. D. Hartline 
has been transferred from St. Louis to 
Chicago to handle the territory. 


May Have Ocean Marine Course 


The education committee of the In- 
surance Institute in Chicago is giving 
consideration to forming a class on 
ocean marine insurance and solicits ex- 
pressions on the part of any who may 
be interested. The committee consists 
of A. T. Graham, Carolan & Graham; 
3enjamin Richards, Underwriters Serv- 
ice Association; W. F. Kuffel, Phoenix 
of Hartford, and R. E. Baker, Hartford 
Accident. 
S. L. Vandevort, assistant secretary 
of W. McGee & Co., who has had 
headquarters in Chicago for the past 
several months, has now returned to 
New York and will travel from there. 
Carl Hultine. marine special agent in 
the Los Angeles branch office of the 
\utomobile, has been transferred to the 
Detroit office. 





IN THE CANADIAN FIELD 





Canadian Insurance 
Has Business Rise 


CANADA—The insurance business 
in Canada is enjoying an advance this 
year. Seasonal lines are meeting fairly 
heavy demand. The consensus is that 
if the trend is maintained, final figures, 
when available, will show 1941 insur- 
ance experience in the Dominion ex- 
tremely favorable insofar as new poli- 
i and premium ‘income: are con- 
cerned, although losses probably will be 
slightly higher. 

Canada’s unemployment 
months of war 
point in the 
and as a result the 
much greater than 
ernment taxes, 
purchases are 
millions of the 


Thi 


cies 


index after 
is at its most favor- 
Dominion’s history, 
spending power is 
ever, although gov- 
war stamp and bond 
absorbing hundreds of 
people’s funds annually. 
improved spending power has re 


99 


able 


ulted, despite government restrictiOns 
on luxury purchases, in increased pur- 
chasing of automobiles and other com- 
nodities. The insurance business in- 
directly is profiting. 

\n insurance company executive said 
people who formerly wanted fire and 
casualty insurance protection but could 


ot afford it now are getting all the in- 
urance they need. New home con- 


struction is demanding more fire insur- 


ance. There is a growing demand for 
lines allied to the insurance staples, fire 
and automobile. There is a great de- 
mand for personal property floaters. 


Much new business also has come from 
industrial and manufacturing companies, 
especially those which have received 
government war orders. 


Canada Getting No Excess 
Reinsurance from Abroad 


TORONTO—Despite previous ex- 
pectations, Canada is not getting any 
excess reinsurance business from Eu- 
rope. While before the war British 
companies placed some reinsurance with 
continental companies, it is stated very 


little of this has been switched to the 
United States, and none has come to 
Canada. The British companies are 
continuing to absorb their Canadian and 
American business as formerly. 

Hopes still exist, however, that Can- 
ada shortly will get a proportion of any 
reinsurance business that may become 
available to this continent. To date, 
there have been only slight insurance 
repercussions from the European situ- 
ation insofar as Canada is concerned. 
Some companies have been compelled to 
cede business formerly placed in Eu- 
rope, with British, American or Cana- 
dian offices. In the main, Canada’s re- 
insurance business continues unchanged. 


Baldwin New President 
of Investigation Bureau 


TORONTO—W. E. Baldwin, Amer- 
ica Fore, has been elected president of 
the Fire Underwriters Investigation 
Bureau. Vice-presidents are O. W. 


Dettmers, Cornhill, and R. H. L. Mas- 
sie, Dominion Fire. q 
The executive committee includes 


Adam McBride, Great American; F. J. 


Flanagan, Alliance, Eng.; I. E. Sams, 
Mill Owners Mutual: Alex Hurry, 
Northern Assurance; J. A. Blondeau, 
Fire of Canada; F. E. Dufty, Yorkshire; 


E. Crevier, Provident Assurance; R. H. 
Leckey, Aetna Fire; C. M. Vanstone, 
Wawanesa Mutual; A. C. Hall, Com- 
mercial Union; Kenneth Thom, Western 


Assurance, and William Lawrie, Phoe- 
nix of London. 

Mr. McBride, who normally would 
have succeeded to the presidency, asked 


not to be elected due to illness. 


May Revise Ontario Commissions 


TORONTO —Ontario fire and cas- 
ualty agents have been conducting a 
mild agitation for an upward revision 
of fire commissions outside of Toronto, 
from a 15-20-25 percent scale to 20-25 
percent. Company men do not consider 
this unreasonable when one takes into 
consideration the higher rates paid in 
Toronto. It is reported this move has 


a fair chance of adoption if Toronto 
commissions are changed. A change 
might mean a loss of some Toronto 


business by board companies which they 
would want to recover in the province. 


Geoffrion Elected in Quebec 

C. E. Geoffrion, Montreal, has been 
elected president of the Insurance Brok- 
ers Association of Quebec. D. A. Han- 


son, Montreal, is chairman and_ vice- 
presidents are Arthur McBean and 
Stuart Rolland, Montreal; H. R. Bouf- 


fard, Quebec City, and Aime Guertin, 
Hull. Secretary-treasurer i ok 
d’Auteuil, Montreal. 


Cover Alberta Guest Liability 


CALGARY—By an amendment of 
the vehicles and highway traffic act of 
Alberta a non-paying passenger is given 
a cause of action against the owner or 
driver in case of accident caused by 
gross negligence or wilful and wanton 
misconduct of the owner or operator. 
This liability may be covered by en- 
dorsement. The following rates have 
been authorized: Private passenger auto- 
mobiles, standard limits $5,000-$10,000, 
premium $2; restricted passenger hazard 
—commercial vehicles, standard limits 
$5,000-$10,000, premium per truck $3. 


Appointments by Halifax 


S. F. Ricketts has been appointed by 
the Halifax to supervise the provinces 
of British Columbia and Alberta. He 
will work out of the Vancouver office. 
George B. Story has been appointed by 
the Halifax to assist J. E. MacNelly in 
the Toronto service office. 


New Westminster Agents Elect 


J. M. Moss has been elected president 
of the New Westminster (B. C.) Insur- 
ance Agents Association, with Kirk 
Gerow vice-president and P. B. Brown 
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H. B. Chrissinger, Managers 





NATIONAL INSPECTION COMPANY 


CHICAGO, ILLINOIS 


Service to Stock Fire Insurance companies for 38 years. 
Inspections and Underwriting Reports. 


R. L. Thiele, Ass’t Mgr. 
M. E. Bulske, Chief Inspector 











secretary. This is Mr. Brown’s 18th 
year as secretary. 
NEWS BRIEFS 

A. B. McDonald, formerly western 


Canada superintendent of the Union of 
Paris at Winnipeg, is now a lieutenant 
with the Royal Canadian Artillery. 

W. J. Hastie has been elected a direc- 
tor of the Western Assurance and Brit- 
ish America, filling the vacancy created 
by the death of the late E. R. Wood. 

John A. Thomas, 74, first provincial 
fire marshal of British Columbia, died 
in Vancouver. 





Solicitation for Funds 





Company organizations in the west 
have called the attention of the field 
associations to the increasing solicita- 


tion of funds largely on part of local 
agents for community enterprises otf 
various kinds, chiefly for fire and police 
department benefits. First, the appeal 
was made direct to the companies but 


now it is shifted to the field men. Spe- 
cial agents are cautioned to be very 
careful in this regard because the 


demands are increasing and no discrimi- 
nation should be made. Formerly com- 
panies were asked to contribute adver- 
tising space in programs, etc. Field 
men are notified to watch these appeals 
very cove. 





Insurance Courses in Argentina 


NEWARK—The department of in- 
surance of Argentina is setting up a 
system of insurance education modeled 
after that in < University of Newark. 
of which Prof. L. J. Ackerman is insur- 
ance head. 

Quandilo Cesa Celianaro, national 
superintendent of insurance, in a letter 
to Professor Ackerman, said information 
submitted had been of tremendous help 
in setting up an insurance course in 
Argentina. He now seeks further mate- 
rial on courses in fire and casualty in- 


surance. 
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COMPETENT GIRLS 
WITH INSURANCE EXPERIENCE 


Furnished by 
TANNER PERSONNEL SERVICE 
(Office Boys Available) 
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TOTAL PRODUCTION 





See 

und NEEDS TOTAL PROTECTION... FROM ALERT INSURANCE MEN 
vice a 

Ne, Today, American industry is proving its capa- coverages you have available . . . knowledge 
Ks city for production. New plants are mushroom- with which to analyze the needs of a client. 

e ing into existence, old plants are expanding. Be prepared! Meet the challenge of changing 


With total production comes a demand for total 
insurance protection. New concerns are faced 
with unfamiliar situations. Established concerns 
are unaccustomed to their new responsibilities. 
Both need expert guidance by men acquainted 


with insurance protection. 


These are no times for hit-or-miss solicitation. 


times. Keep expanding your knowledge .. . 
through the instruction provided by your com- 
pany. Your opportunities and your responsibili- 
ties were never greater. 











QUIZ 


? What is Comprehensive Liability coverage? How many 
These are times which demand knowledge er forms of policies are there, and how do they differ? 


knowledge of the scope and functions of the 2 Under a Comprehensive Liability policy how can 
Contractual Liability insurance be afforded for agree- 


Published by the United States Fidelity § Guaranty ments not automatically covered? 


Company and its affiliate, Fidelity ¢ Guaranty Fire 3 Is it necessary for the insuring company to be noti- 
Corporation. Home Offices: Baltimore, Maryland. fied of changes in exposures or operations? 
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If the partridge had the woodcock’s thigh, he knows his business. Just as he depends on your vital con- 
It would be the best bird that ever did fly tribution, he, too, has much to offer the partnership: special- 


ized knowledge, wide experience, and the full resources of 
(OLD PROVERB) 
National Fire Group’s Headquarters. 


One of the very first things mankind learned about business Nothing is more gratifying to us than the remark 


was that a combination of two good men can accomplish Iida) we hear more and more frequently: “National Fire 


more than if each went his way alone. api does things right.”’ This we take to mean that our 
Your National Fire Group Counselor is, in many ways, your fieldmen and the practical sales help at their disposal are ren- 


partner. You and he are driving for the same goal. Like you, dering the kind of service progressive agents want and need. 


Would you like to see a specific, helpful example ...a complete top-notch 
mail campaign that will do part of the selling before you call, and on the 


modern selling method: Insuranalysis? No obligation. Just send the coupon. 


estat SPo 


wy st 
a Standard - The National Fire Group 
b> & 95 Pearl Street, Hartford, Conn. 


2 co 
4n sv 
—_— Gentlemen: 


Please mail me specimens of your Insuranalysis mail cam- 
THE NATIONAL FIRE GROUP pain portfolio. 


NATIONAL FIRE INSURANCE COMPANY OF HARTFORD « TRANSCONTINENTAL INSURANCE COMPANY NAME 
MECHANICS & TRADERS INSURANCE COMPANY « FRANKLIN NATIONAL INSURANCE COMPANY OF NEW YORK 
Home and Administrative Offices: 95 Pearl Street, Hartford, Connecticut ADDRESS 
Western Department: 175 West Jackson Boulevard, Chicago 

Pacific Department: 234 Bush Street, San Francisco 
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